Vol. No. 3462 


Sparks 


State the Nation’s Economy: 
week 64.8 percent capac- 
ity, compared with 63.5 percent the 
preceding week. 

valued 
July $1,022,000,000, $63 
lion gain over July, 1953. Imports, 
however, decline $76 

3,750,000 work, com- 
pared ,with 2.2 milljon 
June, ‘of Labor 
Statistics. 

than the previous week, according 


Dun Bradstreet. 


* * 


Down 


Were 
valued $22.4 billion July, 
$2.3 billion lower than year ago, 
according Commerce Depart- 
ment, and billion below June. 
Stocks were estimated $44.2 bil- 
lion, $2.2 billion below year 

ago and $500 million below June. 
estimated 
annual rate $286.5 billion 
July—unchanged from June but 

$1.7 billion below July, 1953, accord- 
ing Commerce For 

first seven months, however, 

personal income annual 

rate. $285.6 billion, $200 million 
more than the like 1953 period. 


Prices—Declined 
percent 110 the 1947-49 in- 
dex, according Bureau La- 
bor Statistics. 

2,036,000 
barrels 277,788,000, according 
Bureau Mines. 

184 from 246 the preceding week, 
according Dun Bradstreet. 

1,937,513 
gross tons, compared with 3,404,170 
the like 1953 week. Great Lakes 
shipments for the season now total 
tons, almost million 
less than the corresponding pe- 
riod last year. 

from 
per 1,000 employes June 
July, according Labor 
Department. Turnover and layoff 

rate remained unchanged July. 

168,000 from $258,939,000 the pre- 

vious week and $259,040,000 the 
like 1953 week. 

cent from the preceding week and 

percent from the like 1953 week. 


Top Cars 


New-car registrations for 
months, plus states for July: 


Pos. Make 1953 Pos. 
Chev. 
Buick 
6—187,061 Pontiac 
81,179 Dodge 166,188— 
10— Cadillac 
45,522 Nash 89,400— 
18— 41,956 DeSoto 65,058—12 
15— 20,527 Lincoln 22,615—17 
16— 18,238 Hudson 
10,116 Willys 28,127—16 
18— 4,913 Kaiser 
13,254 Misc. 18,487 
Total All Makes 
1,905 2,998,931 
For further details see Page 42. 


The Newspaper the 


Makes 
Aug. Totals: 
Cars, 72,519 


production will drop 
the lowest level the year this 
week, because seven the car 
makes will out production 
because the Labor Day holi- 
ay. 
Scheduled for this week are 
74,500 cars and 13,200 trucks. 
Built last week, according Au- 
News’ estimates, were 92,- 
165 cars and 16,510 trucks, com- 


Economists See Upturn Starting 


about the same 1954. Some 

Then they will increase 
percent year through the 
rest this decade, say the 
researchers, and spurt upward 
the with average an- 
nual sales zooming above six 
million cars that 10-year 
period. 

More conservative analysts, 


analysts discussing the new- 
car market for 1955 and the 
years beyond. 

The consensus, determined 
that sales next year will 


pared with 93,649 cars and 


trucks the preceding week. 


totals place Au- 
gust production 436,537 cars 
and 72,519 trucks, compared with 
517,518 101,544 trucks 


August, 1953. July’s totals were 


441,477 and 76,253. 

September’s call for 

261,600 cars and 65,000 trucks. 
Ford division, though still be- 

hind Chevrolet production, last 

week passed milestone and set 

record: 

The millionth Ford car the 
year was produced Friday (Sept. 
3), two months ahead its 1953 
counterpart. 

Ford division’s eight 
car output set pos record. 
turned out 985,972 cars from 

(Continued on Page 48, Col. 3) 


Intensive for DeSoto Field Men— 


For the past two months DeSoto has been giving these college 
intensive training. become district managers later this month. 
was first college-grad sales class put through Chrysler Corp. school 
Detroit. Seated are (from left), Robert Heid, Jerrold Masel, Fred Bergenstock, Keith 
Armstrong, Walter Brodnax, Hagen, Ray Serbay, Calvin Hall, John Cyrus jr., 
Richard Cook, Laurence Sherman jr. and Braden Standing are Dunsmore, 
manager dealer operations, and Roth, national field training supervisor. 


Postwar Pattern Resumed After Two-Year 


August Car Sales Exceed 


POSTWAR development the 
market pattern was 
resumed August after two- 


year lapse, month-end field reports 


indicated last week. 

Once again, August new-car 
sales exceeded those July. 

the prewar years, records 
show, new-car sales crested the 
April-May-June quarter. July then 
brought minor decline, which 
speeded August. Not once, 
the period from 1929 through 


American Motors 
Extends Metro 


Hudson Dealers 


DETROIT. American Motors’ 
Metropolitan series small cars 
will sold and serviced Hud- 
son dealers 
throughout the 
U.S. and Canada, 
George Mason, 
president, an- 
nounced last 
week. 

“This should 
double the poten- 
tial sales volume 
these cars, 
which heretofore 

been sold 
George Mason only Nash 
dealers,” gaid. 

Mason said that all Hudson 
dealers would stocked with 
Metropolitan cars quickly 
production permits. Present inven- 
tories are limited, however, making 
necessary begin distribution 


regional basis New York. 


Mason described the move 
step toward the volume output 
(See AMC, Page 48, Col. 1) 


September. Observers point out 
that many dealers just won’t 
have any appreciable volume 
new cars sell the five weeks 
prior the introduction new 
models. 

That, they say, good thing 
view the second factor in- 
dicative lower September sales: 
With the market returned so- 
called normal buyers 

(Continued on Page 48, Col. 4) 


1941, did August sales top the July 
turnover. 

FTER World War however, 

the pattern changed. Starting 
1946 and continuing through 
1951, August sales invariably sur- 
passed those July. 

The apparent trend toward 
late-summer sales gains, how- 
ever, was reversed 1952 and 
1958, when August sales fell be- 
low July figures. 

This year, however, the market 
has reversed again and August 

sales are higher than July. 

Although figures July sales 
are not final, best estimates put 
the total for that month 478,000. 
Preliminary estimates indicate that 
new-car sales August were only 
few thousand units under 
million. 


Tom Hewitt 
Staff Writer 

opinion whether Stu- 

debaker-Packard Corp. and Ameri- 
can Motors Corp. will merge about 
the first the year. 

Sources close Packard man- 
agement expect such consolida- 
tion occur then, but 
spokesman said doesn’t see 
how can possible “since 
conversations about merger are 
going between the two com- 
panies.” 

However, “conversations” be- 
tween Packard and Studebaker 
were taking place immediately be- 
fore agreement was announced 
between those companies, but they 
had selected investment banking 
work out the agree- 
ment for them. 

And reported now that bank- 
ing houses are working out plan 
which will presented and 


* * * 


paigns—geared the battle for 
sales leadership and efforts 
dealers other lines clean out 
1954 models plenty time—get 
most the credit for the remark- 
able August showing. 

decided drop for 


Production 


Automotive News Estimates: 
Cars, Trucks 


125,840 


108,675 111,194 


Last Prev. 1953 
Week Week Week 


For complete production totals 
makes, see table, Page 48. 


Packard case, neither company 


New Merger This Year? 


Talk Links American Motors, Studebaker-Packard, 
But There’s Difference Opinion 


talking officially, industry ob- 


This the monthly 


TRUCK SECTION 


Per Year, 25c Per Copy 


however, see somewhat less 
spectacular gain, but gain nev- 
ertheless. They see “no sharp 
change” the with the 
average annual market “in ex- 
cess five million” the 1960s. 

(It should kept mind 
that market forecasts are 
worked out the basis cur- 
rent economic conditions, which 
can subject sudden change, 
such recessions warfare. 
Furthermore, sales policies and 
dealer problems are incidental 
analysts’ predictions.) 

* * 


only will the new-car 
market bigger, say the 
researchers, will better. 
The trend toward “more car per 
car” expected continue, 
they say. 

Thus, unit sales increase, 
the relative value each unit 
also increases. 

sportation, course, 
the basic urge,” one econ- 
omist said, “but other things 
are important when comes 
buying car.” 

Various factors are cited 
back optimistic forecasts 
highly attractive future for 
the new-car market. 

common denominator the 
belief that. the overall 
economy will continue grow, 
pulling the auto market with 
even pushing out front. 

* 


the best indications 

the long view,” said 
analyst, “is that business has 
not slackened appreciably its 
investment for new plants and 
facilities. That means continued 
growth, with all goods reaching 
wider markets.” 

assessing the market po- 
tential, economists gave credit 
better sales methods and 
effective advertising, which 
are expected create more in- 
tense new-car demand. But pop- 
ulation and sociological factors 
most predictions for market 
pansion. 

major boost for the mar- 
(Continued on Page 8, Col. 1) 


James Nance, president Pack- 
ard and slated chief execu- 
tive officer Studebaker-Packard, 
favors merger. 

(Details forming the Stude- 
baker-Packard Corp., are expect- 
month.) 

The position George 
son, president, not known, 
but sources cite what ap- 
pear valid barriers, 


the first the year being 
touted logical order give 
the companies time coordinate 
future new-model tooling and avoid 
costly overlapping. 
But source says: 
“Lots people tell would 
(Continued on Page 46, Col. 1) 
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Dealer Reaction Quinn’s Talk 


EACTION Chrysler-Plymouth 

dealers across the country 
talk Quinn, Chrysler divi- 
sion president, plans for 1955 
ranged from enthusiasm indig- 
nation, with the majority support- 
ing him. 

Publication daily newspapers 
details the talk—supposed 
confidential dealers via 
—stirred minor tempest 
public and dealer rela- 
tions. 

Newspaper accounts, some in- 
stances, put “sell-or-get-out” ac- 
cent one phase Quinn’s talk. 

Chrysler field men made hurried 
roundup Chrysler dealer opinion 
and came with this conclusion: 

“Chrysler dealers throughout the 


businesslike proposition 
* * 
indicated that most Chrysler 
dealers were not especially per- 
turbed the sales expansion and 
quota plans, but here and there 
was expression the thought 
that Quinn was talking little 
tough considering the spot Chrys- 
ler division and other divisions 
the corporation, are.in. 
One put this way: 
“The problem has not been 
much the dealers selling 


right has been the factory 
right get out,’ also ‘build 
them right get out’?” 

Quinn predicted that the indus- 
try would sell 5,500,000 cars 1955 
and said that Chrysler division was 
shooting for percent, 140,000 
cars. 

(In the first half 1964, Chrys- 
ler sold 55,500 cars for 1.97 percent 
the industry total, compared 
with 81,550, 2.83 percent, the 

* 


will told, Quinn 

said, how many cars they will 
get each month. Those unable 
unwilling along with the ex- 
pansion face the prospect shar- 
ing the sales territory with another 
dealer being replaced more 
aggressive dealer. 

Other highpoints the ses- 
sion: 

The new models will an- 

nounced Nov. 17. 

$4,000,000 Chrysler division 
comedy show, “It’s Great 
Life,” will begin Sept. over the 
NBC network. will cost dealers 

Dealers were not shown the 
new models, but were told the 
product would competitive, 
would longer and lower and 
would have wrap-around wind- 


Ford Sell Stock? 


Company Noncommittal Report That Shares 
Will Offered Public Soon 


NEW YORK.—In eight plans for the public sale 


years, Ford Motor Co. has been 
transformed from company losing 
$10 million month one that 
currently earning $15 million 
month, according the September 
issue Fortune magazine. 

Titled “Ford’s Fight for First,” 
the article predicts that the Ford 
Foundation will soon begin 
its portfolio “dispos- 
ing large share its three 
million shares Ford Motor Co. 
stock.” 

writer maintains that Ford’s 
managers the company 
would benefit from public owner- 
ship because Ford can thus escape 
from the most hobbling the Ford 
traditions— that the firm doesn’t 
need make profit because its 
owners are already sufficiently 
wealthy. 

Writer William Harris says: 

“Within months its figures will 
published, the first series 
moves acquaint the public 
with Ford, the security.” 

Detroit, Ford Motor Co. 
spokesman said the firm was stand- 
ing the statement made 
President Henry Ford last year 
when said that there were 


Signs 

The start Toledo Co., 
officials and members, made 
Kenneth Trapp (seated left), man- 
ager, signs the 


looks on. Standing are Ned (left), 
vice-mayor, and Charles 
director Region 2-8, UAW-CIO. The new 
will soon open additional 


Ford stock. 

(In Detroit financial circles, 
believed that Ford Motor Co. stock 
could not put the market for 
least six months. Brokers say the 
firm would first have file with 
the Securities and Exchange Com- 
mission-and that then there would 
two three-month lapse be- 
fore the stock could offered.) 

detail, Fortune describes 

Ford Motor Co. was 1946, 
the procurement Henry Ford 
team and the brilliant reorgani- 
zation the company Ernest 
Breech, executive vice-presi- 
dent. 

Part the story given 
discussion Lewis Crusoe, gen- 
eral manager the Ford division, 
and his role bringing Ford sales 
the top few years. 

The story makes clear that the 

(Continued on Page 46, Col. 5) 


Dealer Council, 
Nance Preview 


Studebaker 


SOUTH BEND.—Indications that 
Studebaker-Packard Corp. mov- 
ing promptly gain increasing 
share the market were evi- 
dence here last week top offi- 
cials the two units discussed ag- 
gressive Studebaker sales pro- 


grams. 

One the meetings brought 
public relations and advertising 
people together with James 
Nance, Packard president, who will 
become president and chief execu- 
tive officer Studebaker-Packard; 
Vance and Paul Hoffman, 
Studebaker president and board 
chairman, respectively; Whit- 
taker, Studebaker executive sales 
and members his 


Hoffman slated become 
chairman the board Stude- 
baker-Packard with Vance 
chairman the executive commit- 
tee. 

Meetings the four regional di- 
visions the Studebaker Dealer 
Council also were with Whit- 
taker presiding. Participating 
the discussions with the mem- 
bers, representing 2,500 Studebaker 
dealers, were Nance, Vance and 
Hoffman. 

The visitors were given pre- 
view the 1955 cars Studebaker 
will introduce fall. 

A_South Bend meeting all 
Studebaker regional and assistant 
regional managers has been set for 
Thursday (Sept. 9). 


shield different appearance from 
those models. 

Dealers were urged: 

“Force the fight. Make the other 
dealers play our rules for 
while.” 

+ 


import the message was 
tell dealers what coming 
and urge them get ready for 
it. For example, they were urged 
examine their credit lines and 
see whether they were position 
handle the quotas assigned 
them. was pointed out that 
would take $52,000 finance 
inventory cars plus three 
units transit. 

statement after newspaper 
accounts his talk were published, 
Quinn 

“Chrysler division this year 
making the greatest forward ef- 
fort its 30-year history. 
are spending more millions 
dollars for new tooling, new mod- 
els, and advertising and promo- 
tion launch the new cars than 
ever have spent previously 
“Chrysler taking calculated 
multi-million-dollar financial risks 
tooling and products and 
their promotion. 
“We have asked our dealers 
join with now taking the for- 
ward planning steps necessary 
assure both the dealer body and 
the factory our fair and rightful 
share the market.” 


checked 
News saw the program 
from many viewpoints. One had 
this angle: 

finally going get be- 
hind with first-rate merchan- 
dising and promotion 
The biggest news the product, 
but the public must reeducated 

Another dealer commented that 
“the factory going have 
helluva time replacing dealers who 
can’t meet their quotas.” 

“No matter how competitive 
this new car is, don’t think 
there’s going any mad rush 
people wanting throw 

(Continued on Page 47, Col. 1) 


Look— 


during dealer preview company plans for models. copy this drawing 
was given each dealer who attended the closed-circuit television show various cities. 


How Each Car Maker Fared 
Sales States 


Bob Lienert 
Staff Writer 


market penetration 

the first half—for any make 

any achieved Chev- 
rolet Mississippi, according 

News’ percentagewise 

analysis new-car 

The sales breakdown showed that 
the half, 32.64 percent 
all new cars sold Mississippi 
were Chevrolets. 

The analysis the market 
state-by-state basis also gives 
precise indication the sever- 
ity competition for new-car 
sales the first half. 

Ford, capturing overall leader- 
ship, actually led fewer than 
the states. Chevrolet, 
second place nationally, was 
top states and the District 
Columbia. 

* * 

No. national rating was 

achieved virtue con- 

sistent sales performance. Its pene- 
tration from state state ranged 

only from 21.20 percent 29.46 

percent. 

Chevrolet was more erratic. 
Hitting the top 32.64 percent, 
also fell low 17.74 percent. 
Both Ford and Chevrolet found 
themselves paradoxical situa- 
tions some states. That is, they 


surpassed their national penetra- 


Track Planned for Daytona Beach— 


Saxton former NADA president, has accepted the chairmanship 
five-man Racing and Recreational Facilities Authority, which has launched financ- 
ing program for the proposed $1.5 million, Daytona Beach Speedway. 
Year-around operation would offer all types racing events, and the also 


Salesmen Union Threatens 
Deliveries Detroit 


Joe Callahan 
Staff Writer 

its salesmen’s organizational 
drive resulting from several ad- 
verse National Labor Relations 
Board rulings, the Teamsters 
will soon fighting back with 
other weapons, according indi- 
cations Detroit last week. 

The use one weapon—a 
blockade deliveries all 1955 


Resin. Prices Cut 


NEW. YORK.—A 10-cent reduc- 
tion, from cents pound, 
the price Bakelite epoxy 
resins stimulate greater growth 
new markets has been announced 
Bakelite Co., division Union 
Carbide Carbon Corp. 


cars—was threatened last week 
Herman Kierdorf, business 
agent the Teamsters joint 
council Detroit. 

Kierdorf voiced the threat fol- 
lowing brief picketing Floyd 
Rice Motor Sales (Ford), which re- 
sulted cancellation the 
firm’s weekly program because 
the unionized technicians re- 
fused cross the picket lines. 


unionist said the picket line 
was established Rice because 
the firm, “among other things, had 
been assisting the struck Bob Ford 
(Ford) dealership, taking deliv- 
ery its cars.” 

Questioned later about the 
threat, Kierdorf said that there 
“real possibility” that 1955 

(Continued Page Col. 


tion figure, and yet wound 
second place. 

This happened Ford five 
southern states—Alabama, Arkan- 
sas, Kentucky, Mississippi and Ten- 
nessee. While Ford’s national mar- 
ket penetration was 25.09 percent, 
boosted its penetration those 
states more than percent. 
Yet, every case those states, 
was headed Chevrolet. 


* * * 


topped its national 
penetration 24.77 pertent 
six the states where ran 
second Ford. These states were 
Iowa, Maryland, Nebraska, 
North Dakota and Oklahoma. 
Translation bare sales figures 
into percentages gives complete 
breakdown the first-half market. 
The accompanying table shows 
sales fluctuations the individual 
makes various areas. 
the corporation level, the 
(Continued on Page 44, Col. 1) 


Curtice Tour 
Europe’s Plants 
With Officers 


DETROIT.—President Harlow 
Curtice General Motors will 
make business trip Europe 
during late Sep- 
tember and early 
October, was 
announced today. 

will visit 
manufactur- 
ing and assembly 
installations and 
confer with their 
key personnel 
well talk with 
businessmen, gov- 
ernment officials, 
dealers, and 


Ourtice 
newsmen during the trip, his first 
Europe president GM. 


The chief also will attend 
the Paris Automobile Show Oc- 


tober. GM’s XP-21 Firebird, first 
gas turbine automobile built and 
tested the S., will dis- 
played the show. 

Curtice’s tour will take him 
England, Belgium, Sweden, Den- 
mark, Germany, Switzerland, and 
France. will leave New York 
Sept. ship for England. 

Curtice’s party will Harley 
Earl, styling vice-president; 
charge the Overseas and Cana- 
dian Group; Edward Riley, gen- 
eral manager, overseas opera- 
tions; Hoglund, assistant gen- 
eral manager, overseas opera- 
tions; Ivan Dresser, regional man- 
African 
GM’s public relations staff, 

has manufacturing and 
assembly operations the coun- 
tries Curtice will visit. employs 
approximately 52,000 persons 
Europe. 


Sunbeam-Talbot 
Cuts Price $150 


NEW YORK.—A price reduction 
$150 for the Sunbeam-Talbot 
sports sedan and convertible has 
been announced John Panks, 
general manager Rootes Motors, 
Inc. 

Panks said the new price would 
$2,549 for the sedan and 
for the convertible. 


¢ = 
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tell 


John Munn 


can vicious competition 
strike this trade suddenly 
did last fall, effecting like 
plague all year? Why even the 
most popular cars sell dis- 
count? Why did sales for dealers 
handling independent lines almost 
stop? What created the hysteria 
field during year when de- 
mand was high, buying was active 
year that ought have been 
one the most prosperous for 
dealers, has been for the 
larger manufacturers. 
course, the direct cause was 
fight for volume between the 
two largest manufacturers, who 
were race for percentage 
price class. But the basic reason 
why the race possible the 
dealers’ expense the type 
contract under which dealers 
work—the contract with the can- 
cellation-without-cause clause. 
One the economic tools that 
this type contract has given the 
factory the power collect and 
administrate millions dollars 
dealer advertising funds. These 
funds, matter what the intention 
has been, have largely been used 
for product advertising, pure fac- 
tory responsibility. The result 
that dealers have been thrown into 
vicious competition rather out it. 
Under it, bootlegging and cross 
competition have grown and ex- 
panded. Factories thrive when deal- 
advertising funds are used 
emphasize what buy rather than 
where buy. But dealers suffer. 


Dealer’s Importance 


GREAT many dealers feel that, 

for the period before contracts 
are changed, the only answer for 
them individually direct what- 
ever advertising left for them 
control, not product but tell- 
ing the people the importance 
the automobile dealer, what con- 
tributes the economy his area 
and how only the dealer who 
has the facilities, equipment and 
manpower guarantee the public 
what they really buy—the satisfac- 
tory use automobile. 

likewise, frequently print 
this column advertisements 
this nature dealers through- 
out America. Today appears the 
advertisement appearing the 
Utica, (N. Y.) newspapers during 
the Forty Year Anniversary Week 
the Geffen Motors. This adver- 
tisement combines all the ele- 
ments used help build dealer 
prestige: first, successful rec- 
ord, then assurance continued 
high ideals for service the fu- 
ture, followed appreciation 
past business, recognition 
the staff and invitation 
friends and customers make 
the dealer’s place business 
their automobile headquarters. 


Most any dealer can adapt the 
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thoughts his own use. The text 


follows: 
* 
THANK YOU 
FOR 
WONDERFUL YEARS 


Motorists are nice people. 

saying that while looking 
back through years selling 
and servicing motor cars. 

I’ve enjoyed every minute it. 
like nothing else much 
the friendly visit old and 
loyal customer. 

always was thrill sell 
young man woman his her 
first car. Now know that they 
never again will without one. 
There was time remember 
when the “future” the automo- 
bile business was regarded 
really intelligent people sort 
gamble. But can you imagine 
America without motor cars? 

Back 1914, when Geffen Mo- 
tors, Inc., started business, the 
cars and the roads were lot dif- 
ferent from the mechanical mar- 
now rolling along beautifully 
improved boulevards and super 
highways. But the people are the 
same. The motorist needs the 
automobile dealer, and the auto- 
mobile dealer needs the goodwill 
the motorist. 

Forty years ago Geffen Motors, 
Inc., assumed full responsibility 
for the satisfaction the motor- 


ist automobile ownership. That 


the only thing about Geffen 
Motors, Inc., that time has not 
changed. like meet old 
friends and customers. There al- 
ways friendliness and mutual 
regard. 

It’s been pleasant, happy 
years. Today that traditional 
spirit Geffen Motors, Inc., 
carried the finest organi- 
zation our history. Everyone 
likes his job, like the people 
deal with and recognizes his 

(See MUNN, Page 43, Col. 3) 


Dealer— 


This humorous and prophetic 
baker” photo was snapped while the sign 


130,000 ‘Lost’ Sales 
Charted Calif. 


SAN FRANCISCO. at- 
tempt show how bootlegging has 
affected dealers the west, mar- 
ket analysis has been prepared 
the Northern California Motor Car 
Dealers Assn., Inc. 

The analysis relates the num- 
ber sales the number 
cars use, and concludes that 
“lost” sales California during 
totaled more than 130,000. 
Amos Crowl, association man- 

ager, says that the principal argu- 
ment based the assumption 
that there definite relationship 
between the number cars use 
and the number new-car sales. 
Total new-car registrations all 


was being changed Stratford states during 1953 were equivalent 
Sales Co. Chicago last June when 13.60 percent cars use 


dealership switched from Packard 
Studebaker, Writes Robert Perlman: “At 
that time did not know the merger, 
but now the sign com- 
pany was least temporarily prophetic." 


Sanford Markey 
Staff Correspondent 


CLEVELAND.—New-car dealers, 
working with police, have perfected 
plan that has sharply cut thefts 
from cars Cleveland. 

The method was originally in- 
troduced Cleveland police 
some time ago, but temporarily 
lost its punch when offenders, re- 
leased from jail, were able re- 
turn and outsmart police their 
own game. 

then that the 
Automobile Dealers Assn. stepped 


make the plan workable 


again. 
The police plan worked this way: 


One officer was stationed high 


larcenies from autos were report- 
ed. The officer was equipped with 
binoculars, camera with telephoto 


Letter Gives FTC Position 
Automotive Problems 


Howrey, chairman the Federal 
Trade Commission, released 
News last week the text 
executive vice-president NADA, 
which led postponement the 
freight-rate conference proposed 
NADA. 


Since gives insight into 
position with respect auto in- 
dustry problems, the text printed 
below: 

Reference made your 
conference representatives 
your and motor 
vehicle manufacturers, discuss 
the freight rate and transporta- 
tion charge practices the sale 
automobiles dealers. 


Minnesota Resets 


Hearing Charge 
Illicit Selling 

ST. PAUL.—Hearings involving 
four Twin Cities used-car dealers 
accused selling new cars with- 
out new-car license will held 
before Mrs. Mike Holm, Minnesota 
secretary state, Sept. and 17. 

The hearings originally were 
scheduled for May and 14, but 
were delayed through series 
legal maneuvers. 

The Minnesota Automobile Deal- 
ers Assn. filed the original com- 
plaints against Brambilla Motor 
Sales, Motor City Sales (Irving 
Reiter, Anna Medal and Grace 
Reiter), and Goldie Motor Sales, 
all Minneapolis, and Schmidt 
Motors Sales, South St. Paul. 


Your letter July with en- 
closure, indicates that other 
topics may discussed. 

Because the pressure 
other work, have just now had 
the opportunity giving this 
matter personal attention. 

First let make crystal clear 
that neither nor members the 
staff may partici- 
pate any conference between 
competitors between compet- 
itors and their outlets which gives 
collective collusive considera- 
tion prices, freight rates, trans- 
portation charges, production 
schedules, terms and conditions 
sale, other similar factors 
conditions which might impose 
restraints upon competition. 

However, with the purpose 
being helpful possible, with- 
the confines the law, 
suggested that can participate 
meeting consider the. de- 
sirability holding trade prac- 
tice conference under our estab- 
lished procedures. 

The purpose such trade 
practice conference would 
formulate rules covering practices 
which may violative laws 
administered the Commission. 

trade practice conference 
should held, the following sub- 
jects, among others, might ap- 
propriate for consideration: 

The application provisions 
the Robinson-Patman Act the 
industry; full line forcing and 
exclusive dealing new cars, 
parts and accessories; illegal du- 
ress coercion the form 
agreements other- 
wise, and any form misrepre- 
sentation false and misleading 

FTC, Page 43, Col. 


Car Burglars Trapped 


Cleveland Dealers Supply ‘Bait’ Autos Police 
Catch Thieves Red-Handed 


July 1953, the shows. 
Michigan, shows, heads the 
list with 1953 sales amounting 
19.43 percent the cars use 
there. The very lowest the list 


lens and portable radio transmit- 
ter and receiver. 

bait, “stake-out” car was 
parked near-by and loaded with 
merchandise lure thieves. Two 
three blocks away, police car 
was parked. 

When thief broke into the 
“stake-out” car, the spotter would 
take pictures and radio the prowl 
car. Many times, 
arrests were made. 

The plan lost its effect when 
(See BURGLARS, Page 8, Col. 1) 
* * 


From high building Cleveland, 
officer watches staked cars loaned auto 
dealers the police department 
effort spot car thieves. The plan has 
reduced car larcenies materially. 


are six western states—California, 
Arizona, Utah, Oregon, Colorado 
and Washington. 

another division the anal- 
ysis, shown that the 
states with the largest number 
cars use, new-car sales 1953 
were ratio 16.16 percent, 
compared with average ratio 
10.39 percent western states. 

further comparison shows that 
Michigan, with but 5.16 percent 
the total cars use, had 7.38 per- 
cent all sales 1953. California, 
with 10.28 percent all cars use, 
had but 7.89 percent total sales. 

The perfect sales ratio would 
100, but California was 76.7 
and Michigan wag 143. 

The analysis also broke down 
sales basis combined to- 
tals the two states. California, 
shows, had 66.5 percent all 
cars use the two states 
combined: Michigan ha2 383.5 

California, however, had only 51.6 
percent the total new-car sales 
the two states, while Michigan 
had 484 percent. 
Crowl said, the “‘stock-to-sales” 
ratio was 77.6 percent California 
and percent Michigan. 

“Had California sales been equal 
the percentage cars use 
between the two states,” Crowl 
said, “there would have been 131,- 
380 more units sold. 

“Had California sales been equal 
the national average 13.60 
percent cars use instead 
10.44 percent, there would have 
137,197 additional sales,” 
said. 

The “lost” business, said, 
equaled new units per dealer 
for the year. 

Crowl also noted that the new- 
car statistics, taken from the 1954 
Automotive News Almanac, not 
reflect the number used cars 
which flow into California from 
other areas. 


“Sampling studies,” added, 


that this used-car prob- 


between the lower 


freight rate areas and that the 
higher western areas.” 


Convention 
Hear Keller 


RAPID CITY, D.—William 
Keller, national used-car sales man- 
ager Lincoln-Mercury, will 
one the featured speakers 
the 36th annual convention the 
South Dakota Automobile Dealers 
Assn. here 13. 

talk will deal with the 
topic, “Are the Dealers Getting the 
Business?” 

Other speakers will Walter 
Kiplinger, NADA; Dr. Rowland 
Kirks, NADA, and Gove. 


Wise comment Carl Lane, manager Con- 
necticut dealer association, defeat the Senate 
resolution calling for full-scale probe auto 
industry: “Such investigation could have been 
made into publicity stunt for the politicians 
which, popularity, might have surpassed the 
McCarthy show, everyone vitally interested 
his automobile. The car owner has his contact with 
his dealer and not with the factory; therefore, the 
dealers would have suffered from the publicity 
the investigation.” 


Used-car stocks showed percent drop last 
‘month, while sales rose 5.9 percent, Chicago-area 
Ford dealers report L.. Dickerson (Stude- 
baker-Packard) will fill out the term Howard Sole (retired) 
treasurer Iowa association; Orville Lowe (Ford) succeeds Dicker- 
executive committee Other appointments: Charles 
Betts (Olds-Cadillac), former Cadillac factory merchandising man- 
ager, will head association’s public relations committee, while Past 
President Morris will direct highway 

John Orr, exec. New Hampshire association, has been 
elected president the New Hampshire Advertising and Public 
Relations Council NADA points out that the federal auto excise 
taxes collected 1952 would purchase 401,412 new automobiles 
$2,400 per unit—that, the more than billion auto excise collec- 
tions from 1917 1952 were laid end end, would stretch 600,000 


miles. 
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Fair and equitable contracts between manufacturers and dealers 
motor vehicles, parts and accessories; 
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governments, applied the building and maintenance highways; 


¥ 3. Guard the precepts of individual freedom, which made the U. S. A. 
great and gave its citizens more of the better things of life than anywhere 


Heard This Before: 
Sell Product, Not 


But, with another model year about make what 
shapes orderly departure, there could better 
time for dealers reevaluate their new-car pricing policies. 


Granted that dealer keeps reasonable control his 
expenses, his profit determined large extent the 
amount money takes per new car delivered. 
NADA’s latest survey shows that the first six months 
this year the operating profit the average dealer- 
ship stood anemic 1.9 percent sales. 


That situation cannot permitted continue, the 
new-car dealer receive the return his investment 
which entitled under our free-enterprise system. 

Ofte factor behind the bleak profit picture that, 
the current model year, entirely too much emphasis has 
been placed the “good deals” available the buyer— 
deals that come right out the retailer’s pocketbook. 


What’s the solution? 


The answer obvious that has, unfortunately, 


come Sell the product, and not the price. That’s 
what originally gave this industry the “push” needed 
order grow its present vastness. 


Joe American, car not merely car but magic 
carpet. bewitched when clasps the door handle 
fresh new model and gets load that 
new-car smell. Indeed, have never even known dealer 
small, young old—who didn’t get pro- 
prietary thrill out every glittering new car turned 
over customer when the deal had been closed. 


The 1955 season going one new bodies, new 
engines, all sorts new features. hit Joe American 
right where lives, and make far better bait than 
any appeal based price alone. 


And fair profits can maintained only the dealer 
makes his mind that they must. Easier say than 
sure is. But with guts and determination, can 

one. 


Events 


Dealer Conventions 


Sept. Automobile Dealers 
Association, Broadmoor Hotel, Colorado 
Springs. 

Sept. 10-12 — Maine Automobile Dealers 
Association Convention, Samoset Hotel, 
Rockland, Maine. 

South Dakota Automobile 

ealers Association Convention, Rapid 
City, South Dakota. 

Sept. Mexico Automotive Deal 
ers Assn. Convention, Hotel Hilton, 
Albuquerque. 

Sept. 17—Kansas Automobile Dealers Assn. 
Convention, Broadview Hotel, Wichita, 
Kans. 

Sept. 19-20—Automobile Dealers Associa- 
tion North Dakota Convention, 
North Dakota. 

Sept. 19-22—New York State Automobile 
Dealers Convention, Saranac Inn, Sera- 
nac, New York. 

Sept. 20— Delaware Automobile Dealers 
Assn., Rehoboth Beach Country Club, 
Rehoboth Beach. 

Sept. Automobile Deal- 
ers Association Convention, Nicollet 
Hotel, Minneapolis. 

Sept. Automotive Trades 
Association Convention, Hotel Schroe- 
der, Milwaukee. 

23-24—New Jersey Automotive Trade 
Association Convention, Atlantic City. 

Oct. Oklahoma Automobile Dealers 
Association Convention, Skirvin Hotel, 
Oklahoma City. 

Oct. 3-5—Automobile Dealers Association 
Alabama Convention, Biloxi, Missis- 

Oct. Automotive Associ- 
ation Convention, Haddon 
tic City, New Jersey. 

10-12—Mississippi Automobile Dealers 
Assn. Convention, Buena Vista Hotel, 
Biloxi. 

Oct. 10-12—Texas Automotive Dealers As- 
sociation Convention, Gunter Hotel, San 
Antonio. 

Oct. Automobile Dealers 
Association Convention, General Ogle- 
thorpe Hotel, Savannah. 

Oct. Automotive 
a Convention, Peabody Hotel, Mem- 


Association Convention, 
Little Rock. 


Oct, Florida Automobile Dealers 
Assn. Convention, George Washington 
Hotel, Jacksonville. 

Oct. Connecticut Automotive Trades 
Association Convention, Hartford. 

Texas Independent Automobile Dealers 
Association, Hilton Hotel, Fort Worth. 

Nov. Automobile Dealers Assn. 
Convention, Mayflower Hotel, Akron. 

Nov. 7-9 — Kentucky Automobile Dealers 
Association Convention, Kentucky Hotel, 
Louisville, 

Nov. 14-16— National Used Car Dealers 
Association Convention, Empress Hotel, 
Miami Beach, Fia. 

Nov. Automobile Dealers 
Association Convention, Boise Hotel, 


Nov. 20— Utah Automobile Dealers As- 
sociation Convention, Newhouse Hotel, 
Salt Lake City. : 

Dec. 2-4— Montana Automobile Dealers 
Assn. Convention, Florence Hotel, Mis- 
soula. 

Dec. 7— Milwaukee County Automobile 
Dealers Assn. Convention, Milwaukee 
Athletic Club, Milwaukee. 

Jan. 29-Feb. 2—NADA convention, 

Hotel Conrad Hilton, Chicago. 


Marion Hotel, 


Dealer Auto Shows 


Oct. 9-24—Southwestern Automobile Show, 
Texas State Fair, Dallas. 
Chicago Auto Show, Interna- 

tional Amphitheater, Chicago. 

Jan. D.C. Auto Show, 
Washington. 

21-30—Los Angeles Automobile Show, 
Pan Pacific Auditorium, Los Angeles. 
Jan. 21-30 Automobile Show, 

Seattle Armory, Seattle. 

Jan. St. Louis Automobile Show, 
Kiel Auditorium, St. Louis. 

Jan. Tri-State Auto Show, Evans- 
ville Automobile Dealers -Assn.,. Evans- 
ville Armory, Evansville, Indiana. 

29-Feb. Auto Show, Mich- 
igan State Fair Grounds, Detroit. 

Feb. Show, Mil- 
waukee Auditorium, Milwaukee. 

Feb. 5-12—Des Moines Automobile Show, 
Veterans Memorial Auditorium, Des 
Moines. 

Feb. Francisco Auto Show, Pan 
Pacific Auditorium, San Francisco. 


(Continued on Page 14, Col. 1) 
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ACCIDENTS 
CAUSED 


RATE AWAY DOWN) 


‘Common 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Praises Jordan 

For some considerable time 
have been reading Ned Jordan’s 
less say, enjoy the most 
them wouldn’t continue read 
them. The one July was one 
the finest that has turned 
out yet. 

Sure, Canadian; sure, 
Canadians have strong ties with 
England; sure, are closely re- 
lated your great country all 
that she says and does. But this 
article Jordan’s appeals 
not only because these things, 
but because sounds like just good 
plain common sefise. 

need more articles like this 
people like Jordan who know 
how to, who can and will express 
themselves. 
president, Elliott Stedelbauer Mo- 


The Big Story 


Retirement Fred and Charles Fisher from the official 
family General Motors was announced this week Running 
night and day the proving ground, with standard 
gear ratio traveled wide open throttle. averaged 


miles hour, and the engine operated average 4,000 


revolutions. per minute 


new industrial union, the Associated 


Automobile Workers America, claiming representation 1,500,000 
auto workers, will hold its first convention. Dissatisfied employes 


the Olds Automobile Works started the new union time ago, 


withdrawing from the Lansing local the Mrs. Ethel 
Miller, California, who purchased the first Plymouth car built, will 


take delivery the millionth car off the assembly line 


Louis 


Unser, Colorado Springs, Colo., roared Pikes Peak his 
Schultz Special minutes 1.8 seconds. 


—From the files of Automotive News. 


tors, Ltd. (Pontiac, Buick, Vaux- 
hall), Toronto, Ont. 


Letter Factories 


Germany had Hitler, Russia 
its Stalin and Italy its Mussolini. 
Drunk with the lust for power, 
these self-decorated heros cost the 
world more misery and money than 
will ever counted. 


Now the automobile industry has 
two industrial giants each other’s 
throats, who are determined put 
their cars the top the list 
registrations, regardless cost— 
their dealers, and, course, all 
competitive dealers. 


might well repeat this, 
for who pays for their orgy? 
the factories? The answer 
NO, for they still collect full 
price from the dealers. 


Word has been passed these 
factories their dealers that they 
(the dealers) have been riding the 
“Gravy Train” for the past 
years, and now they are going 
work solely for their masters, the 
factory “Wonder Boys,” that 
they can make new records for 
themselves and get their cars 
the top the “Great God Regis- 
trations.” 


Gravy trains might bear some 
analization. Not only during those 
years but for countless years 
before, what train did the factory 
brass ride? The Super DeLuxe Ex- 
tra Plush Gravy Special. 

While dealers discounted cars, 
due overproduction, and lost 
their capital, factories collected full 
price for every car they could turn 
out. Nice work, you can get it! 

With dealers the so-called 
“hot lines” losing money, just how 
long these ambitious gentlemen 
expect the Gravy Train hold 

(Continued on Page 14, Col. 1) 


STYLE 
HOPES YOUR DAY 
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expansion 
into high 


Studebaker dealers are getting the automobile 


world’s greatest combination high styling... 
top quality...champion 


pace-setting line cars! 


start its biggest 
progress 


EXECUTIVE VICE PRESIDENT 
THE STUDEBAKER CORPORATION 


| 
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Beat ‘Gotta Show Me’ 


Zany Ads Flooding Missouri 


Houck 
Staff Correspondent 

JEFFERSON CITY, 
survey the larger cities 
Missouri, this must the ideal 
time buy car. 

deal for everybody, 
although the final outcome may 
not pleasant since heavy obli- 


Nebraska Dealers 
Hear Johnson, 
Baker, Kiplinger 


OMAHA.— The one-day conven- 
tion the Nebraska New Car 
Dealers set for tomorrow 
(Sept. the Omaha-Fontenelle 
Hotel, will hear the following 
speakers: 

Courtney Johnson, general man- 
ager Studebaker’s commercial 
vehicle division, who will discuss 
business-labor management. 

Vincent Baker, Pueblo, Colo., 
who will tell about his Controlled 
Selling Plan. 

Walter Kiplinger, public re- 
lations director NADA, whose 
topic will advertising and pub- 
lic relations. 

Dr. Rowland Kirks, legislative 
counsel NADA, who will tell 
about national legislative problems. 

Clarence Landen, president 
the Securities Acceptance 
Omaha, who will discuss finance 
problems. 


gations may come due year 
the future some deals 


Some the more zany offers 
represent new high new 
low, depending the viewpoint. 
Kansas City used-car dealer 
advertises that will make deals 
with all the bad credit candi- 
that can deal that offers 
$100 cash the prospect with 
whom cannot deal because 
bad credit. This looks like op- 
portunity for some people pick 
enough for downpayment 
cash. 


The reads: “We are the only 
car dealer the world who will 
positively finance anyone regard- 
less credit rating. furniture 
co-signers needed. you have 
been refused elsewhere come here. 
$100 award anyone refuse 
finance. Central Car Co., 3500 Tru- 
man.” 

Some Ford dealers Kansas 
City are working “would you 
take” basis. Kelley- Williams re- 
peated for days offer 
new Ford sedan for 1948-model 
tradein and $1,300, 1949 and $1,- 
100, 1950 and $1,000, 1951 and 
$800. 
Louis, Barrett Weber, 
Inc. (Ford), has been offering 
new 1954 Ford plus 
tradein for new 1955 Ford 
within one year. 


Advertised terms the contract 


stated that the buyer did not 
wish accept the 1955 Ford 


set. 


Schaefer Fetes Hudson Contest Winners— 


Four dealers, who were winners trips Mexico the 
national contest Hudson, were honored dinner given Gil Schaefer 


Distributor, Grand Rapids. Shown (from left) are Loomis, wholesale man- 


ager Schaefer; Lance Brown, Traverse City, winner; Neil Dieterman, Grand 
Rapids, winner; Walter Ernst, Hudson divisional manager; Marsh, Schaefer 
monager; John Uganski, Muskegon, winner; Jerry Dieterman; Burr Smith, lonia, 
winner, and Howard Heagle, Schaefer president. 


Traffic Deaths Below 


Accident Toll Continues Decline 
For 7th Consecutive Month 


The nation’s traffic 

accident toll went down again 
July the seventh consecutive 
month this year bring fewer 
auto deaths, according the Na- 
tional Safety Council. 

The July death toll was 3,150— 
the largest total for any month 
this year, but still percent be- 
low July, 

the end the first seven 
months, the death toll stood 
19,450, percent below the 20.500 
figure for the corresponding 1953 
period. 

Motor vehicle traffic was per- 
cent greater the first six months 
than last year. This resulted 
rate 6.1 deaths per 100 million 
miles the lowest mileage death 


Buick Sets Record 
Hardtop Output 


FLINT.—Buick the first eight 
months this year manufactured 
more two-door hardtop sedans than 
any full year since this type 
styling was introduced 1949. ac- 
cording Ivan Wiles, Buick 
general manager. 

Wiles said last week that Buick 
had built nearly 181,000 hardtops 
173,000 for the entire 1953 model 
run. The division hag built 595,000 
hardtops since 1949. 


rate record for the first half 
year. 
STATES reporting for 
July, had fewer deaths than 
year ago, while had more 
deaths and two reported change. 
Leading the states with death 
decreases was Montana, with 
percent fewer fatalities, followed 
West Virginia and Maine (22 
and Washington (20 per- 
cent). 


The lowest decreases occurred 
Missouri percent) and 
Louisiana percent). 


City records the whole July 
improved percent, and percent 
for the first seven months. the 
492 reporting cities, 196 had fewer 
deaths the end July than last 
year, 149 reported change, and 
147 had more deaths. 


the list cities with 

fewer deaths was Norfolk, Va., 
followed Newark, N.J. (59 
Percent) and Portland, Ore. (49 
percent). Cincinnati had decrease 
percent, Chicago, percent, 
and Washington, percent. 

class, 
Los Angeles had 3.2 fatalities per 
10,000 registered vehicles, Detroit, 
and Chicago, 40. 

For seven months, 138 cities 
maintained perfect records. 


would receive upon request $300 
cash for the cancelled contract. 
One the interesting deals 
St. was proposed Security 
Motors, Inc. (Chrysler-Plymouth), 
Jefferson Ave., which offered, 
new Plymouth was bought 
now, make all the payments un- 
til Jan. 25, 1955, the buyer 
prefers, the firm will make half 
each payment until May next 
year. sample deal was this: 
Price the new-car was 
(Continued on Page 43, Col. 3) 


Holzbaugh Pleads 
Contest 


Car Fraud Trial 


DETROIT.—Fred Holzbaugh, 
president Fred Holzbaugh Sales 
Co., Inc., East Detroit not 
confused with Holzbaugh Motor 
Sales, Inc. (Ford), which run 
his brother, Earl—pleaded con- 
test last week charge 
$1,300,000 auto purchase fraud 
against National Discount Corp. 

Holzbaugh and six other men are 
accused using the mails de- 
fraud the discount firm through 
purchase and finance payments 
nonexistent cars. 

The indictments were issued 
September, 1952. Another the de- 
fendants, Earl Butterly sr., for- 
mer Fair Haven dealer, made 
similar plea last year. 


date sentencing has been 


Named 


K-W Zone Chief 


TOLEDO.—Appointment Robert 

Kreusser manager the 
zone the Kaiser- 
Willys sales di- 
vision was an- 
nounced last 
week Roy 
Abernethy, gen- 
eral sales man- 


ager. 

Kreusser joined 
Kaiser Frazer 
Sales Corp. 
district manager 
the New York 
region 1947 af- 
ter eight years 
with General Motors and General 
Motors Acceptance Corp. various 
sales capacities. 


Until his present appointment 
served district, regional and 
assistant divisional manager the 
New York and New England sales 
areas, and was divisional 
sales representative upon the con- 
solidation Kaiser and Willys. 


Davis Head 
Dodge Region 


DETROIT.—James Davis has 
been named Dodge regional man- 
ager St. Louis, according 
Desmond, general sales man- 
ager. 

Davis joined Dodge 1945 
truck salesman Omaha. 
1948 became district truck man- 
ager Kansas City and then 
served regional truck manager 
the same city. 


Later served zone truck 
manager Oklahoma City, Dallas, 
Kansas City Louis. 

1950 became regional man- 
ager Greensboro, N.C., prior 
moving Detroit staff spe- 
cialist the Dodge jet engine 
plant. 


Dealers Reelect 


Verschoor NADA Director 


MITCHELL, 
choor, 
who has represented South Dakota 
dealers for years, has been re- 
NADA director for the 

tate. 


Verschoor reported recovering 
from injuries suffered auto 
accident several months ago, and 
Plans attend the State conven- 
tion Rapid City Sept. 12-13. 


Jack Vers- 


Used-Car Bulletin from 
Latest Auction Prices 


(Copyright, 1954, Automotive News) 


Auto Auction. Sale every Wednesday. 


Sept. 
(Sale down about $50; this might 
be due to the coming Holiday. Sold 

87 cars out of 150 offerings.) 

BUICK—’54 RM Riviera coupe, $2,850* 
(ps); Super 4-dr., $2,450* (ps). °52 
Super Riviera coupe, $1,280*, $1,200*, 
$1,140*. "51 Super Riviera coupe, 
$915°; 4-dr., $815*; RM 4-dr., $830* 
49 RM 4-dr., $315. 

CADILLAC—’ 52 conv., $2, 700* ; 
coupe, $2,400*; 4-dr., $2,325*. "50 
(60) 4-dr., $1, ‘550°. "49 (62) 4-dr., 
$755*. 


CHEVROLET — '53 (210) club coupe, 
$1,120. ‘52 SL Deluxe Bel Air, $1,- 
050; %-ton panel, $510. ‘51 SL De- 
luxe 4-dr., $645*. "50 SL Deluxe club 
coupe, $500. 

CHRYSLER—’51 NY club coupe, $885*. 

DeSOTO—'50 Deluxe 4-dr., $430. 
Custom 4-dr., $380*. 

DODGE—'54 %-ton pickup, $905. ‘51 
Coronet Diplomat, $715*; 4-dr., $690, 
$565. °50 Meadowbrook 4-dr., $475. 

*49 Coronet club coupe, $430. 


FORD—'54 Custom (6) 2-dr., $1,400. 
63 Main (8) Ranch Wagon, $1,505; 
club coupe, $1,085. ‘51 Custom (8) 
conv., $700; Deluxe (6) 2-dr., $550, 
$520, $480, $450; 4-dr., $405; "ambu- 
lance, $650. °50 Custom (8) conv., 
$485; Deluxe (6) 2-dr., $370, $365, 
$325; %-ton panel, $265. ‘49 Deluxe 
(6) 2-dr., $300, $245. '47 Custom (8) 
2-dr., $250. 

HUDSON — ’52 Hornet 4 - 
$770*; Wasp 4-dr., 
club coupe, $400. 
$250. 


dr., $840*, 
$675*. ‘51 Hornet 


"50 Hornet 2-dr., 


KAISER—’53 Deluxe $965*. 
Manhattan 4-dr., $875* 

LINCOLN—’51 club coupe; $625*. 

MERCURY—’54 Custom 2-dr., $1,800. 
‘63 Custom 4-dr., $1,275, $1,265. '52 

., $1,125. 51 club coupe, $715, 
. 4-dr., $450. club coupe, 

$420. °48 club coupe, $150. 

OLDSMOBILE — ’51 (88) club coupe, 
$905*; 4-dr., $850*. ‘49 (78) club 
coupe, 

PACKARD—’53 Clipper 4-dr., $1,175*. 
"52 (200 )4-dr., $915. 

PLYMOUTH—’54 Plaza 4-dr., $1,285. 
"62 Cambridge 4-dr., $720. ‘51 Con- 
cord Suburban, $675; Cranbrook 
conv., $550; 4-dr., $545. ‘50 Deluxe 
2-dr., $450. '49 Special Deluxe 4-dr., 
$330; 2-dr., $315. 

PONTIAC—’54 Chieftain (8) Catalina, 


Silver Streak (8) 4-dr., A 
Torpedo (6) 4-dr., $230, $150; club 
coupe, $115. 

STUDEBAKER Champion 4-dr., 
$300, $250. 


Aug. 
(Sale very good despite intermit- 
tent rain. Sold 93 cars out of 150 
offerings.) 


BUICK—'52 RM 4-dr., $1,220* (ps); 
Special 4-dr., $960. °51 Super 4-dr., 
$855*. °50 Special 4-dr., $535*. 

CADILLAC — ’51 conv., $1,900*. 
"46 (62) 4-dr., $200 

CHEVROLET—’53 Bel Air conv., $1,- 
415; (210) 4-dr., $1,165*, $1,000. '52 
SL Deluxe Carry all, ‘3600; 4-dr., 
$s60°. ‘S51 SL Deluxe club coupe, 
$635*. °50 SL Deluxe 4-dr., $505°; 
2-dr., $455. '49 SL Deluxe 4-dr., $245. 


Saratoga 4-dr., $1,- 
205* (ps). ‘50 Windsor Newport, 
$665; club coupe, $625. 


DeSOTO—'47 Deluxe club coupe, $170. 


DODGE—’53 Meadowbrook 4-dr., $1,- 
; club coupe, 


club coupe, 
$610. '48 Deluxe 4-dr., $220. 
FORD—’53 Crest (8) $1. 410; 
250; Custom (6) 2 $1,- 
$960; Delivery sedan, $790. °52 Cus- 
tom (8) Country sedan, $1,325; Vic- 
toria, $1,100; 4-dr., $990. '51 Custom 
(8) 4-dr., $685, $590; 2-dr., $660. 
"50 Custom (8) 2-dr., $405, $380, 
$370; Deluxe (8) 2-dr., $445; 4-dr., 
$300: Deluxe (6) 2-dr., $380, $205. 
"49 Custom (8) 2-dr., $360, $250. 


HUDSON—’52 Commodore club coupe, 
$990. °51 Hornet 4-dr., $575%. ‘49 
Super 4-dr., $280. 

Special 4-dr., $415, $370*. 

LINCOLN—’49 club coupe, $230. 

MEROURY—'54 Monterey club coupe, 
$2,135*. °51 club coupe, $705, $585. 
"50 club coupe, $540, $505. 

Rambler 2-dr., $390. 
2-dr., $190. "49 Statesman 

(98) 4-dr., 
"51 (88) 2-dr., $890°; 4-dr., $840°; 
(98) 4-dr., $790°, $755°. "49 (88) 
conv., $270*. 

Patrician 4-dr., 

PLYMOUTH—’54 Belvedere 4-dr., $1,- 


Cranbrook coupe, 
Cranbrook am- 


Chieftain (8) 4-dr., $1,- 
395; 2-dr., $1,375*. Silver Streak 
(8) conv., $1,140*. °51 Silver 
(8) Catalina, $1,025°. °49 Silver 
Streak (8) 4-dr., $470°; 2-dr., $470°. 

EBAKER—'52 Champion elub 

Champion 4-dr., 


coupe, $755. 
$245. 


*Indicates automatic transmission overdrive, and (ps), power steering. 


Other Auction Reports are Pages 36, 37, 38, 


Dealership Sued for $50,000 


Crash Fatal Three 


SPRINGFIELD, suit for 
$50,000 was filed here last week 
against Springfield Motors, Inc. 
(Lincoln-Mercury), charging with 
responsibility the deaths three 
persons auto accident. 

The suit was filed Carl Ed- 
ward Teubner jr., whose wife and 
two children were killed when 
car the firm had repaired crashed 
into bridge. 

Teubner’s suit said that had 
purchased used car from Spring- 
field Motors the spring 1952 


Rockets 


White Sands proving ground near 
Las Cruces, engineers are preparing 
the Navy Viking No. single- 
stage high-altitude rocket. Standing the 
mobile Starfire. 


and returned for repair when 
was involved accident later 
that year. 

drove home, the suit 
charged, but returned the next 
day, saying was difficult steer 
and that had other faults. 

The car was returned him with 
the faults uncorrected, according 
the suit, but was told the car 
would safe drive over the 
week-end and was return 
for additional repair the following 
week. 

Sept. 1952, was driv- 
ing with his family, the steering 
mechanism suddenly failed, the suit 
charged, and the car went out 
control and crashed. 

The suit alleges the dealership 
fault because allowed Teubner 
drive the car when should 
have known its unsafe condition. 


Timpy and Else 
Elected AMC 


DETROIT.—The board direc- 
tors American Motors Corp. has 
elected Jack Timpy 
president and Donald Else 
comptroller, according George 
Mason, president. 

Timpy, who joined Kelvinator 


1922, has been comptroller Nash- 


Kelvinator Corp. and AMC since 
1944. Else joined Kelvinator 1928, 


became assistant comptroller 


1946. 

Before coming Kelvinator, 
Timpy was associated with Detroit 
White Lead Works and Detroit 
Carrier and Mfg. Co. 

Else’s business career began with 
Briggs Mfg. Co. 1925. joined 
Kelvinator’s export department 
1928 and became assistant comp- 
troller after World War II. 


Styling 


Still Another 
Dealer! 
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THE MODERN SHOWROOM another new Packard 
dealer, shown above. This Earl Lance’s progressive 
dealership Elyria, Ohio. Mr. Lance typical the 
top automobile dealers now joining Packard. 


AUTOMOTIVE NEWS, SEPTEMBER 1954 


Styling, Industry-Leading Engineering, Aggressive 
Part the Big News Packard! 


KEEP MOVING AHEAD, the 
Packard Program looks ahead! 


Among other things, important em- 
phasis placed styling—the kind 
styling that will best fit the de- 
mands modern Americans. 
provide this kind trend-setting 
automotive design, Packard has de- 


AHEA 


Three members Packard’s youth- 
ful styling team are shown (inset) 
creating models for the future. 


Briefly, Packard’s styling policy is: 
Use every means possible design 
the finest automobile for 
and plan ahead for even better cars 
the future. This represents 


FRENCH AUTOMOTIVE ENGINEERS Brownback (center) and Lucien 
Chauviere (right) visited Detroit recently study manufacturing changes being 
accomplished Packard part the vast modernization program. They are 
shown with George Brodie, vice president defense and industrial operations. 


Packard 


REGIONAL donned mechanics’ 
overalls Packard recently and reconditioned two 
used cars. Similar instruction will given these men 
zone and district personnel. 


veloped one the industry’s leading 
(pictured above). 


Good Franchise 
for Today... 
and Tomorrow 


PACKARD MOTOR CAR CO., DETROIT, MICH. 


another reason why the Packard 
Program keeps moving ahead! 
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Some See Upturn Mid- 


Strong Auto Outlook 
Seen Economists 


(Continued from Page 1) 


ket the say the econ- 
omists, will provided when 
members the bumper crop 
“war babies” reach adult- 
hood, form new households 
and enter the new-car market. 

One economist noted that 
depressing factor functioning 
now, with “depression babies” 
now forming new consumer 
units. The current marriage rate 
sagging—being directly con- 
nected the lowered birth rate 
the depression era. 

Fewer marriages mean fewer 
new households, and new house- 
holds are considered all-im- 
portant factor determining 


the market potential. 


households are currently 
gaining the net rate 
about 800,000 year. This rate, 
say several economists, ex- 
pected hold for two three 
years. 

the middle 1960s, however, 
the rate expected climb 
from 1,100,000 1,300,000 new 
households year the war 
babies grow up. 

important growth factor 
cited majority the anal- 
ysts the trend toward subur- 
ban living, which turn con- 
nected ever-expanding 
class. 

Sociological factors 
woven into suburban develop- 
ment make these areas bus- 
tling new-car markets. Studies 
show that new-car ownership 
suburbs relatively higher 
than any other type area. 

Several analysts see the im- 
portance the suburban mar- 
ket reduced certain degree 
the fact that the new-car 
market within large cities them- 
selves either static declin- 
ing. They expect declines inside 


cities become more pro- 
nounced. 
will come 


This, they say, 
about because increasing con- 
gestion makes car ownership 
unattractive, not downright 
unpleasant. 

* 

past, analysts have 

been inclined cite vast 
untapped new-car market the 
thousands persons who have 
never owned car. 

One economist for major 
auto manufacturer said in- 
clined write off present non- 
owners from market fore- 
casts. His studies show, said. 
that people who don’t own cars 
now aren’t likely buy them 
later on. (He referred per- 
economically able pur- 
chase.) 

the market every year, 
said, but feels that there 
not large enough percent- 
age carry much weight 


Burglars 


(Continued from Page 3) 
offenders were released from jail 
They were able recognize the 
“stake-out” cars. 

Police Chief Frank Story pre- 
sented the problem CADA and 
Jim Garfield, charge public 
relations, set plan whereby 
member dealer would furnish one 
ear for one week used 
police bait car. Insurance was 
provided. 

With new bait each week, the 
criminals are again being trapped. 

Statistics indicate how successful 
the plan has been. 1947, larcen- 

ies from autos averaged 235 per 
month. 1952, they had shot 
the point where one district 
alone reported 230 cases. 

the two months before the 
new plan was put into operation, 
such larcenies totaled 230 and 
220. When the spotter system 
Was adopted, the rate fell 148 
the first month, and the sec- 
ond month. 

successful has been the Cleve- 
land plan that the has offered 
cooperate applying the plan 
other cities. 


the size the market en- 
visions. 

This evaluation the non- 
car owner was supported 
another analyst, who said: 

“To maintain annual sales 
rate excess five million 
new cars, increasingly small- 
share will go.to non-car own- 
ers, and increasingly larger 
share will multiple-car 
families.” 

Most the researchers con- 
tacted were uncertain assay- 
ing the market impact mul- 
tiple-car families. They also are 
variance results cur- 
rent studies—which show every- 
thing from “no growth” 
annual increase percent. 

* 


HEY are agreement, how- 
ever, that about percent 


smash, twist, jerk and over-load them. Match every imaginable 
hauling situation. Then add few ruinous tricks our own. 


done purpose. can tell 
you advance that Timken-Detroit 
axle can more brutal beating 
the job was designed for than any 
other axle made. 

thousand acre proving ground into one 
it, our engineers can apply 
years experience building axles for 
trucks, buses and trailers. Here axles 


all households now represent 
multiple-car ownership. Few 
these, however, bought more 
than one the cars new. 


The multiple-ownership ques- 
tions appeared represent the 
most market factor consid- 
ered the analysts. 

One said: “Actually, have 
had test yet what might 
occur multiple-car owner- 
ship.” 

Another said felt there 
was “possibility” for growth 
the segment the market 
represented families own- 
ing two new cars. said 
felt that such growth does 
develop, these families would 
buy one new “family car” ev- 
ery other year and, alter- 
nate years, would purchase 
new “utility. vehicle.” 

Some economists say flatly 
that there will heavy de- 
mand for more than one car per 
family time passes. They 
leave advertising and 
sales departments determine 
whether the second car will 


however, predict higher scrap- 
page rate upcoming years for 
these reasons: 

Increasingly heavy output 
cars means growing num- 
ber scrapped units. The time 
lag between manufacture and 
scrappage now estimated 


Innovations engineering 
and design will sharpen new-car 
appetite and owners will keep 
old models for shorter periods. 

After lowering rate 
the last several years, the 
pendulum can normally ex- 
pected swing back the other 
way. 

One researcher said saw 
possibility that the average age 
scrappage could come down 
five six years. 

Analysts emphasized that, 
while scrappage invariably re- 
flected new-car sales, there 
direct connection. one 
put it: “The relationship 
new-car sales scrappage 
matter interpretation and 
judgment, rather than pure sta- 
tistics.” 


new car used car. 
+ * * 


car scrappage market pretty well agreed that the 
potential vary. Most economists, scrappage rate will have 


the relationship 


increased, the market 
grow the levels that they pre- 
dict the next years. 

One economist saw the foreign 
market potentially impor- 
tant source new-car sales 
the This can come about, 
said, only there exten- 
sive economic development 
abroad and widespread modifi- 
worldwide export and 
import regulations. 

suggested that in- 
vestment capital might devel- 
the economies foreign 
nations the point where the 
average citizen could afford 
buy car. 

Best market potentials, 
said, appear lie South 
America, India and Australia. 

And then hastened add 
that was discussing possibil- 
ities, not probabilities. 


Denver Receipts Gain 

DENVER.—Receipts the City 
Motor Vehicle Department for the 
first half this year are 8.48 
percent over the same period 
1953, according Maldon Ad- 
cock, supervisor. The total was 
$3,074,446, compared with 
175 for the first six months last 
year. 


give truck axles bruta 


the new Timken-Detroit indoor 
only Timken has it! 


and gearing are subjected indoors 
any possible outdoor hauling condition. 
Axle performance measured and an- 
alyzed under absolute scientific control. 

Asa result: you enjoy longer axle life; 
less maintenance, repairs and down- 
time; lower operating costs; fatter prof- 
its. wonder Timken-Detroit axles 
are the choice manufacturers and 
owners everywhere! 


How TDA proves quality 
this 
take one our axles and 
put the “block”. then 
duplicate the roughest hauling 
condition, hour after hour, day 
after day such simulat- 


ing 500,000 miles toughest 
driving just few days. 
“dream test like go- 
ing hill with full load 
from California 
New York —nonstop. There 
other axle-testing like it. 


proving ground 


This our “truck driver,” 
works the “Torture Chamber.” 
Above him are graphs showing 
speed and torque performance un- 
der any operating condition 
chooses soft ground full load 
express highways 
side roads. With special dials, 
recorders and electronic devices, 
actually drives the axle with scien- 
tific accuracy from his chair! 


LSE 


Nash Ceremony— 


Gene Brown (right), general manager 
Gene Brown Motors, Newton Center, 
Mass., signs his Nash franchise. Looking 
are Tracy (left), Boston assistant 
zone manager, and Henderson, dis- 
manager. 
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Letter Salesmen 


Munn 


Dear Son: 


stressed the importance 
selling the complete finance 
package the prospect, 

policy that means 

more profit for 

SERIES the dealer and 

increased com- 
mission for the salesman. 
And these days inten- 
sive competition, when all 
means income needs 
important thing do. 


But some dealers today 
are going haywire fi- 
nancing, and the salesman 
who acquires the habit 
battling for business 
wild terms digging the 
dealer’s financial grave and 
wrecking his own sales ca- 
reer the process. 

Installment selling 
come the standard means 
moving durable goods this 
country. Used with good judg- 
ment, has done more than 
any other one thing give 
Americans the highest living 
standard the world. has 


stood the test the greatest 
depression our history and 
proved itself asset time 
such distress. 


1929, with new car 
terms one-third down 
and 12-month limit 
the balance and with used 
car terms percent 
down and ten-month lim- 
the balance, the aver- 
age outstanding note had 
only five and half months 
for full payment. The 
average buyer had much 
invested his car that 


the highway. You need Timken- 
Detroit axles. Identical axles our indoor 
proving ground are subjected tests rug- 
ged they’re comparable half-million miles 
more high-speed, nonstop, uphill-down- 
hill operation with capacity load hour 
after hour, hours day, for days! Only 
Timken- Detroit axles can 
take this brutal treatment —to assure you top 
performance—make you more money per load! 


beating 


Timken-Detroit ‘‘Letter Front 


Here easy, positive steering 
control. little man can handle 
large rig with TDA front axles 
easily big 210-pound, six- 


smooth rough roads. 
wheel kickback. Tractor semi- 
trailer hook-ups have smallest 
possible turning 
est maneuverability. 


Timken-Detroit Rear Driving 


Hypoid gearing for truck axles 
was pioneered TDA. Only 
Timken-Detroit has Hypoid 
gearing complete “family” 
basic axle capacities—in the 
entire range medium and 
heavy-duty requirements. This 
advanced-related design incor- 


porates the same features con- 
struction and interchangeability 
final drives using the same axle 
shafts—single-speed; single- 
speed double-reduction; two- 
speed double-reduction final 
drive units. 


Timken-Detroit Tubular Trailer Axles 


Famous for their light weight. 
Produced the largest, most 
modern axle plant the world. 
Lightweight Fabricated Brake 
Shoes with Econoliners for 
greater wear, longer service. 


Alloy steel spindles electrically 
welded tubular housing—with 
welding guaranteed for the life 
the axle. Lightweight Nylon 
Bushings Brake Camshaft 
Assemblies. 


could not afford give 
up, could possibly pay 
out. did pay out. Re- 
possessions rose only frac- 
tionally during those lean 
years—and, these terms 
did not have with- 
drawn, cars continued 
sold time throughout 
the depression, and both 
the factories and the deal- 
ers were greatly helped 
this continuing facility. 
* * * 


SINCE THE blitz sales 
technique seized the trade 
the later months 1953, 
competition terms has 
become the order the 
day. One-fourth down and 
three years pay new 
cars now almost stand- 
ard contract some terri- 
tories. Used cars sell 
terms that were unheard 
until recently. And least 
one dealer, our knowl- 
edge, has been appealing 
radio for new-car business 
cent down and FIVE 
YEARS the balance. 


Such crazy propositions 
are creating credit situa- 
tion that would disas- 
trous real depression. 
They are robbing the mar- 
ket its future prospecis 
for two three years 
come. They are simply ask- 
ing Congress establish 
new controls that 
probably will, they come, 
more severe than Regu- 
lation ever was. 

Selling credit terms, like 
another way buying busi- 
ness. Salesmen, who compete 
only the matter giving 
things away, destroy their 
sales ability. They lose their 
grip completely the art 
selling merchandise and will 
out job when the 
tomobile business returns 
sanity again—and sales 
force will hire man who can- 
not sell the product its 
merits. 


The automobile salesman 
who can sell cars for what 
they’re worth, when his 
competition putting the 
emphasis wholly prices 
and terms, not only 
priceless asset the deal- 
master the sales art— 
who can succeed any 
field. 


your dealer, the in- 
dustry, your family and 
yourself become that 
type salesman. Don’t 
around hat-in-hand offer- 
ing concessions get the 
prospect’s order. Make that 


recognize the 


unique values the prod- 
uct that you sell, backed 
the dealer that you repre- 
sent, and want above all 
others regardless price 
terms sale. That’s the 
type salesman that this 


Increase axle life with Genuine TDA Equipment Parts 


Take chances with ordinary re- package. Gaskets and shim parts, 
placement parts. For brake liners, steering knuckles, dif- 
able factory-type jobs, look gen- ferential gears—for every size 
uine TDA parts kits—identical brake and axle. Order number 


industry needs now 
drowning man needs breath 
—the only type that can 
restore its dignity, pros- 
perity and prestige the 
levels that its essential sta- 
tus justifies. 


Cordially yours, 


Dad 


Save Money the Job 


WORLD’S LARGEST MANUFACTURERS 
AXLES FOR TRAILERS, TRUCKS AND BUSES 


your axles’ original equipment. from your dealer. Cut labor and 
Each kit you adjustment Get trucks back 
everything you need—in one handy the road quicker! 


Plants at: Detroit, Michigan Oshkosh, Wisconsin Utica, New York Ashtabula, Kenton and Newark, New Pennsylvania 
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FOB FACTORY 


Control Charts Raise 
Production Efficiency 


ANY visitors auto plants, especially Ford plants, have 


observed charts posted 


above the various machines. 


These are the control charts—a production tool that has 


played important part 
efficiency and elevating the 
petitive position. 

The contribution 


ity control” toward Ford 
progress the postwar period has 
been important one. Quality con- 
trol has focused attention worn- 
out inadequate equipment 
manufacturing methods. has 
taken much the guess work out 
inspection. Quality has 
cut rejects tremendously and has, 
simultaneously, facilitated assem- 
bly. 

Without quality control, 
doubtful the Ford automation 
program could have moved for- 
ward nearly rapidly. 

Perhaps important any 
other contribution quality control 
the fact that has probably done 
more than anything else build 
up. pride workmanship. 

Most skilled metalworkers are 
proud the fact that they produce 
quality parts. They also know the 
machines—as well the worker— 
ate held responsible where chart 


Basic 


and others provides ready an- 
swer these fundamental ques- 
tions: How serious the trouble? 
Where the fault? How ean the 
fault corrected? How can satis- 
factory control the process 

There are three essential parts 
that make the Ford Control 
Chart system: chart drawn 
showing percent defective 
parts, histogram tally sheet 
kept the operation, and 
final average-and-range chart 
drawn. Used together, these three 
charts provide accurate, up- 
to-the-minute picture ma- 
chining processing operation. 

The chart showing percent re- 
jects important control tool. 
Suppose machine, for example, 
finishes three inner diameters. Such 
chart shows rather quickly which 


diameter diameters are causing 


the rejects and the number each 
type defect during day’s pro- 
duction. 

Accumulation Accumulation reliable record reliable record 


MacLean Named 
Head Bendix 


Automotive Unit 


raising Ford production 
company into strong com- 


this type enables foreman 
spot and correct the difficulty 
promptly. 


* * * 


Histogram’s Role 


HISTOGRAM best de- 
scribed taking specific ex- 
ample. tallying the measure- 
ments bore diameter, for ex- 
ample, accurate record accu- 
mulated. When completed, the his- 
togram shows what percent all 
the measurements taken fall out- 
side the specification limits. 

The record also shows where the 


dimensions fall. Suppose, say, out 
500 pieces, pieces fall outside 
specification limits and that are 
above and below. Quite obvious- 
ly, there need bring this 
particular operation under closer 
control, 

Although difficulty describe 
non-technical language, the 
average and range chart plays 
very important part Ford qual- 
ity control method. Such chart 
provides constant check the 
quality operations. will 
quickly reveal tool troubles and 
equipment failures. 

Most important, such chart 
warns advance measures 
taken prevent the production 
scrap. This simple moving rec- 
ord has been invaluable telling 
machine operators and foremen 
when something should done 
keep manufacturing operation 
under control. 

Use quality control, while 
originally confined mostly the 
Big Three, has now spread out 
the smaller makers and even 
many suppliers. device for 
keeping quality and manufac- 
turing costs down, quality control 
undoubtedly one the most use- 
ful tools discovered the auto in- 
dustry during the postwar period. 


Jeep Out-Digs Happy Marines— 


Leaning their shovets, Marines from Fort Schuyler, Y., watch admiringly 
claws six-foot-deep trench. They estimated would take 200 
Marines keep with the Jeep fox hole digger. Jeep-a-trench member 
one the now touring the and other countries demonstrate 
the versatility. 


THIS NEW CAMPAIGN 


SOUTH BEND.—J. Allan 
Lean has been named manager 
the automotive products section 
the Bendix prod- 
ucts division 
Bendix Aviation 
Corp., according 
George Stoll, 
vice-president. 

MacLean 
ceeds George 
Pontius, who 
Aug. 18. 

Pontius 


vision since 1931, 


executive engineering capacities 
prior the time was named 
head the automotive section 
1951. 


THIS Local and 
advertising program aimed the car owners 
your own trading own hometown! 


joined the Bendix engineering 
staff, and later became assistant 
sectional manager and more re- 
cently, director industrial rela- 
tions for the South Bend division. 

Succeeding MacLean director 
industrial relations Wayne 
Brownell, who joined Bendix ear- 
lier this year, and formerly was in- 
dustrial relations head Packard. 


Ned Jordan—famous for the Jordan ear, 
and the classic copy that advertised it— 
gives you an inspiring look at the world 
each week in Automotive News. ‘ 
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Marty Whitmyer 
Staff Writer 

General Motors again topped all 
other auto manufacturers mag- 
azine, radio and television adver- 
tising for the first six months 
1954, according figures compiled 
Leading National Advertisers, 
and published Advertising 
Age. 

The figures are based meas- 
urement magazines, six na- 
tional farm publications, four radio 
networks, four television networks, 
and First Markets Group, New 
York Mirror Magazine, New York 
Times Magazine, and Puck—in ad- 
dition the American Weekly, 
Parade and This Week Magazine. 
Expenditures other media are 
not included the tabulation. 

Jumping its expenditures per- 
cent, $5,404,832 over 1952, 
spent $20,421,228 during the first 
half this year. The largest 
amount, $11,084,122, went for gen- 
eral magazine advertising, while 


Affecting Factories and 


Auto 
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television networks got $5,681,660; 
radio networks, $1,475,324; news- 
paper sections, $1,197,445, and farm 
publications, $982,677. 


Chrysler Corp. was newcomer 
the selected list the top 
advertisers, moving from the No. 
spot the first half 1953 
seventh place this year. 

spent $8,421,045 during the first 
36.6 percent, $2,258,236, over the 
first six months 1953. 

Like GM, Chrysler also spent 
most its budget, $3,686,828 for 
general magazine advertising. Tele- 
vision, however, was close second 
with contracts totaling $3,265,327. 
Other media used_and the amount 
spent were network radio, $987,804; 
newspaper sections, $303,620, and 
farm magazines, $177,826. 

Ford upped its budget 20.6 per- 
cent, $1,375,363, over 1953, but 
still failed improve its 10th 
place standing 1953. spent 
$8,053,004 during the first six 


Takes Ford 


McKenna (left), industrial relations 
manager for Angeles 
assembly plant, congratulated upon be- 
coming chairman the Ford Motor Co. 
community relations committee the 
chairman, Walter Cooper, Los 
Angeles district sales manager for Ford 
division. 


months this year, compared 
with $6,677,641 during the same 
period 1953. 

Ford’s magazine advertising 
totaled $4,421,428, with $3,915,511 


Your customers will see and hear about PEAK and 
NOR’WAY all week...every week...all season 


TELEVISION SPOT ANNOUNCEMENTS stations will blanket the areas 
where out every gallons are sold. Car owners will see these hard 
selling spots during the best evening hours all through the season. 


NEWSPAPER ADS the sports pages selected papers will run days out every week 


reminding your customers buy. 


OUTDOOR BILLBOARDS various sections the country will attract motorists’ 


tion while they’re driving. 


MAGAZINE ADS Life, Saturday Evening Post, and leading farm magazines will reach 
out every the best customers your neighborhood. 


HOMETOWN ADVERTISING BOUND CREATE MORE 
“PEAK” AND BUSINESS YOUR TOWN... 


4 


neighborhood. 


antifreeze season! 


Tie-in with Hometown Advertising 
and make this your most profitable 


Commercial Corporation New York 16, New York 


HERE'S HOW CASH IN! 


ORDER enough from your CSC antifreeze supplier get 
your full share the business your neighborhood. 


PUT DISPLAYS least days before cold weather hits, set your 
For Winter” special. Convince car owners drain out last year’s antifreeze. 


USE THE FREE CSC SALES “Peak” and “Nor’way” dealer 
will receive Salesmaker kit containing attractive point-of-sale aids. 
extra charge, you can get more window display material and giant 
outdoor banner that reminds car owners buy from you. Just return the 

postcard found each Salesmaker kit receive all you 
meed headquarters for antifreeze sales your 


advertisers the nation, the tab- 


general magazines and $505,- 
ulations showed. 
* 


917 farm publications. Other 
media used and the amount re- 
ceived were television, $2,725,736; 
newspaper sections, $595,478, and 
network radio, $310,362. 

Kaiser Motors Corp. dropped its 
budget from $2,212,867 1953 
$2,118,205 during the first six 
months this year. The drop 
advertising expenditures also 
dropped the corporation from 34th 
place the standings. 

Kaiser spent the largest portion 
its budget, $1,153,572, for radio 
networks, while failing spend 
cent television newspaper 
sections. did spend $869,993 for 
general magazines and $94,640 for 
farm publications. 

American Motors Corp., listed 
for the first time under that 
name, finished 45th place 
among the top 100 advertisers 
with expenditure $1,991,140. 

General magazine’s got the larg- 
est portion AMC’s budget with 
contracts $1,484,725. Tele- 
vision received $482,862, and radio 
received $23,553. Farm publications 
and newspaper sections received 
contracts. 

All other auto manufacturers 
failed finish among the top 100 


Sponsors Colman 


International Harvester Co. 
bringing radio’s famous “Halls 
Ivy” the television screen. 

Beginning October, the pro- 
gram will carried 8:30 p.m. 
(EST) every Tuesday over 
according Leio Burnett Co., 
Inc., the agency producing the 
show. 

Star the show will Ron- 
ald Colman, who will making 
his television debut. has had 
the lead the radio version 
the show since its beginning. 


McSweeney New Post 


The appointment Eugene 
jr. national advertis- 
ing manager the Boston Post 
has been an- 
nounced Mark 
Collins, advertis- 
ing director. 
has been auto ed- 
itor and auto ad- 
vertising man- 
ager the paper 
since 1940. 

His father, the 
late 
McSweeney was 
the former circu- 
and assistant publisher the 
Hearst papers Boston. The elder 
McSweeney also was Boston police 
commissioner and public safety 
commissioner Massachusetts. 

a * 


Packard Show Returns 


The Packard program starring 
Martha Wright returns tele- 
vision Sept. after summer 
hiatus. The show will run from 
9:15 9:30 p.m. each Sun- 
day over ABC-TV. 

new format being designed 
emphasize Miss Wright’s role 
“The Packard Girl’ and her 
conferees members “The 
Packard Family.” 

The program sponsored 
the factory and dealers through 


Mazon, Inc. 
* * 


q 


Esquire Promotes 


Dan Provost, advertising man- 
ager Esquire since 1949, has been 
promoted the newly created post 
business manager, according 
Arnold Gingrich, publisher. 

the same time, an- 
nounced that Jerry Jontry, cur- 


D. E. Provost 


rently Esquire’s West Coast adver- 
tising representative, will succeed 
Provost advertising manager. 
Both changes will take effect Sept. 
15. 

Before joining Provost 
was with the New York Herald 
Tribune for years, the last 
national advertising manager. Prior 
that time was with the New 
York Times for five years the 
rotogravure advertising depart- 
ment, which directed for two 


ears. 
Jontry twice served Esquire 
branch office manager, having man- 
aged the West Coast office’ from 
through and the Detroit of- 
fice from through before be- 
coming West Coast representative. 


BSF&D Ups Executives 


Brooke, Smith, French Dor- 
rance, Inc., has announced the ap- 
pointment Frederick Zick and 
dents. 

Zick, who has been with BSF&D 
for years, becomes vice-presi- 
dent charge graphic arts, and 
MacGlashan, for nine years execu- 
tive vice-president Gardner Ad- 
vertising Co., becomes vice-presi- 
dent the creative staff. 

* 


Names 

Richard Criswell has been ap- 
pointed manager the Detroit of- 
fice Chicago Show. Printing Co. 
has been with the company 
four years. 


— — | 


buyers! 


Replacement parts are big business rural areas—and getting 
bigger every year. 


The reason? Increasing farm mechanization. keep his car, 

truck and tractor running, today’s farmer needs spark plugs, oil 

filters and every other kind automotive product. This makes 
him 3-way prospect—just about the biggest around. 


also makes advertising Country Gentleman important 
part any automotive selling program. All across America, job- 
bers are enjoying increased business direct result Country 
Gentleman advertising support for rural dealers. 


That’s why automotive jobbers and dealers alike increas- 
ingly glad see their lines advertised Country Gentleman— 
the most effective selling force today’s prosperous car-truck- 
tractor farm market. 


Gentleman 


The magazine for Better Far min 


Curtis publication Circulation now over 2,600,000 


q 
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the Letterbox 


(Continued from Page 4) 


out? Have their memories seem lose any sleep 
whether Stetson hats outsell Knox 


dulled the past? 

Before World War es- 
timated that about percent 
all dealers were insolvent, and 
“sucker money” was hard get 
for automobile franchises. Then 
took comparatively little 
compared what takes today, 
and today “Smart Money” shy- 
ing away from the automobile 

business. 


factory brass cared search 
the archives their operation 
years ago, one them might find 
that overcrowding dealers and 
numerous other policies, their deal- 
ers became demoralized and fi- 
nancially depleted that took two 
wars and years before their 
dealers could buy them back 
near first place registrations. 


Further search other brass 
might reveal that the way they got 
first place registrations was 
wise policy, since abandoned, 
developing quality dealer or- 
ganization, soundly based the 
theory that prosperous dealer or- 
ganization lasting dealer or- 
ganization. And, lest they forget— 
factory any stronger than its 
dealer organization. 


After all, aside from the “Won- 
der Boys” and their factories, who 
gives damn who first, sec- 
ond tenth place, long the 
factories make money and the 

dealers make money. The public 


Murray Speak 
Old 


Anniversary Event 


NEW YORK.—Robert Murray 
undersecretary for transporta- 
tion, Department Commerce, will 
guest honor the 15th an- 
niversary dinner Automobile Old 
Timers held here the 
Hotel Astor, Oct. according 
President Clifford Bishop and 


dinner committee. 


Special guests will include Har- 
old Vanderbilt, whom scroll 
will presented, commemorating 
the 50th anniversary the 
the first Vanderbilt Cup Race 
Long Island and Arthur Motley, 
Parade Publication. 


Distinguished service citations 
will awarded Bishop, presi- 
dent Bishop, McCormick 
Bishop; Robert Black, president 
White Motor Co.; Arthur 
Dietz, chairman Commercial 
vestment Trust; Pyke Johnson. 
past president the Automotive 
Safety Foundation, and John 
Warner, general manager 
Society Automotive Engineers. 

The dinner committee 
Collyer; Ray Palmer, Peter 
Kaufmann, John Creamer, Har- 
Williams, James Boyle, 
Bishop, and Elliott. 


Calendar 


(Continued from ‘Page 4) 


General 
Sept. 12-15—National Truck Leasing Assn., 


Meeting, Bismarck Hotel, 
National Petroleum Assn. 


Annual Meeting), Traymore Hotel, 
tlantic City, New Jersey. 
Sept. 20-22 Truck and Equipment 
Sept. 23-25—Automotive Parts Rebuilders 
Assn. Convention and Parts Show, Mor- 
Hotel, Chicago. 

Advertisers Coun- 
cil, Fall Meeting, Moraine Hotel, High- 
land Park, Illinois. 

Oct, 7—Automobile Old Timers Fifteenth 


Astor, New Yor 
Oct. Council, Chi- 


cago, Illinois. 

pendent Tire Deslers, Sherman Hotel, 
Chicago. 

Oct. American Truckin 
tions, Inc., Waldorf-Astoria 
York ‘City. 

Oct. 28-30— Western Parts and Service 
Managers Association Convention, New 
Washington Hotel, 

Nov. American Finance Confer- 

Commodore Hotel, New York 

Dec. Standard Parts Assoc 
Hotel Sherman, Chicago. 

Ow, ter icag 

Roosevelt 
Hotel, New Orleans. 


Associa- 
otel, New 


hats, vice versa. 


But what can the public think 
the stupid program that be- 
ing feverishly carried today— 
every television and radio spot 
taken some frenzied dealer, 
who, through factory pressure 
more cars than can eat, pro- 
claims that his service depart- 
ment absorbs his overhead, 
can give away. his total gross 
profit, and other dribble equally 
ridiculous. 


Plus, course, sound trucks pa- 
rading the streets telling the world 
about what terrible shape the auto- 
mobile business in. While yet 
others advertise that they are 
—which one denies. 


True, many dealers may crazy, 
they advertise. There would 
have strong evidence in- 
allow factory pressure 
bring about the chaotic condition 
that exists today. But are they 


EFFICIENT 


When today’s stepped-up engines called for 
faster cranking and better ignition perform- 
ance, was ready, with com- 
plete 12-volt electrical system, comprising 
new, balanced units—battery, cranking 
motor, generator, coil and distributor. 


Delco-Remy’s new 12-volt generator 
identical size and appearance with the 
previous 6-volt generator—but packed in- 
side the ability produce least per 
cent more output. This designed-in ability 
permits the new 12-volt generator supply 
the need for more electrical energy for radio, 


AUTOMOTIVE, 


crazy enough the only ones 
the industry work without 
profit over any prolonged period 
time? 

Evidentally, the “Wonder Boys” 
are betting that they are just that 
crazy. 

Walter Ruether certainly play- 
ing “penny ante” trying organize 
dealers’ salesmen and shop person- 
nel. factories are unwilling put 
stop this registration hysteria 
and forcing more cars dealers 
than can sold profit, Walter 
might find very receptive group 
automobile dealers who might want 
meet strong arm methods with 
some the same type medicine. 


Great Series 


Too often are prone accept 
course, and neglect comment; 
speaking specifically John 
Munn’s “Letter Salesmen” series 
running 


the most outstanding com- 
mentary the selling automo- 
biles have ever seen. hope they 
keep coming and coming and com- 
secretary, 
King Braeger Chevrolet Co., Mil- 
waukee. 


Cadillac 


Ted Schuman (from right), head the 
new Ted Cadillac-Oldsmobile 
Merced, Calif., makes final arrange- 
ments for the opening his dealership. 
Looking are Lester, general man- 
ager San Francisco Branch, 
and branch wholesale 
manager. 
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Wheeled Beauty 


Miss America Contestants 


Ride Metros 


More than Nash 
Metropolitan convertibles will 
used the annual Miss America 
Pageant parade Wednesday (Sept. 
Doss, Nash sales vice-president. 

Nash, Miss America Pageant 
scholarship fund sponsor, also will 
provide some Nash Ambassadors 
transport the beauty con- 
testants, chaperones and hostesses 
and from various activities dur- 
ing the week-long pageant, Doss 
said. Nash has been sponsor for 
the past seven years. 

Miss America 1955, who will 
crowned Sept. 11, will awarded 
$5,000 scholarship and new 
Nash automobile. Nash contributes 
$12,500 the scholarship fund, 
which shared the finalists 
the contest. 

Nash and its dealers sponsor 
Miss America’s appearance 
throughout the country during the 


Ned 3 for the Jordan car, 
and the classic copy that advertised % 
| Bives jou an inspiring look at the world 
| each week in Automotive News. 


NEW DELCO-REMY 12-VOLT 


heater, additional lights, transmission con- 
trol, electric windshield wipers, window and 
seat controls and the multitude other 
units requiring electrical power operate 
them—as well keep the battery 
properly charged for faster cranking and 
better ignition performance every engine 
speed. Note, too, that the new generator 
delivers more output lower car speeds— 
important battery-saving bonus feature 
when prolonged slow driving necessary. 


The basic technical reasons for this remark- 
able performance may stated simply— 


TRACTOR AND MARINE ELECTRICAL EQUIPMENT 
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Pittsburgh 


New-car registrations, although 
lower than the previous week, 
held fairly high level Pitts- 
burgh during the week ended Aug. 
21, according the Bureau 
Business Research the Univer- 
sity Pittsburgh. 

Business general slackened. 
with the bureau’s index falling 
137.4 percent the 1935-39 average. 
had been 142.4 week earlier 
and 151.2 the comparable week 
June. 

Steel output was percent 
practical capacity. year earlier, 
had been 95.5 percent.—(Leon 
Leffingwell.) 


‘Otter’ Display City— 


Charles Cohen, Shore Motors (Buick), Atlantic City, drives Ken Camp's 
onto Garden Pier Atlantic City where was displayed the Celanese exhibit 
the Centennial Summer Celebration. Built Camp, Cincinnati Buick dealer, the 
has hand-made plastic body 1937 Ford Chassis. 


St. Louis 
Sales both new and used cars 
St. Louis have held better 
than anticipated since the Fourth 
July. 
Stocks are well balanced with 
deliveries. There every indica- 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 


the Difference 


GENERATOR -FOR PASSENGER CARS 
DELIVERS 30% 


stronger fields, less field distortion from 
armature reaction, and lower percentage 
internal voltage drop. These important 
gains are made possible the use 
new field coils containing more turns of: 
smaller wire and new armature with 
60% more conductors smaller slots, 


giving more tooth area. that Delco-Remy will ready. 


Delco-Re 
DIVISION, GENERAL MOTORS CORPORATION, ANDERSON, INDIANA 


AUTOMOTIVE, 


GREATER OUTPUT 


This generator for passenger car 12-volt 
electrical systems only one example 
how Delco-Remy’s Progressive Engineering 
keeps always abreast—usually ahead—of 
developments the automotive industry. 
When the need arises for even more ad- 
vanced automotive equipment, you know 
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Sales Conditions Various 


Auto Market Reports 


tion that the distress cleanup 

1958 will not repeated this 
year. Dealers say that the mar- 
ket still pretty rough, with 
ruthless competition for every 
order. 

Dealers are talking better 
profit outlook 1953, with promise 
continuing high sales. felt 


New Process Developed 


For Building Cushions 


DETROIT.—A new manufactur- 
ing method which combines the 
insertion individual foam-rubber 
pads with continuous multipleat- 
ing process seat cushions and 
backs has been developed Na- 
tional Automotive Fibres, Inc. 

vice-president, the process permits 
building cushions and backs 
with controlled fullness and resil- 
iency and does away with the 
costly process hand-stuffing. 


TRACTOR AND MARINE ELECTRICAL EQUIPMENT 


that great deal will depend upon 
1955 models and their appeal 
purchasers.—(Sam Hurst.) 

* * + 


Atlanta 

New-vehicle registrations the 
Atlanta area for the first days 
August show 738 new-car sales 
and new-truck transactions. 

make 
were: Chevrolet, 265; Ford, 193; 
Buick, 70; Pontiac, 36; Oldsmo- 
bile, Plymouth, 32; Mercury, 
29; Cadillac, 20; Dodge, 15; Stu- 
debaker, DeSoto, Nash, 
Chrysler, Packard, Hudson, 
Kaiser, Lincoln, Willys, 

and miscellaneous, 

registrations were: 
Ford, 33; Chevrolet, 25; Interna- 
tional, 11; Dodge, Mack, GMC, 
White, and Studebaker, 1.— 
(E. Bash.) 


Ottawa 


Some dealers report new-car 
sales were better than expected 
during August, but add that they 
have become overstocked trade- 
ins. 

Consequently, record-breaking 
price cutting used cars ex- 
pected September. Some heavily 
stocked dealers are already mark- 
ing down prices drastically, and 
(M. Schwartz.) 


Bright Future 
For Technicians 


Seen Goad 


FLINT.—The tremendous upsurge 
technology and ever-expand- 
ing population are rapidly going 
increase opportunities for trained 
personnel relative overall indus- 
trial employment, Goad, Gen- 
eral Motors executive vice=pres- 
ident, told the graduating class 
General Motors Institute. 

More than 600 members the 
institute participated the com- 
mencement exercises. 

1953 survey showed that there 
were 3,414 living graduates GMI, 
whom 2,399 were 
General Motors,” Goad said. “In 
other words, seven out the 
men who have been graduated 
all these years are still with GM. 
large number these men have 
risen important positions, not 
few top management jobs. 

“In years come there going 
more room the top than 
ever before. Since not be- 
lieve the ‘crown prince’ system 
managerial succession GM, 

candidates for vacancies man- 
agement jobs all and down the 
line will have come from groups 
such yours. 

Goad advised the graduates 
develop their individual abilities 
and potential the fullest and 
train themselves accept respon- 
sibility willingly. 

Goad said the development the 
automotive industry this country 
the past half century exemplifies 
what can accomplished free 
men free country. 


* + 


Chevrolet Reopens 
Portland Zone 


PORTLAND, Me.—Chevrolet has 
reopened its zone, the 
third branch office reactivat- 
zone status since the war. 


Chevrolet now has sales zones 
the U-S. 

Cedric Swett, zone manager 
Syracuse, since 1946, has 
been named Portland manager. 
joined Chevrolet 1928 sales 
representative. 

Portland’s branch manager, John 
Nyikos, will take Swett’s former 
position Syracuse. Nyikos joined 
Chevrolet sales representative 


AUTOMOTIVE WASHINGTON 
Congress Sidesteps 


Census Transport 


William Ullman 

ashington Correspondent 

the Bureau the Census got congressional 
appropriation about million take census 

business early 1955, there was not enough money awarded 

take the hoped-for census transportation. That by- 

pass was not made clear the official statement issued 


Census Director Robert Bur- The fifth was 


gess, but fact, never- signed meet 
the less. the need fora 

The amount appropriate was $8,- unified reference 
480,000. calls for service for trans- 
business, which will divided into portation statis- 
three parts: Retail, wholesale and tics all kinds. 
service establishments, manufac- The five parts 
turing, and mineral industries. were: 

The planned transportation cen- Truck owner- 
sus consisted five parts. Four ship and opera- 
involved the collection new data tion. 
needed fill the largest gaps Commodity 
available transportation statistics. movements 


William Uliman 


trucks that are not regulated 
the Interstate 
mission. 

ments. 


tion service. 

Handbook transportation 
statistics. 

The survey truck ownership 
and operation, for example, would 
provide data with respect the 
physical characteristics trucks, 
type service and type owner- 
ship, state and region. 


Blame the Legion 

YOU don’t find much automo- 

tive news from Washington 
this edition News, 
you can blame largely the 
American Legion. 

The legionnaires picked the Na- 
tional Capital for their annual con- 
vention this year, and while they 
had heluva big time—and every- 
body was it—they put quite 
crimp routine business here. 

While was supposed 
working, was cally 
vacation, for was difficult 
get office, and just diffi- 
cult get away once got there. 

But there would not have been 
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much point making custom- 
ary rounds, for Congress not 
session, and many key Government 
officials visit are away 
vacation. And the same goes 
for most the national automo- 
tive organizations with headquar- 
ters here. 


Report Labor 


mid-year report the labor 
situation, the Federal Reserve 
Board said last week that employ- 
ment hag tended stabilize since 
early spring and that unemploy- 
ment “did not rise seasonally 
June and July.” 

Also last week, the office Busi- 
ness Economics stated, “The pat- 
tern business stability apparent 
the second quarter continuing 
into the late summer.” 

Factors the labor picture, 
noted the FRB, were: 

The number employes 
nonfarm payrolls mid-year was 
percent, 1,900,000 below the 
record level year earlier. 

Unemployment July 3,- 
300,000 persons was more than 
double the low level year 
earlier and substantial labor sur- 
pluses were reported num- 


ber important industrial cen- 
ters. 


Durable goods employment 
was hardest hit, with reduction 
1,300,000. 

Agricultural employment was 
also down, continuing the decline 
the postwar period. 

appreciable cut Federal 


state and local governments 
expanded their payrolls new 
highs remained close earlier 
peaks. 


Payrolls 
Department Commerce 
reported that payrolls pri- 
vate industry have stabilized along 
with production, and that average 
working hours manufacturing 
have lengthened slightly recent 
after allowance for sea- 


national preduct which aggre- 

gated $356 billion annual rates, 

unchanged from the first quarter. 

The report noted that “automo- 
biles delivered consumers dipped 
from their exceptionally high June 
volume, but other lines showed 
little change aggregate.” 

* 


Preventive Maintenance 


Small Business Administra- 

tion last week issued inter- 

esting leaflet the importance 
preventive maintenance. 

“Preventive maintenance,” the 


SBA explains, that phase 
overall maintenance which has 
with the discovery and repair 
defects equipment before 


FRAME LIFT 


Makes Under-Car Work 
Faster and Easier... 


This new lift meets wide range needs 
price and performance. It's ideally suited all 
kinds service station repair shop use: 


MAXIMUM ACCESSIBILITY reach all points easily 
for lubrication, inspection, adjustment and repairs. 
Fast, low-cost under car mechanical work. 


IMPROVED LUBRICATION car springs are relaxed 
and bearings are free permits full grease penetration 
lower pressures. 


OTHER TYPES Curtis 


breakdown. 

The leaflet lists four accom- 
that should result 
from good pro 
Reduction the number 
emergency breakdowns. 

Less loss production due 
shutting down equipment for re- 
pairs. 

Reduction the rate depre- 
ciation buildings and equipment. 

Spreading maintenance costs 
more evenly across the year. 

The leaflet may obtained free 
upon request the SBA Wash- 
ington any its field offices. 


Highway Meeting 


public 
utilities met here last week 
with officials the Bureau Pub- 
lic Roads discuss the best means 
carrying out Section the 
Federal-Aid Road Act 1954. 

This section directs the secre- 
tary commerce “make 
study cooperation with the 
state highway departments rela- 
tive the problems posed 
necessary relocation and recon- 
struction public utilities serv- 
ices resulting from highway im- 
provements authorized under this 
act. 


Officials said the meeting was 
mainly concerned with the form 
and content suggested utility 
questionnaire designed provide 
information costs, character 
and extent necessary relocation 
public utilities along public 
highways. 


Highway Headlines 
Sept. 14, the Truck- 


Trailer 

QUICKER WHEEL, TIRE, AND BRAKE WORK... will supply 
free-hanging wheels facilitate brake work, tire rotation, Single Post Lift way transportation development 

150 standard radio broadcasting 


wheel repacking, and putting chains. 


plus. CLEAR FLOOR 
ECONOMICAL INSTALLATION! 


Single Post Free Wheel Lift 
Two Post Truck and Bus Lift 


High Pressure 


Air Compressors 


Car Washer 


300 Lbs. Water 


stations. 
The program will known 
“Highway Headlines.” 


Million Order 


Goes Continental 

lion facilities contract from the Air 
Force connection with the Con- 
tinental jet engine program was 
announced last week Reese, 
president Continental Aviation 
Engineering Corp. 

The contract, Reese said, pro- 
vides production facilities for the 
turbojet, which will power 
twin-jet trainers. 


Frolic Dayton 
DAYTON, O.—The Montgomery 
County Automotive Dealers Assn. 
entertained members and guests 


CURTIS PNEUMATIC MACHINERY DIVISION Curtis Manufacturing Company the Walnut Grove Country Club 


The Office Business Econom- 
gave the detailed second- 
quarter estimates the gross 


e 


we 


you use 
PRECISION 


CLARK 
produces them 


TYPES, 
MOST SIZES 


designed 


outstanding example 
with 


EQUIPMENT COMPANY, BUCHANAN, Battle Creek, Jackson, Benton 
— 


} Nick Wright Motor Company, Norfolk, Va. 


parts distributor says: 


doubled warehouse capacity, 
easily handle 50% more business 
with our Clark 


Nothing can say will better explain the advantages 
Clark-handling system than this statement 
Mr. DeHuff, Manager the Parts Department, 
Nick Wright Motor Company, Norfolk, Virginia. 


palletizing our MoPar inventory and installing rack 


structures, have least doubled the bulk capacity 


our warehouse space with absolutely structural 
change the warehouse itself. Such palletizing, which 
possible only through the use the fork truck, has 


industrial Truck Division 


“TRADEMARK OF THE CLARK EQUIPMENT COMPANY 


CLARK EQUIPMENT COMPANY 


enabled eliminate find’ items—the orderly 
arrangement stock reduces mixups part numbers. 
Stock can readily located inventoried any time. 
estimate that this system enables handle 
least 50% more business with the same personnel.” 


How about your own inventory system?—any room for 
improvement your volume net? Why not talk 
your local Clark dealer about the advantages Clark- 
handling system. often pays off big savings! 


Your local Clark dealer 
listed the Yellow 
Pages. Ask him about 
low-cost Pay-As- 
You-Go leasing plan. 


| 
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TURNINGS 


John Benedict 


VIEW present emphasis 
proving ground testing and the 
vast expansion facilities for such 
work, reasonable case can 
made for industry-wide coopera- 
tive proving ground that would 
handle standardized tests all pro- 
duction cars. Such plan may rate 
consideration means avoid- 
ing unnecessary duplication prov- 
ground test effort several years 

hence, when test facilities the 
Big Three are full-scale opera- 
tion. 

This suggestion applies only 
the comprehensive test pro- 
grams for compiling data pro- 
duction cars. reference en- 
gineering development testing 
intended. 

Every manufacturer wants 
learn much possible about its 
own products, well those 
manufactured other companies. 
result, each company will 

running complete tests samples 

all cars built this country. 
Common Objective 
However, this phase test- 
work the proving grounds person- 
nel all share common objective 
impartial evaluation. Results 
are obtained and re- 
ported without favoritism for their 
own line cars. Throughout the 
industry, test engineers take pride 
their freedom from prejudice. 

They insist that reports com- 
parison figures, etc., are made with- 
out regard for any need “make 
their own company’s product look 
good.” 

Since this goal underlies all 
such production test work, 
wouldn’t worthwhile con- 
sider the savings and other bene- 
fits cooperative industry- 
wide proving ground? Test pro- 
cedures and reports would 
standardized, with results avail- 
able all participants the 
effort. 

Perhaps this idea not workable 

practice. However, there some- 
thing said for the perspective 
gained such independent 
testing facility. Within each com- 
one important side benefit 


from such pooling the pro-| 
duction car tests would 
personnel and facilities for 
effort tests related engineer-| 
ing development programs and ex-| 


perimental ideas. 
Objectors may say that such 


cars, and wipe out existing engi- 
neering differences between the 
various makes. However, with 
proper organization, there 


Truck-Winch Milestone— 


The three-quarter-millionth Gar Wood truck winch, part Government order, 
met the end the assembly line (from left), Glenn manager 
the Wayne (Mich.) Hill, sales vice-president, and John Melvin, president 
Local 252, Gar started manufacturing truck winches 1933. 


reason why this point should offer 
any serious obstacle. 
* * * 


Ease Maintenance 


Can Bring Trouble 


their strong belief 
the importance ease main- 
tenance, designers the Detroit 
Arsenal Engineering Laboratories 
recognize that serviceability some- 
times must sacrificed favor 
other considerations. 

Louvers covering engine com- 
partment Army tanks formerly 
were designed they could 
lifted easily mechanic who 
wanted gain access the en- 
gine. This was asset mainte- 
combat. 

Enemy soldiers became adept 
swinging the louvers open and 
dropping hand grenades the 
compartment. The redesign pro- 
vides screw fastener that must 
released before the can 
lifted off expose the engine. 

I’m sure this rare clear- 
cut instance where all design fac- 
tions were agreement that serv- 
iceability should take back seat. 
However, heard that, some 
service-design con- 
ferences, the decision not nearly 
unanimous. 

Service engineers generally con- 
cede that present procedures usu- 
ally fair job reconciling the 
many conflicting factors affecting 
product design. But here and there, 
find frank admission that 
the service engineer sometimes gets 
the feeling that lacks authority 
—not know-how. 


White-Collar Mechanics Use 


Slide-Rules and Wrenches 


travels gather informa- 
tion for the recent Service-Design 
story (Aug. 30, page 13), had the 
pleasure meeting two men 
who certainly must two the 
country’s finest “white-collar me- 


chanics.” 
Dryer, the truck engi- 
neering depart- 
ment GMC 
Truck Coach 
Div., demonstrat- 
that the “Strip- 
away” design 
aptly named. 
walked one 
the mammoth 
900 series trac- 
tors.. And was 
stripped the 
skeleton, with all 
internal parts ex- 


E, W. Dryer 
posed, less than minute after the 


mechanic began fold seats, 
strip off floorboards and flip open 
body panels. 

Kuehl, ease-of-maintenance 
specialist the Detroit Arsenal 
Engineering Laboratories, has 
uncanny ability look blue- 
print and visualize the finished 
object installed vehicle, with 
himself trying disassemble 
service the item. 

man measured his 
dreams. And Jim’s ambition 
assist some day the design 
vehicle which all major sub- 
assemblies may removed 
working with only four different 
types bolts fasteners. 

You can take look 
the accompanying picture. But 
couldn’t use one Jim, because 
still hasn’t forgiven for the 
photograph used 
with the service-design story our 
Aug. 30th 


Body Seek 


Force-Proof Latch 


the industry, 
considerable attention being 
given new ideas for making 


MORE PEOPLE BUY THE NEWS... 
MORE PEOPLE READ THE 
ARE INFLUENCED 
THE NEWS THAN ANY OTHER MORNING 
EVENING NEWSPAPER TEXAS! 


doors more secure under 


impact. Part the impetus for 
door-latch development comes from 
crash reports showing that some 
car doors tend pop open and 
aliow the occupants thrown 
out the car. 

This problem is, course, ag- 
gravated public preference for 
the so-called “hardtop” style. Glassy 
upper-structures simply don’t have 
the rigidity all-steel roofs, with 
center post support. 

During the past year, one body 
group has studied 
some different new arrange- 
ments for locks 
including ideas 
and those from within its own 
organization. Included were ideas 
for electrical opening and closing 
doors, well solenoid ac- 
tuation either electricity 
hydraulic power. The ideal design 
that completely satisfies the com- 
bination conflicting require- 
ments hasn’t yet been discovered. 

Some designs were “safe” that 
they couldn’t opened from the 
outside. The goal have de- 
sign that holds the door closed 
severe impact, without “jam- 
ming” effect that prevents doors 
being opened freely from outside 
when necessary remove crash 
victims. 

The body engineer still looking 
for the answer—a force-proof lock 
that would integral with existing 
latch and lock mechanisms. 
must manufactured reason- 
able cost, and simple enough 
operation people will not spend 
several minutes fumbling with the 
door latch when entering leav- 
ing the car. 

company now using rotary 
latches reports crash statistics show 
that doors its cars not open 
unless twist torsional force 
applied the door opening. 
least one line 1955 cars this 
manufacturer said have the 
first application push-button 
operated rotary latch with auto- 
matic takeup feature. The self- 
tightening action holds the door 
snugly closed while the car 
motion. 


* * 
Vapor Lock Drowned 
Submerged Pump 


LECTRICALLY driven fuel 

submerged the gas 
tank, someday may make vapor 
lock merely unpleasant memory 
the minds automotive engi- 
neers and car owners. simplest 
terms, this type pump “pushes” 
the fuel out the tank under 
pressure—rather than “pulling” 
signs. 

Vapor lock becoming in- 
creasingly difficult problem 
handle, because higher under- 
hood temperatures. Such factors 
lower hood silhouette, less free 
space under the hood, higher en- 
gine operating temperatures, and 
heat rejection from automatic 
transmissions under idling condi- 
tions often raise temperatures 
200 degrees Fahrenheit. 

military trucks already 
have submerged fuel pumps. Sim- 
lar advantages are gained some 
civilian trucks through the use 
electrically powered booster pumps. 
“Cost cost,” was the 
answer when asked automo- 
tive engineer why such pumps are 
not installed passenger cars. 


DALLAS. TEXAS 


192,229 Sundays 200,701 
Statement: March 31, 1954) 


Made ORGANIZATION ENGINEERS, with laboratory 
testing equipment second none, and the Largest and Tough- 
est Proving Western Mountain Ranges. From Holly- 
wood Manhattan Demanded Fine Car, Bus and Heavy Trans- 
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America’s Trucks, 


Buses, Commercial Vehicles and Equipment 


Jack Weed 


CCORDING 
have just received, the Public 

Service Commission the State 
New York passed safety regu- 
that was not able en- 
force for four long years after the 
law went into effect. 

Aug. 1950, the commission 
‘Came out with regulation that 
and after Dec. 31, 1950, every 
new vehicle with vacuum brakes 

that state should equipped 
with warning signal indi- 
the driver, either audibly 
visually, when the vacuum be- 
low that the brakes 
would not stop the vehicle. 

Normally, vehicles with vacuum 
brakes hydraulic brakes with 
accumulator operate with 
inches vacuum and when this 
reduced through leakage, over- 
feeding gas defective equip- 
ment, braking power cut down. 
approximately inches, abso- 
lutely brake protection avail- 
able. 

recognition this situation, 
the order was issued requiring 
vacuum indicator and specifying 
that must give distinctive aud- 
ible visible warning. 


Warnings 
from the date specified until 
present, has been 
available indicate low 
vacuum except gages which not 
give “distinctive warning signal,” 
Paul Monroe, presi- 
dent Monroe Standard, Inc., Gal- 

Paul’s company has been 
working such signal and 
finally has been able come 
out with workable, foolproof 
device that drops arm front 
the driver’s eyes when there 
loss vacuum. does not 
make use gage for this pur- 


pose. 
Now fully four years after pass- 
ing the regulation, the New York 
authorities are able enforce the 
regulation which states that “rigid 


enforcement will instituted 


information all safety devices speci- 


fied the 

The device known the “Sur- 
Vac” and consists valve and 
arm which mounted. above the 
windshield. Low vacuum sig- 
naled the driver when the arm 
swings into his line vision. 


The device also manufactured 
for passenger cars, but the car unit 
flashes red light the dash, 
warning the driyer when has 
low vacuum and may approach- 
ing dangerous situation. warns 
claimed. The passenger-car model 
called the “Private Eye.” Both 
devices comply with all regulations 
far issued any state authori- 


* * + 


Watch Out for Weed 


Paul Monroe, who 
has dual personality being 
(Continued on Page 22, Col. 3) 


How They 


May Present Problem Truck 


New Tires Way 


new truck-tire developments 
that are “in the works” most 
truck-tire builders, but are not 
yet offered for general sale, may 
present some problems the truck 
dealer and his salesmen they 
become thoroughly acquainted with 
the new products. 

One these new developments 
the introduction the so-called 
“high load” truck tire developed 
enable the over-road, for-hire 
trucker get the maximum cu- 
bage from his equipment. 

The other will building tube- 
less tires truck sizes. Several tire 
engineers see these coming some 
time within year, although some 
hint that the tubeless truck tire 
smaller sizes may come early 
1955. 

EVISED Tire Rim Assn. des- 
ignations the new “high load” 
tires “for experimental practice” 
give the new sizes 8.5 20, 9.4 
20, 20, 11.1 20, and 
11.9 20. 

Rim sizes for the new tires are 

given 6.5 for the 8.5 tire, 


New-Truck Sales Makes 
For First Half, 


—<Automotive News compilations from R. L. Polk & Co. data. 


7.0 for the 9.4 20, 7.5 for the 

10.3 20, for the 11.1 
and 8.5 for the 11.9 20. The 
tire and rim association warns 
that deviation from these spe- 
high-load program. 

engineering committee com- 
posed truck and trailer engineers 
has been working for some time 
develop standards fifth-wheel 
plate height and location that 
for-hire truckers, caught between 
the increasing costs, 
set dimensions and practically set 
rates, may get some relief. 

The truck makers, shortening 
the distance from the front bumper 
the back the tractor cab, have 
enabled trailer makers give the 
haulers some additional length 
the “box” and still keep within the 
35-foot limitation set many states. 

+ 


LOWER the fifth-wheel plate, 
both truck and trailer makers 
have had have the cooperation 
the tire manufacturers. the 
outset, the only tire that was avail- 
able that would permit reaching the 
48-inch fifth-wheel plate height de- 
sired was foreign tire with wire- 
cord construction. 

American tire builders, how- 
ever, have come with nylon 
cerd tire that permits consider- 
able more load carried 
tires the height needed 
maneuver the rear wheels 
the tractor when the newly speci- 
fied fifth-wheel height main- 
tained. 

For instance, the 8.5 tire given 
single maximum load capacity 
3,750 pounds, against the standard 
level 3,150 pounds for the 8.25 
tire 20-inch rims. 

The 9.4 tire has “max” rating 
4400 pounds, against 3,800 
pounds for the 9.0 tire; the 10.3, 
rating 5,350 against 4,350 for 
the 10.0; the 11.1 rating 6,150 
against 4,850 for the 11.0, and the 
11.9, rating 6,900 pounds, 
against 5,275 pounds for the con- 
ventional 12.0 tire. 

* 

ADDITION, claimed that 

the 10.3 high-load can 
used where the operator limited 


9.0 conventional tire. The 


Only Ford Boosts First-Hal Truck Sales 


Sam Sampson 
Staff Writer 
was the only truck maker 
increase its sales above the 
mark set the first six months 
last year, according 1954 first- 
half registration figures just com- 
trucks became more 
popular for the first time sev- 
eral years, according the fig- 
ures. Two classifications, 14,001- 
16,000 pounds GVW (gross vehi- 
cle weight) and 26,000 pounds 
GVW and over, took over addi- 
tional portions the total mar- 
ket. 


the same time, light trucks, 
pickups and others under 10,000 
pounds GVW, fell off. Market pen- 
etration these classes was down 
sharply for the first time many 
months. 

Chevrolet maintained its sales 
leadership, however, with the sale 
152,207 units during the first half 
this year. Ford follows with 144,- 
726. Last year, Ford’s first six- 
month sales were 115,581. 


SLICING the industry pie, 
Ford took over larger share 


the total market with gain 
9.1 percentage points over the sim- 
ilar period 1953. Ford was the 
only truck maker get larger 
share the market, with White, 
Mack and “miscellaneous” trucks 
remaining unchanged. 

and International 
Harvester each lost percent- 
age points from the same period 
last year; Dodge lost 2.6 percent- 
age points; Studebaker, 1.6 per- 
centage points; 1.2 percent- 
age points; Willys, 0.4 percentage 
point, and Diamond Reo and 
Autocar each 0.1 percentage point. 
(See table, “New-Truck Sales 
Makes,” this page.) 

Sales through June this year to- 
taled 433,519 units, compared with 
for the same period last 
year. makes, sales this year 
were broken down follows: 

Chevrolet, 152,207; Ford, 144,726; 
International, 41,831, GMC, 35,796; 
Dodge, 31,083; Willys, 7,010; Stude- 
baker, 5,670; White, 5,590; Mack, 


TRUCK NEW PRODUCTS 


Page 


Diamond 1,405; Reo, 1,235; 
Autocar, miscellaneous, 
3,300 

* * 


COMPARING sales weight 
classification for the two peri- 
ods, trucks the 14,001 16,000- 
pound GVW class made ad- 
vance 2.20 percentage points— 
from 16.53 percent last year 18.73 
percent this year. 

the 26,000-and-over GVW 
class, 3.47 percent the total 
market was chalked up, com- 
pared with 2.88 percent last year. 
Pickups, and other light trucks 

5,000 pounds and less, slipped 
off from 48.93 percent the mar- 
ket the half last year 
47.40 percent this year. This the 
first period several months that 
light trucks have not increased 
their share total sales. 

the weight division from 5,001- 
10,000-pounds GVW, the classifica- 
tion dropped 0.62 percentage point 
percent last year 
18.31 percent this year. 

class showed 4.55 percent the 


first half this year. The division 
dropped from 4.92 percent from the 
same period last year. 

For the 16,001 19,500 pound 
GVW division, the percentage 
the market remained unchanged 

(See SALES, Page 25, Col. 1) 


new high-load this case will give 
the over-road hauler maximum 
single tire carrying capacity 
5,350 pounds per tire, against the 
conventional tire rating 3,800 
pounds 1,500 pounds per tire 
carrying capacity. This could result 
ability carry three tons 
more the rear end the truck 
equipped with high-load tires in- 
stead conventional tires. 

However, since the dual rated 
load the 10.3 high-load 4,750 
pounds, against 5,350, the ac- 
tual rated increase load-carry- 
ing capacity 900 pounds per 
tire, 3,600 additional pounds 
per set four tires. 

The mere fact, however, that the 
new high-load will enable the 
trucker carry more load 
given size tire evidence enough 
that the demand for the new high- 
load will not confined for-hire, 
over-road truckers. Others with 
height limitations and total-capac- 
ity problems will soon demand- 
ing the new tires their equip- 
ment. 

The new tire has one drawback. 
Engineers claim that much 
harder riding, both for driver and 
load. 

OMPARED with the conven- 
tional tire, carries higher 
inflation that must maintained, 
trouble quick, say the tire engi- 
neers. 
Inflation pressure for the 8.5 
(Continued on Page 23, Col. 1) 


Exhibitors 
Set for Buffalo 
Equipment Show 


plays are being prepared for the 
seventh Annual Meeting and Expo- 
sition the Truck Body and Equip- 
ment Assn. here Sept. 20-22, has 
been announced. 

Included the displays will 
the latest equipment truck light- 
ing equipment; refrigerator sys- 
tems; insulation; clutch, brake and 
allied control levers; paint finishes, 
lacquers and primers; seating; 
moulded and extruded rubber prod- 
ucts; truck frames; stampings; 
flooring; bumpers; spare tire car- 
riers; power take-offs; pumps for 
fire-fighting equipment, and chemi- 
cals 


Following list exhibitors 
who will show their products 
the 17th floor the Hotel Statler: 
Aluminum Co. America, Ameri- 
can Seating Co., Arrow Safety De- 
vices Co., Binkley Manufacturing 

BUFFALO, Page 24, Col. 


i. 


Marmon-Herrington's 73-Passenger Schoolbus— 


Costello (second from left), president Great Marmon-Herrington 
Coach Co., Dearborn, delivers the first 73-passenger school bus Dearborn city 
officials. This the first two buses used transporting school children 
Camp Dearborn, civic project miles from the city. Costello said the new 
pusher-type bus will merchandised through dealers. 


Total Percent Total Percent Percent- 
Sales Share Sales Share age 
MAKE Half 1954 1953 Point 
1954 Sales 1953 Sales Change 
152,207 35.1 173,622 36.6 —15 
33.4 115,531 24.3 +9.1 
International 41,831 9.6 52,895 —15 
Dodge 31,083 46,664 9.8 
Diamond 1,405 0.3 1,701 0.4 
Autocar 624 0.1 919 0.2 
Miscellaneous 3,300 0.8 4,052 
% * * * * * * 
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AND BRAKING 


new standards 
ease 
and safety 


\ow pedal 


POWER brake 


Specified more car manu- 
facturers than any other make, 
Bendix Low Pedal Power 
Brake makes possible quick, 
sure stops merely pivoting 
the foot from stop-and-go con- 
trols. need lift the foot 
and exert leg power bring 
the car stop. Result—more 
driving comfort, less fatigue 
and greater safety! 


Prospects 


POWER steering 


Because Bendix Power Steer- 
ing the linkage type, ve- 
hicle manufacturers find es- 
pecially adaptable for produc- 
tion line installation, without 
extensive engineering changes. 
Manufacturers can now meet 
the increasing 
power steering more efficientl 
and more economically wit 
Bendix Power Steering. 


equipped 


dix power steering and braking. 


For example, the Bendix Low Pedal Power 


proven power brake off 
car manufacturer 
urers quickly 


and 
commercial 


hect 


ered any 


sen? 


By 


POWER brake 


With over four million use, 
the Bendix Hydrovae 
all odds the world’s most 
widely used power brake for 
commercial vehicles. This 
overwhelming preference for 
Hydrovac result sound 
engineering design, excep- 
tional performance, low orig- 


inal cost and minimum serv- 
ice upkeep. 


manut 


tea 
rs 


have long been 


3} 


they are with 


and 


POWER brake 
With one simple compact unit, 
Bendix Air-Pak combines all 
the well-proven advantages 
hydraulic brake actuation 
with air brake system. 
important advantage Air- 
Pak that brakes can ap- 
plied foot power alone 
when braking required be- 
fore air pressure builds 


should fail for any reason. 
OFF. 


. 
: 
¥ 
7 
| 
| | 
| q 
q 
& 
adapt the power braking 


Mixers Used Counterweights— 


the completion the $18 million Paseo bridge across the Missouri River the 
contractor used mounted concrete mixer units owned 
Stewart Sand Gravel Co. counterbalances each end the bridge spring 
the 616-foot center span inches that the center plates could fastened. 
The trucks weighed approximately 176 tons each end. 


FUEL PUMP SECTION 


supplies smooth and continuous 
fuel under all conditions. 


BOOSTER SECTION 


designed maintain steady 
vacuum for regular, dependable 
windshield wiper action—and ex- 
tra margin safety! 


AC SPARK PLUG DIVISION 
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Jack Weed 


(Continued from Page 20) > 


both the president Monroe 
Standard and president the Her- 
cules Steel Products Corp., also 
Galion, leads into issuing 
warning all good friends 
the industry that some days 
evidently wield embarrassing 
influence. 

“sing for dinner” went out 
see Paul, whom have known 
for, lo, these many years. and 
Dusty Redmond the same com- 
pany took our Bill Maas and 
out for lunch and rode Paul’s 
car. Right smack-dab the mid- 
main streets the town ran 
out gas and two portly 
oldsters had push his “Cad” 
over the curb out the traffic 
lane. 

Paul had logical and reasonable 
excuse for what happened. com- 
plimented saying that 
the pleasure seeing again 
and talking over old times com- 


pletely forgot that had noticed 
his gas was low when drove 
the office that morning. 

But our Bill Maas, who drove 
down Galion and back had 
such excuse, when also ran out 
gas out the middle no- 
where, miles after had left the 
city “burial vaults, dump bodies 
and hoists.” just had “crazy” 
gage and didn’t become acquainted 
with its vagaries, although has 
been pushing the same station wag- 
around for couple years 
now. 


+ * 
Deep Heart Ohio 
MAIN reasons for going 
Galion was the pro- 
gram the Perfection Steel Body 
Co. that had Bill Grace and his en- 
tire Hobbs Manufacturing distrib- 
uting organization from Texas. 
The Hobbs organization also sells 
the Perfection line the south- 
west area. 
So, for couple days, not 


Windshield wiper slowdown usually caused 
one two things—either the car does not 
have vacuum booster the present vacuum 
pump need replacement. 


The remedy both cases brand-new 
combination Fuel and Vacuum Booster Pump. 
ideal replacement—or ideal con- 
version. few simple tubing connections 
the job. And you benefit two ways: you make 


‘more money and your 


Booster Pumps. 


CONSUMER 
ADVERTISING 


customer happier. 


Ask your wholesaler about Vacuum 


national consumer magazines 
pre-selling your customers 
the idea that you can easily 
end windshield wiper slowdown 
for them. Cash it! 


GENERAL MOTORS CORPORATION 


only was deep the 
Texas but was constantly sur- 
rounded the “you-all” guys. 
have admit that they are 

“live” group and seem 

their toes all the time. didn’t 

see evidence the “hook worm” 
any them. 

The Cobey boys aren’t looking 
the future with dark glasses. They 
know that are competitive 
market that very likely con- 
tinue. They aren’t looking for 
another Korea other “act 
God” pull them out the situa- 
tion they find the whole dump body 
industry in, but are forging ahead 
about their own. This sales 
meeting was clear evidence that. 

The first evening the meet they 
took the entire gang, including 
yours truly, out their “farm” 
for steak broil—and what farm. 
The “yard” you want call 
that, had the appearance col- 
lege campus and was about the size 
ordinary city park—but bet- 


ter kept up. 


Food for Soul, Too 


stately old oaks and maples 
hate have guess how 
many acres encompassed but 
has three little lakes complete with 
two-story cabana and bath house 
well community center 
where the steak fries are held. 

They fed the best “New 
York” steaks have had since 
was last the guest Bill Froe- 
lich, the Los Angeles Ford dealer 
who has one those magnificent 
entertaining deals his agency’s 
back yard. They also fed sweet 
corn which positive had not 
been picked over hour before 
was boiled. 

The first guy ran into after 
arrived the estate was Lou 
Wood, whom haven’t seen 
number years. Lou and first 
became acquainted back around 
1917 when used call Gar 
Wood here Detroit, when the 
Gar Wood was Bellevue, 
believe. That will “kinda” set the 
stage for many you old-timers 
this truck “biz.” 

Lou, one Gar’s brothers, 
now engineering for Perfection 
and the Cobey boys were looking 
for experience and “know-how” 
their engineering department, they 
couldn’t have found man with 
better nor more extensive back- 
ground, opinion. 

* * * 


Old-Timers All 


RAN into another old friend 

early days this business 
Hercules, for while was talk- 
ing Paul Monroe, who should 
walk with that wide smile spread 
under the shining pate but Harry 
Slater, who now handles export for 
Hercules, but was one the orig- 
foursome that started the 
Thornton Tandem Drive. 

Another old-timer that bobbed 
was Schaffner, who was with 
the renowned Bill Ford organi- 
zation when first knew him 
and then followed him from one 
truck producing distributing 
organization another down 
through the years. 

Schaff was talking Elliott 
Smalley when dropped into see 
him and Oliver Henkel Galion 


Allsteel Body Co. while was 


their part Ohio. was there 
learned that Schaff now the 
Detroit front for Galion. lost 
track him during the past cou- 
ple years. 

now you know why this 
week’s explosion pretty much 
all “dumped” into your lap with 
Galion flavor. That’s pretty sour 
pun, admit, but came un- 
der hydraulic pressure and had 
come out. 


Cooke Scores High 
Chevrolet Drive 


LEXINGTON, Ky.—Seven out 
the top places Chevrolet’s 
“best sellers campaign” were cap- 
Chevrolet according Rome 
Rossi, the dealership. 

First place was won Chilton 
Fox, who had the greatest number 
sales points for May and June, 
thus becoming the recipient 
all-expense trip Florida. 

Hopkins won second place 
Berryman, third, and Webb. 
fourth. Other winners the 
bracket were Campbell, 
Bridges and Ellington. 
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Tubeless Truck Tires Coming 


(Continued from Page 20) - 


pounds, against pounds for 
the conventional 12-ply 8.25. 

The 9.4 carries pounds, com- 
pared with for the 12-ply 9.0; 
the carries pounds, 
against pounds for the 14-ply 
10.0; the 11.1 carries 100 pounds 
against pounds for the 14-ply 
11.0, and the 11.9 carries 100 pounds, 
compared with pounds for the 
14-ply 12.0. 

Tire engineers bring out one 
basic point applies both 
the new high-load and the tube- 
less tires. The tire tire and 
tube but air-carrying prod- 
uct. The tire itself does not carry 
the load. merely contains the 
air that carries the load. 

The reason for the heavier con- 
duce the strength the carcass 
retain the air pressure. 

The new high-load tires may 
highly susceptible higher genera- 
tion heat caused flexing 
the carcass side walls when truck 
runs maximum tire-carrying 
capacities with less than the speci- 
fied air pressure. 

New light trucks may an- 
nounced shortly after the first 
the year with tubeless tires 
standard equipment. This will 
the natural follow-through the 


Missouri Haulers 
Join Eliminate 


Noisy Vehicles 


ST. LOUIS.—A campaign elim- 
inate noisy motor vehicles being 
sponsored the Missouri Bus 
Truck Assn., the Motor Carrier 
Council St. Louis and the Assn. 
Team Truck Owners St. 
Louis. 


Lee Sloan, MBTA president, 
said the trucking industry’s “Quiet, 
Please” campaign should solve the 
noise problem here, insofar 
trucks are concerned. 


“There are lot noisy motor- 
cycles, hot-rods and passenger cars 
with trick mufflers that contribute 
traffic noise, but they are eut 
our jurisdiction,” Sloan declared. 


make the campaign success- 
ful, industry patrols are stationed 
check points along the main 
truck routes and when noisy 
truck detected the patrol sends 
out warning notice the truck- 
ing company office order that 
corrective action may taken. 
Chief cause excessive noise was 
found defective mufflers, 
Sloan said. 


addition the issuance 
warning notices, the campaign con- 
sists inspection trucks and 
replacement defective mufflers 
and request that police strictly 
enforce the antinoise ordinance. 


Leasing Lexicon 


NTLS Issues Booklet 
Defining Terms 

CHICAGO.—Definitions truck- 
leasing terminology have been com- 
piled pocket-size folder under 
the title “Lexicon Truck Leas- 
ing,” National Truck Leasing 
System. 

Because the wide variety 
truck services covered the term 
leasing, need has been felt for 
more specific definition and clarifi- 
cation type service that 
meant when the general subject 
discussed meetings, written about 
editorial material, under con- 
sideration legislative regula- 
tory bodies. 

Accordingly, the newly 
folder expected used for 
reference purposes personnel 
organizations, publications and gov- 
ernmental bodies who, occasion, 
must give attention practices 
connected with the leasing trucks 
one form another. 

copy. the Lexicon may 
secured without charge address- 
ing the headquarters National 
Truck Leasing System, East 


adoption tubeless tires stand- 
ard the 1955 cars. 
* * 
DOUBT many truck users are 
going view the tubeless tire 


Turn Signals Required 
Big Trucks Mich. 


LANSING. Drivers com- 
mercial vehicles are barred from 
signaling turns hand and are 
required use signaling equip- 
under new Michigan law 
which became effective Aug. 13. 

Every commercial motor vehi- 
cle, old well new, operated 
Michigan highway comes 
under this requirement when the 
distance from the center the 
top the steering post the 
left outside limit the body, 
cab load exceeds inches, 
when the distance from the same 
point the rear limit the 
body load exceeds feet. 


trucks with skepticism and will 
bring another sales problem the 
truck dealer and his salesmen. 

They will also bring new serv- 
ice problem the dealer’s shop, 
but according the tire com- 
panies now full-scale produc- 
tion the tubeless tire, not 
much problem one would 
think. 


From the sales angle, the truck 
dealer and his salesmen should get 
the full story the basic funda- 
mentals tire engineering. This 
way, they will able explain 
the prospect that all the tire 
does carry air and that the 
tire properly engineered this 
end, there problem that should 
affect safety cost. 

Some tire engineers say the tube- 
less truck tire may result 
longer life and decreased operating 
expense, may result faster 
dissipation heat and lower repair 
costs. 

Goodyear, for instance, says 


Air Brake— 
self-contained air brake, de- 
veloped Eaton Mfg. Co., Cleveland, 
now available number Eaton's 
axle models. The device has short 
chamber bracket mounted directly the 
brake spider, permitting use short 
camshaft and providing compactness. 


has found the testing passen- 
ger-car tubeless tires that the tube- 
less tire was nearly five times bet- 
ter than tires with tubes. 
* * * 

THE hands private owners, 

Goodyear tests showed that 
while tires with tubes were down 


driving, the tubeless was down but 


four times. 


This may indicate that truckers 
will have less down time because 
tire failure with the new tube- 
but tire company 
with such statement. 


The main problem that faces both 


truck and car dealers servicing 
new tubeless tires, say the tire 
that seeing that the valve 


seat absolutely clean and free 
from all rust other “bumps” that 
will prevent perfect seal and that 
the inside the rim free rust. 


Tire companies are now holding 
schools for their distributors the 
care and servicing the tubeless 
tires, and expect these outlets 
hold schools for dealers’ men. Car 
factories putting the tubeless 
tire standard equipment will also 
school the dealers’ men. 

expected that the same pro- 
will carried out truck 
tubeless tires when they appear 
standard optional equipment. 

One thing that will save many 
deal the early stages the tube- 
less tire that tubes can used 


with the tubeless the owner 


wishes. 


GALION ALLSTEEL’S new 
hoist and body combination... 


weight forward onto the front axle lets truck operators carry 
much 1,500 more legal pounds per load. 

Available body lengths ft. and hoist capacities 
tons, this combination offers new profit opportunities 
your customers and you. Better write, phone 
see your Galion distributor for more details 
right away! 


Your truck customers will glad hear and buy new 
Galion body and hoist that will allow them haul extra profit-making PAYload 
every trip. 

Modern trucks offer increased front axle capacity. rugged, light- 
weight 66381 hoist and 12N-4 body combination moves hoist, body and load 


ALLSTEEL BODY COMPANY OHIO 


| 
OOOO 
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School Buses for Hire 


Massachusetts. Transit Firm Leases Coaches; 
Success Brings Expansion 


FRAMINGHAM, Mass.—Success- 
school-bus rental system the 
Boston, Worcester New York 
Street Railway Co. here opens 
new area exploration for dealers 
equipped make business 
large-scale school-bus operations. 

The company formed School 
Bus Rental Service, Inc., 1952, 
and has expanded its operations 
each year since. 

its second year, buses were 
under lease nine communities. 


company estimates that about 
buses will under lease 
school districts. 

The cost school boards $1,- 
800 year for each bus, plus 
cents mile. The school board 
relieved the duties adminis- 
tering the service, responsibility 
for proper servicing the buses 
and the tasks recruiting and 
training drivers. 

For its clients, the company per- 
forms the following services: 

All gasoline,.oil, grease, tires 


When school starts this year, the and repairs are provided for 


units the road. The company 
guarantees that the buses will 
kept safe operating condition. 


The company furnishes exten- 
sive public-liability insurance 
well property-damage coverage. 

adheres all necessary 
regulations and obtains the licenses 
and permits transport school 
children. 

All buses are available for 
transporting pupils athletic 
functions other school activities 
without additional cost except for 
the 12-cents-a-mile operating 
charge. 

Clients may call upon the com- 
pany’s staff for surveys com- 
munity 
ments, for arrangement routes 
and other services, for aid 
recruiting and training drivers. 

said that the plan has 


Oil Facts 


Petroleum Industry Issues 


Reference Book 


NEW YORK.—A new edition 
“Facts About Oil,” reference 
booklet the petroleum industry, 
has been published the Ameri- 
can Petroleum Institute. 


Copies also may obtained free 
from the American Petroleum In- 
stitute, Fiftieth New 
York 20, 


reduced the cost school-bus 
operation communities where 
used. Up-to-date equipment 
provided and extra buses are 
held ready case failure 
those the job. 


present, the company using 


ESTABLISHED 1866 


OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA TENNESSEE 


mostly Reo chassis and Oneida 
bodies. contacts service station 
dealership the area where 
bus rental, and the station 
provides gasoline and service 
checks for the vehicle. Every week, 
the service station sends its bill 
the home office. 

The bus remains the hands 
the client for the entire school 
year, and three times each year 
brought into the service center 
for complete checkup and recon- 
ditioning. addition, Framing- 
ham checker goes the road 
every month examine every bus 
operation. 

far the company con- 
cerned, the plan has provided 
additional source revenue and 
growth, and has made possible 
for the company keep key per- 
sonnel the payroll spite 
the necessity drop some its 
more unprofitable operations. 


Truck Leasers 
Convene 


Chicago Sept. 


CHICAGO. —-The 10th annual 
meeting the National Truck 
Leasing System will held here 
Sept. 12-15 the Bismarck Hotel. 

“Since holding our first meeting 
early 1945, NTLS has had con- 
siderable success familiarizing 
truck users particularly manage- 
ment personnel—with the advan- 
tages full-service leasing 
trucks preference the head- 
aches ownership,” said Howard 
Willett president the system. 


Buffalo 


(Continued from Page 20) 


Co., Chelsea Products Co., Chicago 
Manufacturing Co., Coldmobile Di- 
vision Union Asbestos Rubber 
Co., Columbus Metal Products Co., 
Copeland Refrigeration Co., Darley 
Co., Detroit Hinge Mfg. Co., 
Dietz Co., Dole Refrigerating Co., 
Dow Chemical Co., Pont 
Nemours Co., Eberhard Manu- 
facturing Hyman Freedman 
Co., General Seating Co., General 
Tire Rubber Co. and the Griffin 
Lamp Co. 

Others include The Grote Manu- 
facturing Co., Hansen Mfg. 
Co., Hicks Body and Chemical Prod- 
ucts Co., Inc., Hock Paint Chem- 
ical Works, Inc., Hunter Manufac- 
turing Co., Jones Laughlin Steel 
Corp., K-D Lamp Company, Lehigh 
Manufacturing Co., Libbey-Owens- 
Ford Glass Co., Lindsay Structure, 
Orscheln Brake Lever Mfg. 
Co., Parish Pressed Steel Co., Polar 
Hardware Mfg. Co., Schofield, 
Speaker Corp., Tranter Manufac- 
turing, Inc., Tricor, Plywood 
Corp., Thermo Control Co., 
and Yankee Metal Products Corp. 


Mobile Flour Bin— 

giant, mobile flour bin delivers 
through hose. Compressed air forced 
into the bulk flour, fluidizing the 
and forcing into conveyor. This trailer 
carries 40,000 pounds flour which can 
unloaded the driver minutes. 
GMC tractor, model F630-42, owned 


Survey States Shows 
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Highway-User Revenues Rise 


eral uptrend receipts from 
motor fuel and other highway-user 
taxes shown the latest avail- 
able revenue reports from samp- 
ling states. 

The uptrend increased 
highway travel and transportation, 
and provides additional funds for 
highway construction. 

Idaho’s gasoline tax, far the 
State’s greatest single source 


Trucker Charges 

Ohio with Waging 

Smear Campaign 

KANSAS in- 
spired” was the comment with 
which Robert Riss, president 
the nation’s third largest trucking 
firm, branded Ohio’s latest move 
bar the motor carrier from the 
State. 

“This unwarranted smear cam- 
paign make Riss Co. politi- 
cal most im- 
portant facts the case,” 
charged. “It fails mention, for 


instance, that the Interstate Com- 
merce Commission threw out more 


than two-thirds the alleged vio-| 


lations the previous complaint 
because they did not constitute 
grounds for withdrawal our op- 
erating license. 

“Second, mentions 
specific violations such speed- 
ing, improper passing and others 
dramatize its case. fails 
say that these constitute only 
minute fraction the violations, 
most which were such minor 
things failure display the 
proper stickers, loss mud flaps, 
etc.” 

Riss said his company has just 
spent more than $14 million for 
the safest, most efficient equipment 
produced. said its safety record 
for the past year was one the 
best the country, and the record 
this year equally good. 

“Our average .92 accidents per 
100,000 miles outstanding, even 
though such trivial thing 
scraped fender listed acci- 
dent,” said. 

“Compare this the national 
average 7.5 accidents per 100,000 
miles. 

“In any operation involving more 
than million miles travel each 
year, there are bound some 
infractions the rules. regret 
that there were any, but our driv- 
ers are only human—they make 
occasional mistakes. 

“Other companies must make 
mistakes too. Yet ours the only 
organization cited Ohio’s com- 
plaint. There deliberate at- 
tempt being made give the im- 
pression that are purposely 
breaking the law, when nothing 
could further from the truth. 
consideration given the 
fact that travel more miles 
Ohio than any other motor carrier. 
mention made the ratio 
accidents the number miles 
traveled our drivers.” 


Sales 


(Continued from Page 20) 

for the two periods per- 
cent. 

the 19,501-26,000-pound GVW 
class, the share the market 
dropped 0.27 percentage point dur- 
ing the latter period—from 3.93 
percent last year 3.66 this year. 

indicated that there may 
high field stocks the 19,501-26,000 
GVW Production has been 
high far this year, and sales 
have slipped off rather sharply. Ac- 
cording sales figures versus pro- 
duction totals last year, dealers 
must also have had large back- 
log this expensive equipment 
when the year opened. 

makes, market penetration 
for truck sales for the first six 
months this year was follows: 
Chevrolet, 35.1 percent; Ford, 33.4 
percent; International, 9.6 percent; 
GMC, percent; Dodge, 7.2 per- 
cent; Willys, 1.6 percent; Stude- 
baker, 1.3 percent; White, 1.3 per- 
cent; Mack, 0.7 percent; Diamond 
0.3 percent; Reo, 
Autocar, 0.1 percent, and miscel- 
us, 0.8 percent. 


revenue, accounted for $14,067,000 
the total tax re- 
ceipts collected the State dur- 
ing the fiscal year ended June 30. 

Indiana motor fuel taxes totaled 
$58,381,264 during the fiscal year 
just ended, for increase 7.1 
percent over the previous year. 

Net revenue from the fifth cent 
the Iowa gasoline tax, added 
the 1953 State Legislature, totaled 
$7,278,632.90 for the fiscal year 
ended June 30. This added revenue 
went the State primary road 
fund, bringing its total for the 
year $38,003,965.88. 

From other Iowa road-use tax 
funds during the fiscal year, sec- 


ondary roads got $25,604,444; farm- 
to-market roads, $10,973,333, and 
urban streets, $5,852,444. 


1955 Iowa Legislature will 
asked extend the fifth 
cent the gasoline tax, which 
was enacted last year for two- 
year period. Iowa lawmakers next 
year also will consider proposal 
the Iowa Good Roads. Assn. 
increase the tax from five seven 
cents gallon provide still more 
money for road improvements. 
Louisiana gasoline tax receipts 
during the fiscal year just ended 
reached total $44,613,217, 
increase $969,734 over the pre- 


ceding fiscal period. regis- 
tration and title fees amounted 
$8,948,951, $608,538. 

Minnesota collected 
more from motor fuel taxes dur- 
ing the fiscal year ended June 
than the previous fiscal 
year. 

Mississippi gasoline tax collec- 
tions during the first seven months 
the current calendar year totaled 
$21,675,467.27, increase $1,374,- 
377.83 over the corresponding period 
last year. 

Nebraska gasoline tax collections 
during July totaled $3,168,310, 
increase percent over June 


collections. Partly the result 


one-cent gasoline tax rate in- 
crease enacted last year, the total 


receipts from Nebraska’s gasoline 
fiscal year just 


tax during the 
ended amounted $27,383,068, 
increase nearly percent from 


the $22,869,739 collected the pre- 
ceding years. 
* * * 

CAROLINA highway 

fund receipts, coming mainly 
from the State gasoline tax, to- 
taled $7,186,158 during July, in- 
crease 0.7 percent over the same 
month year ago. 

Ohio motor vehicle fuel tax 
receipts during the first five 
months the current calendar 
year showed increase 

over the corresponding 
period last year. 

Largest single revenue producer 

Oklahoma during the fiscal 
year ended June was the gaso- 
and fuels excise tax which 
$45,574,896 into, the State 
treasury, increase 3.71 per- 
cent over the preceding year. This 
revenue goes for state, county and 
city streets and roads. 


Smoother, faster 
ess d river tension 


ifting, quicker 
and fatigue 


trucks equipped with Borg-Warner Autom 
& 


Recognized the most 
B-W transmission has the over-all equivalent 
converter, and direct drive. 


flexible and versatile automa 


this 
with gear speeds, 


= 


slippage, engine 


Exceptional rocking ability snow, 100% engine braking. 


Easiest all automatics service and maintain transmission assembly 
readily removed independent converter assembly and converter 


for fuel economy, traffic 
has shown from 40% increase gas 


which it is use 


evarnia cy 


and door-to-door delivery serv 


can 


ising. 


icé the B-W truck 
aving fleet operations. 


engine 


BORG- WARNER oven NA 
COMMUTATOR 


ering makes work 8-W prod 


luction available 


AWE 


ore 
: 
pick-up, better gas mileage, lower cost, 
these are some the benefits now available 
tic 
four 
2 
Designed, engineered and produced Detroit Gear Division, this new 
and the widely varying characteristics different engines. 
sia Ly pica: ering apprita lO every 
are made Borg-Warner product. 


THE COMPLETELY NEW IDEA STATION 


CROSS COUNTRY 


THE NEW PRICE LEADER THE INDUSTRY! 


CLUB 


delivered price Kenosha, Wis., including all taxes. 
Sta local taxes, if any, and optional equipment, ex 


IDEAL FOR SMALL FAMILIES AND SECOND CAR 
FOR ALL FAMILIES! 


The Exciting New 


All-Weather System That 


Modern, Most Efficient 
System Ever Devised 


—The 


LOWEST-PRICED, MOST ADVERTISED AIR CONDITIONING 


Entirely new cars designed meet changing public tastes! Ahead-of-the time features that mean 
greater driving pleasure! That’s what the industry and car buyers alike have learned expect from 
Nash. And this year those expectations have again been generously fulfilled. 


fact, from other automotive producer have come many new things sell from Nash 
1954. Add the score for yourself the box the left! Here are four great new sales-clinchers that 
belong Nash dealers alone! 


And these are addition the many exclusive features that make Nash today’s best car 
value features like Airflyte Unitized Construction, Twin Beds, Airliner Reclining Seats, 
Airflex Front Suspension, and many others. 


Little wonder that many alert business men have come look upon the Nash Franchise 
their new ground-floor opportunity the automobile business. They recognize 
Franchise based realistic understanding dealers’ needs and interests. 


There may Select Nash Franchise available your territory. Why not inquire today? 


NASH MOTORS, DIVISION AMERICAN MOTORS CORP. 
14250 PLYMOUTH ROAD, DETROIT 32, MICHIGAN 


Franchise the Industry! 


| 


Dealer 


Certified Cadillac Craftsman 
awards for 1953 were presented 
Jack Symes, Cadillac dealer 
ployes. 

Presentation the awards, which 
are achieved attaining high 
scores the monthly mechanical 
tests prepared Cadillac, was 
made special dinner given 
Symes honor the winners. 


Los Angeles DeSoto Group 


The Los Angeles DeSoto Multiple 
Group has announced the election 
the following members its ad- 
vertising committee: Milton Mac- 
kaig, Los Angeles; Clem Atwater, 
Hollywood; Henry Frost, Glendale, 
and Harvey Traveller, Los Angeles. 

Three holdover members are in- 
cluded the seven-man commit- 
tee. They are Douglas Herrick, 
Los Angeles; Bill Mead, San Gab- 
riel, and Tujunga. 


Turner Heads Ford Deals 


San Francisco Area 

Under the firm name Rett- 
White Motors, San Francisco-area 
Ford dealerships Walnut Creek 
and Lafayette, Calif., are now head- 
Rett Turner. 

Turner had been executive 
the Cecil Whitebone Ford organiza- 
tion. Joining Turner assistant 
was Hertzig, who had been of- 
fice manager Whitebone deal- 
ership San Francisco. 


Thayer Gives 
Kids Whirl 


Parents Shop 


two-horse for 
youngsters fixture the new 


showroom Ralph Thayer Chev- 


rolet, Inc., Bowling Green, 
While their parents are picking 
out new car, the kids have fun 
riding the make-believe steeds. 
feet, with second floor for offices. 
The firm has been supplying 
driver-training cars two 
with more than 2,000 students 
ing part classes. addition, 
supplies driver-training kit 
sisting movies, literature and 
final examination pictures. 
Ralph Thayer president 
dealership. 


Silver for Linch 
Dodge Cites Calif. Dealer 


Anniversary 


William Newberg, president 
Dodge, has presented silver 
memorative plaque Walter 
Linch, head the Dodge-Plymouth 
dealership Redondo Beach, 


South Bend Dealer Gives 


$250,000 Notre Dame 
South Bend Ford Dealer Romy 


Hammes and his wife have given 
new $250,000 building the 
University Notre Dame. will 

house the school’s book store. 
The new building will con- 
structed buff brick. The main 
will two-story struc- 
ture with frontage and 
depth 130 feet. The two-story 
section will have 16,400 square 
feet floor space while the one- 
story section will have 3,000 
square feet. 


Slawik Adds Ford Franchise 


DeSoto-Plymouth Interests 


Harold Slawik, Inc., DeSoto- 
Plymouth dealership St. 
since 1933, has received Ford 
franchise and has changed its name 
Midway Ford. The firm lo- 
1850 University Ave. 

Midway Ford also has bought 
out Hayden Motor Co. (Ford), ad- 
jacent University Ave., 
and may convert into new 
dealership, ac- 
cording Carl Dockmoe, vice- 
president and general manager 
Midway Ford. 

The organization still operates 


AUTOMOTIVE NEWS, SEPTEMBER 1954 


Doings 


DeSoto-Plymouth dealership 
Tenth St. and LaSalle Ave., Minne- 
apolis, under the name Slawik 
Motors, Inc., and two used-car lots 
East Lake St. also MoPar 
distributor, operating under the 
name Atomic Motor Parts Co. 
* + * 


Cleveland Dodge Dealers 


Elect Steudel President 


Cleveland-area Dodge dealers 
have elected Steudel, 
Steudel Motors, Inc., president 
their association. 

Other officers are Krist, 
co-owner Krist-Holladay, vice- 


Heile Co., treasurer. 
* * 


Ford Division Assigns 


Krieg Operations Post 


Lowell Krieg has been named 
executive assistant for Highland 
Park operations the Ford divi- 
sion’s manufacturing operations 
staff. The appointment was an- 
nounced Singleton, assist- 


ant general manufacturing man- 
ager. 

Krieg will represent the manu- 
facturing staff property matters 
the Highland Park (Mich.) plant. 
formerly was planning manager 
for manufacturing plants. 

* 


Salesmen Win Oscars 
From Denver Sales Body 


Fifteen salesmen have been 
awarded “Oscars” the Denver 
Sales Executives Assn., for top 
sales records during the past year. 


Among the were Arthur 


Bennett, O’Meara Motor Co. (Ford); 


McHugh, Kumpf Motor Co. 


(Lincoln), and Guy Smith, Cap- 
ital Chevrolet Co. 
* * 
Morse Heads Road 
Morse, Manchester (N.H.) 


25-Year Plaque— 


David Gezon (right), partner 
Gezon Motor Sales, Grand Rapids, Mich., 


dealer and former president plaque symbolizing the 


New Hampshire Automobile Deal- 

ers Assn., has been chair- 

man the New Hampshire High- 

way Users Conference. 

Don Allen New-Car Sales 


Reported 51% Year 


Don Allen, Don Allen Chev- 
rolet, Miami, reports that his 


ready for business mid- 
duly. Greene, general sales 
manager since Allen took over 
Chevrolet, has been 
promoted general manager 
the Miami dealership. 


Georgia Ford Dealership 


Acquired Coopers 

Cooper Ford Sales, Marietta, 
Ga., has purchased Guest-Tumlin 
Motor Co. Cooper and his 
son, Cooper, are partners 
the new firm, 

For the past two years the 
elder Cooper has been Ford divi- 
sion district sales manager 
New Orleans. His son formerly 
was general manager Ed- 
monds Motor Co. (Ford), Birm- 
ingham. 


+ * * 


City Olds Picks Gardner 
Gordon Gardner has been 


years with Corp. general manager City 
Davis, Studebaker general sales manager, Oldsmobile, Inc., Baltimore. 


presents the award. 


new-car sales have increased 
percent over last year. 

extensive remodeling pro- 
gram under way Allen’s 
new headquarters 2050 Mi- 
ami Ave., which expected 


* * 


* 
Snyder Buys Out Meyers 
Snyder has purchased Mey- 
ers Chevrolet Sales, Culver, Ind., 
and has changed the firm name 
Snyder Chevrolet Co. Snyder for- 
(Continued on Page 29, Col. 3) 


WHAT THEY SAY ABOUT 


SAY: read about the ‘Keep Rolling’ article” saw advertised Farm Journal.” These 
words are sure sign greater automotive volume. The majority America’s car dealers and independent repair shops 


get healthy hunk their business from out-of-town farm families. Among these families Farm America’s 
largest, most influential magazine. 


| 
| 
‘ 
| 
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Announces Automatic Transmission— 


three-speed transmission trucks with Metro Metroette bodies has 


been announced International Harvester Co., Chicago. Called Metro-Matic, the 
transmission designed increase the efficiency multi-stop delivery operations. 
Features the Metro-Matic include torque converter coupling for smooth power 
transfer; hydraulically controlled transmission with constant-mesh helical gears, and 
direct drive which locks the converter for greater fuel economy high gear. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 


“KEEP ROLL 


Dealers who tie directly with “Keep 
Rolling” say that this unique preventive main- 
tenance program gives sales well service 
shot the arm—just when most needed. 


not all difficult participate. Some 
dealers through their own advertising, 
through special promotions special mail- 
ings. Some use programs their suppliers make 
available. Others use small-space classified 
matter what method you use, 
get results. 


The next “Keep Rolling” feature will 
appear the October issue Farm Journal, 
which will reach nearly 3,000,000 subscriber 
families September 25. Here’s your opportunity 
participate—and benefit. Ask for free 

copies the October issue Farm Journal, 
for free display banners, for up-to-the-minute 
list the automotive products advertised 
this “Keep Rolling” issue. Write Dealer 
Service Department, Farm Journal, Inc., Phila- 
delphia Pa. Better today. 


Farm Journal 


America’s largest, most successful farm magazine 
WASHINGTON SQUARE, PHILA. PA. 
GRAHAM PATTERSON, PUBLISHER 


i * 


Dealer 


Doings 


(Continued from Page 28) 


merly was the Chevrolet busi- 
ness Decatur, Mich. 
* * 


Campbell Gets Hudson Deal 


South Pasadena, Calif. 


VanDerzee, Hudson sales 
vice-president, has reported the 
appointment Campbell Motors, 
818 Fair Oaks South Pasa- 
dena, Hudson deal- 
ership. 

Headed William Campbell, 
the firm’s grand was 
held Aug. 

* 


* * 


Kahn Mercury Opened 


Kahn Mercury Co., Marietta, Ga., 
has held its formal opening. Owner 
the new concern, which succeeds 
Reeves Mercury Co., Nathan 
Kahn jr. 


* * 


Award for Keith 
Keith Motor Co. (DeSoto-Plym- 


Chrysler Corp.’s special award for 
years’ participation the Mas- 
ter Technicians Service Conference. 
Albert Timmons, service manager, 
training program. 

* * * 


Monrovia Elects Silcott 


retired Hudson 
dealer, has been elected the 
Monrovia (Calif.) City Council. 


Smith New Fla. Home 


Bill Smith Pontiac, Inc., Jackson- 
Fla, has opened its new 
home. Smith president, and 
Maury Schulze, general sales man- 
The new plant covers more 
acre. 

* * * 


South Bend Police Cars 
Six Studebakers have been bought 
the city South Bend for use 
police patrol cars. Scherman- 
Schaus-Freeman Co, was the only 


outh), Amarillo, Tex., has received bidder for the business. With al- 


DEALERS SAY: “My customers must read Farm Journal word 
for word. Advertising there gets results—and the ‘Keep 
Rolling’ editorial features. It’s been good thing for our business.” 
the biggest publication its kind, Farm Journal has 
coverage the better farming areas like local newspaper—giving 
dealers the active local support they want. 


MANUFACTURERS SAY: “Farm Journal talks whale lot 
the best automotive customers—nearly 3,000,000 families whose 
car, truck and tractor ownership phenomenal. certainly has 
influence with those customers—witness the results that ‘Keep 
Rolling’ gets. Our dealers want local coverage, and that’s what 
Farm Journal gives them. That’s why advertise Farm Journal 
and why many our dealers tie with “Keep 


lowances for six tradeins, the bid 
was 


* * * 


New Studebaker Dealer, 35, 


19-Year Sales Veteran 


Stimson hag received 
Studebaker franchise Man- 
chester, Ia. 


Stimson, 35, has 
cars since the age 16. will 
operate the dealership under the 
name Stimson Motors, 


Saves Life 
Dealer Sitko Revives Tot, 


Flies Hospital 


Sitko, 
Chevrolet dealer, has been credited 
with saving the life 
month-old child. 

The child, son Washtucna 
farm couple, was being taken 
hospital Colfax treated for 
respiratory ailment when 
stopped breathing. 


Sitko, who also operates am- 
bulance service, revived the child 
with resuscitator. then flew 
the mother and child the hospi- 
tal about miles away his pri- 


vate plane. 


Gaut Named Sales Aide 
Dick Burt, general sales manager 
for McDonald O’Boyle (Chevro- 
let-Oldsmobile), Monrovia, 
announces the appointment Wil- 
Gaut new-car sales 
manager. 


Barnes Promotes Arps 
Arps sr. has been promoted 
truck and fleet manager for Larry 
Barnes Chevrolet Co., Boise, Id. 


* * * 


Bush Gets Packard 


Jack Bush, Jacksonville, 
Fla., has received the Packard 
franchise. Jack Bush president; 
Thurston Brooks, vice-president, 
and Harry Ash, secretary-treas- 

urer. 


* * 


Lake Appoints Thadeus 
Peerce Lake, president 
Lake Cleveland, has an- 
nounced the appointment Robert 
Thadeus, used-car manager. 
Thadeus previously was sales man- 


Berry Aids Chest Drive 
Berry, head Metropolitan 


Buick, Cleveland, has been appoint- 


direct the car dealer unit 
the Community Chest drive next 
year. 


Fleigh Names Sentz 
Irvin Sentz has been named 
Inc. (Studebaker), 242 Twenty- 
ninth St., Baltimore. 
} 


Mitchell Selects Deffler 


Deffler has been appoint- 
service manager Jack Mit- 
chell Nash Co., San Antonio. 


Delrose Adds Paint Booth 

Delrose Motors, Inc. (Nash), 2770 
Liberty Ave., Pittsburgh, has 
added factory-type paint booth 
its service department. Sales 
manager Charles Dawson. Mrs. 
Joseph Rosenberger owner. 


Bender Motors Looted 
Bender Motors, Inc., Junction 
City, Kans., lost $353 cash and 
$185 when burglars 
entered its 


Davis, Smith Buy Deal 


Marion Davis and Smith 
have purchased Stone Mountain 
Motor Co. (Ford), Stone Mountain, 
Ga., from Clyde Waters and Floyd 
Brannon, 


for 
Kansas Firm’s Birthday Sale 


Record Event 


Humphrey-Coover Chevrolet, Inc., 
Junction City, Kans., set goal 
new-car sales for its 35th anni- 
versary celebration. 

Instead, retail deliveries were 
made during the two-week event, 
setting record for any similar pe- 
riod the firm’s history. 

Accessories worth nearly $200 
were awarded one car buyer 
connection with the anniversary. 


the painful disadvan- 
tages being “columnist” 
the fact that guy never knows 
for whether anyone ever reads 
his “stuff.” 

oldtime editor once told 
that you never can sure you 
have any readers “until 
you consciously print some ‘ghastly 
which even the nit-wits rec- 
ognize such. “Then,” said, 
“look out for the deluge mail 
from critical readers, some 
whom may jump the chance 
help prove your ignorance.” 

Right now, deeply indebted 
the ladies (God bless them) 
who read that recent “column” 
warning the males “put the 
hopples the ego” when deal- 
ing with women. The mail car- 


The PROFIT MAKER éspecially 
designed for mounting any 
Ton pick-up having 
mission and helper springs. 
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rier was not overburdened 
but some the girls certainly 
knew what was talking about. 
Some were “hot” some were 
quite “toler- 
ant.” 

-Of course, replied with 
regular stereotyped balm with 


which try ease all family 


squabbles that arise: 

“Dear Madam: Gosh ... how 
well remember that flush sub- 
lime satisfaction the face 
the bride when she kissed the 
groom the altar. That was your 
first public contribution the 
male ego. You really can’t blame 
him continues cherish that, 
it’s the only asset has (except 
you) that makes him “different” 
from the guy selling peanuts 
the corner Let him read the 
“offending” column. has 
sense humor, credit 
with being “damphool”—(which 
happily am.) 


The Fans Write 


THE same mail received two 
other letters from “my public.” 
One was from Wally Bates, man- 
ager the Detroit advertising of- 
fice “The World’s Greatest News- 


With boom extended there 
ample strength for yard 
shop work. 


live with memories. 


The other letter was from the 
business manager NADA. 


wrote me, says, be- 
latedly, ask question, saying, 
seems that you had mentioned 
that grammatical error some- 
thing similar occurs your classic 
“Somewhere West Laramie,” 


one had discovered it. for 


Truck Equipped X-Ray Unit— 


Cook County, 


has placed International RC-180 truck service mobile 


X-ray unit. Electrical supply for X-ray equipment obtained from nearby establish- 
ments roadside power lines. Two similar units are operated the Suburban 


Cook County Tuberculosis District. 


paper,” The Chicago Tribune, who 
says “regular reader the 
column and along with you close 
friend Clyde Benham” top 
go-getter advertising for the 
Tribune. 

wanted know whether 
could let him have proof, tear 


wrote many years ago, “Count- 
ing the Truly Great” something 
very close that. 

was sorry tell Wally that 
“many years ago, three trunk- 
fuls “Choice Jordiana” were 
destroyed fire Buffalo 
Bill’s old ranch, near Cody, Wyo. 
Since then, have been happy 


from tire changes tow jobs ... does many 
lifting jobs about the yard the shop. 


4 


The Ashton 
“Profit 
the lowest 
priced completely 
equipped power 
wrecker built 


socom 


Ashton builds 
power wreckers 
models) any 
chassis 
capacity. 


Solid 
welded. 


(2) Winch raises 
position. 


Power Winch, 4-ton safe 
load. 
wire rope with hook. 


Telescopic Boom extends 
beyond 


permit angle 
Remote levers for 
clutch and power take- 
Spacer 


Ashton 


Send for our complete catalog and prices. 


Extension Boom 
PROFIT MAKER 


The PROFIT MAKER serves variety 
poses. ideal for emergency calls ranging 


Extended 

any height. 


a 
RES 


rame struc- 


gning 


sulis. 


he 


one, just vague, and 
wondered betray the 
secret” 

A-h-h-h, someone said “the 


paths glory lead but the 


grave.” Like the guy the wit- 
stand before the Congressional 
Committee, cannot remember” 
that ever said there was gram- 
matical error—or something simi- 
West Laramie.” 


After years, with millions 
advertising experts “mulling over” 
the copy, the discovery would 
like revealing error Lin- 
coln’s Gettysburg speech ... 
finding “flaw” the “prologue” 
the Declaration Independence 
or, for example, finding fault 
with the Decalog. 

* 


His Best 


will confess, never 
been able guess why that 
got much attention when wrote 
better ones. That was written 
hurriedly the buffet car the 
Overland Limited, route Cali- 
fornia, upon receipt wire from 
daughter Jane, saying she had 
won prize “wild western 
rodeo.” (That child could ride 
an’ foolin’). was wired 
Joe Fewsmith Cleveland 
could catch the next issue the 
Saturday Evening Post. 

better tell you about 
the best ever wrote (and for 
the enlightenment posterity) 
was the announcement the 
Playboy and the headline 
was “Coming Wonderful 
Companion.” went like this: 
secret will soon out. 

It’s wonderful companion for 

wonderful girl and wonderful 

How did happen think 
it? girl who loves swim and 
paddle and shoot described 
boy who loves the roar the cut- 
out. 

So, built one, just for the love 
it,” and the dogs barked and the 
chickens ran. 

It’s shame call the Playboy 
roadster full this brawny 
thing the vigor boyhood and 
morning. 


Faulty Rear Lights 
Lead Danger List 
Truck Check 


WASHINGTON. Brakes, rear 
and front lights, exhaust systems 
and steering mechanisms showed 
truck service “weak points” 
the reports the Inter-Industry 
Highway Safety Committee its 
May Safety-Check program. 

The report showed that 50,485 
trucks were voluntarily checked 
during the program, and that 
percent were found needing serv- 
ice. Kor cars, percent 364,711 
units were found need safety 
servicing. 

Rear lights were the most fre- 
quently found fault the trucks 
tested. The report showed that 26.6 
percent needed rear light atten- 
tion. second place was brakes, 
with 18.5 percent needing service. 

Front lights were sub-standard 
12.3 percent those tested, and 
exhaust systems were unsafe 
percent the total. 

Other items found deficient 
the truck tests included steering, 
percent; tires, percent; 
windshield wipers, 7.1 percent: 
glass, 5.8 percent; horn, percent 
and rear-view mirror, 5.5 percent. 

was noticeable from the report 
that trucks fared better brake 
examinations than did cars. Per- 
centages were 18.5 for trucks 
compared 25.1 for cars. 


Ford’s Expansion 

SEATTLE.—Ford Motor Co. has 
let the construction contract for 
addition its parts depot and sales 
office here, according 
Brandenburg, depot manager. The 
27,500-foot addition due for com- 


pletion Nov. 15. 


CLEVELAND.—White Motor Co. 
ended the first half the year 
with sales totaling $79,461,016, 
increase 2.9 percent over the 
reported for the first 
six months 1953, despite de- 
cline 9.2 percent the com- 
pany’s unit sales new trucks. 

Net income amounted $2,343,- 
706, compared with $1,965,143 
the corresponding half 1953. 

Robert Black, president, at- 
tributed the gain dollar volume 
duty trucks and the expansion 
the company’s parts and service 
operations. 

Sales the Government declined 
about percent during the first 
six months and represented only 
8.2 percent the total dollar vol- 
ume, compared with less than 
percent the first half 1953. 

Discussing the integration Au- 
tocar into the White organization, 
Black said, “The heaviest part 
the cost the integration be- 
hind us. are particularly en- 
couraged the growth the sale 
heavy-capacity trucks which 
represent the major part our 
business.” 


Financial 
Sets Profit Mark 


Financial Corp., New York, 
has reported net income from op- 
erations $17,649,278 for the first 
six months, compared with $16,- 


391,130 for the first half 1953. 


The 1954 profit was higher than 
that any previous first half 
the company’s history. 

addition, there was nonre- 
curring profit $5,033,048 from the 
sale National Surety Corp. 
January. 

Discussing one phase the com- 
pany’s activities, Arthur Dietz, 
president, said that retail motor 
vehicle installment receivables out- 
standing June amounted 
$891,968,362, compared with 
470,360 year earlier and $940,454,- 
727 the end 1953. Purchase 
retail motor receivables the first 
half aggregated $448,307,852, com- 
pared with $545,820,327 the like 
1953 period. 

Wholesale motor receivables pur- 
chased during the first six months 
amounted com- 
pared with $1,079,985,531 the cor- 
period last year. Re- 
ceivables outstanding June in- 
$251,511,459, compared 
with $215,652,388 year earlier and 
$230,743,404 the close last 


Tide Water Board Takes 


Action Dividend 


Tide Water Associated Oil Co.’s 
board directors has taken 
action with respect declaration 
dividend under its policy 
utilizing earnings for extensive 
program expansion. 

25-cent dividend was paid and 
percent stock dividend was dis- 
earlier this 

* 


Federal Fawick Profit 


Wipes Out Loss Year Ago 

Federal Fawick Corp. made 
profit $324,852 the first six 
months 1954, with 
loss $168,760 for the same period 
last year, according Thomas 
Fawick, chairman and president. 

Sales amounted $10,613,818. 

Last June, Federal Fawick sold 
its Federal Motor Truck division 
Mast-Foos Mfg. Co., Detroit. 


Second-Quarter Earnings 


General Acceptance 


Second quarter earnings Gen- 
eral Acceptance Corp. amounted 
$330,253, increase percent 
over the $240,526 earned the same 
three 1953, the company 
said. 

Added the percent gain re- 
ported the first quarter this 
year, this raised net income after 
taxes for the six months ended 
Percent above the $513,364 earned 
the first half 1953.. 

Volume for the first six months 
totaled $46,232,797, against last 
year’s $35,872,021, increase 
percent. This was achieved even 


the Financial Front 


Goodyear Due 


$59 Million Shares 
Directors Goodyear Tire 088,789. 
have voted call for 
redemption Sept. all out- 
stock the redemption price 
$105 share. 
With 564,649 shares outstanding, 
the transaction will involve Income 17.2% 
Payment $59,288,145, made 


Stewart-Warner Reports 


Lower Sales, Profit 


Stewart-Warner Corp. had sales 1953. 
$48,974,416 and net income $1,- 
511,560 the first half purchases $235,507,274 were 3.96 
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according report issued last 
week. 
the first six months 1953, 


profit was $2,143,064. 
* * 


though volume the first quarter 
had been percent below that Sales Second Quarter 


1953, the company said. Net Highest Firm’s History 
before taxes was $1,213,701, 
percent above the $899,814 reported Paul, reports that sales for the 


Minnesota Mining Mfg. Co., St. 


three months ended June totaled 
$57,786,178, largest quarterly sales 
volume company history. Sales 
for the first quarter totaled $54,- 


* 


Redeem 


The net income was $6,193,852, 
first quarter. 


Associates Investment Ups 


Consolidated net income $7,- 
the company’s the six months ended 
June has been reported Asso- 
ciates Investment Co. Board Chair- 
man Robert Oare said earnings 
gained 17.2 percent over the $6,- 
801,535 reported for the first half 


* * * 


Retail motor vehicle installment 


sales $67,338,941 and 


“may attributed the com- 
selective buying program, 
coupled with existing 
the automobile industry.” 


* * * 


Twin Coach Profit Rises 


$726,958 Half 

Twin Coach Co., Kent, O., had 
net profit $726,958 for the first 
half, compared with $296,300 the 
same period 1953, according 

957,728 from $16,479,000 last year. 
Fageol said the firm had backlog 
approximately $35 million. 

* * 


Stockholders Approve 


Pension Revisions 

Dealer Ford Glass Co. special meeting 

Chester Norris jr. (center), president Toledo last week approved re- 


Norris Brothers, Inc., and John Norris visions the firm’s pension and 


(left), treasurer, sign the franchise for tirem rams. 

Bangor, Me. Right: Donald Benfield, K-w|, Under the new agreement, the 

basic pension set the rate 
$1.50 per month for each year 


service and supplementary 


percent less than those the com- Security benefits. amend- 
parable 1953 period, Oare said. ment salaried employes’ retire- 
“This slight decline,” said,|ment benefits also was approved. 


Anybody can try 
make signal lamp 


Signal-Stat 


Tin cans are great for anything from soups nuts. But tin-can 
directional signals are compromise with safety. 


Signal-Stat signaleering combines the best materials, engineer- 
ing, design, and construction produce signal lamps that are 
shockproof, rustproof, tested, and approved. 


Signal-Stat Class A—Type Signal Lamps are approved and 
legal all states and the District Columbia. They exceed 


Legal and all States and the District Columbia 
SIGNAL-STAT CORPORATION, Signal-Stat Building, 523-539 Kent Ave., Brooklyn 11, 


Lamps are signaleered! 


SAE requirements. The Signal-Stat parabolic reflector and scien- 
tifically fluted molded lens combine create beamed pattern 
light, both direct and angles, that assures maximum visi- 
bility night and day under all conditions. 


This all adds maximum protection for vehicles and drivers 
—explains why Signal-Stat Lamps outsell and outlast all other 
types commercial vehicle directional signals. 


THE LARGEST PRODUCER 
DIRECTIONAL SIGNALS 
FOR COMMERCIAL VEHICLES 


MIRROR HEAD—The 
mirror glass, protected rubber 
and easy adjust. K-D Lamp Co., 1910 
Elm St., Cincinnati, 


measures 


FUEL TESTER—This pop tester, 
devised for shops rebuilding and 
110 series injectors, enables the mechanic 
predetermine the popping pressure 
given spray tip, crown valve, stop and 
spring prior assembly, according 
Diesel Servicé, 7120 Car- 
negie Ave., Cleveland 


* 


LOADING DOCK—This can 
right the tailgate the 
truck. 6,000 pounds, and 
raise loads inches. Raymond 
Corp., 332 Madison St., Greene, 


* * 


INSPECTION MANHOLE—A new light- 
weight, 16-inch inspection manhole de- 


spection and truck and trailer 
tanks. said withstand working 
pressure five pounds per square inch. 
Ave., Warren, Pa. 


Information Sheet Covers 
Adjustable Truck Ramp 


new information sheet con- 
cerning the Model No. M.F. hy- 
draulic adjustable Adjust-A-Dock 
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available from its manufacturer, 
Rowe Methods, Inc., 2534 Detroit 
Ave., Cleveland 13, 

This model, which has 10-ton 
capacity, provides quick and ad- 
justable ramp connect loading 
platform with the bed high- 
way truck. 


BOSCH 


STAGE 


mane 


FUEL FILTER—Type FSA-10A-1 
for final-stage use engines. Util- 
izing denser filtering material, said 
remove abrasive particles down those 
less than two microns size. has 
ample capacity for medium-size trucks, 
buses and tractors. For larger industrial 
engines, two filters can installed 
American Bosch Arma 
Corp., 3700 Main St., Springfield, Mass. 


DUMP TRAILER—Model Excavator 
designed for use with tandem 
with payload 60,000 pounds. 
lifting capacity 75,000 pounds 


provided two eight-inch hoist cylinders. 


Galion Body Co., Galion, 


800 RUBGER 


AXLE SUSPENSION The Rubber Ride 
tandem suspension uses rubber 


place bearings, thus 
eliminating friction and reducing wear. 
Compensation for variation the load 
provided the cammed surface the 
spring hanger which position 
engages only the ends the two top 
spring leaves. Fruehauf Trailer Co., 10940 
Harper Ave., Detroit, Mich. 

* * 


STEP feature this tank 
detachable bracket which, stated, 
cheaper install, protects the tank 
from road shock and eliminates stress 
and strain the tank. The tank comes 
Rovte East, Painesville, 


NEW 


TRUCK AIR HORN—This air horn has 
been specially designed alert other 


tuned the factory and are 
says Buell Mfg. Co., 919 Forty- 


chrome and prime 


Ninth Place, Chicago, Ill. 


FURNITURE VAN This semi-trailer 
light-weight designed for trans- 
porting furniture. weighs 9,025 pounds, 
has 2,148 cubic feet payload space 
feet long. The plastic roof 
cap admits daylight the front the 
van, and the tailgate plywood with 
metal bonded both sides. Dorsey Trail- 
ers, 401 Hickman, Elba, Ala. 


ROLLAWAY DOORS These flexible 
doors, made plastic-impregnated fiber- 
glass, now are being installed Timpco 
beverage-truck bodies. They can rolled 
both sides the truck the same 
time, completely partially. Timmons 
Metal Products Co., 845 Harrisburg Pike, 
Columbus, 


POWER WRECKER—Profit Maker mounts 
any one-ton pickup having 


four-speed transmission and helper 
springs. The power winch has safe 
working limit four tons, says 
Ashton Power Wrecker Equipment Co., 
1701 Lafayette Bivd., Detroit 16, 
Mich. 
* * 


» 
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TRUCK described 
radio which suspends 
from the roof the cab. One 
inch hole the roof provides the mount- 
ing for the aerial, set and The 
overhead position reduces static from en- 
gine and road noises, says Trukaradio, 
228 Park Ave., Wheaton, 


Alcoa Manual Demonstrates 
Truck-Body Construction 


Aluminum Co. America has re- 
leased 72-page manual demon- 


ODUCTS 


strating construction aluminum 
truck bodies. 

“Truck Bodies Fabri- 
cated Alcoa Aluminum,” the 
manual how Alcoa 
standard truck budy shapes can 


assembled. Copies are available 


truck body builders from Aluminum 
Co. America, 731 Alcoa 
19, Pa. 

* * 


MUFFLER The Taper-Tone Red Top 
Swirl-Thru constructed the principle 
turbine-type controls which swirl 


the exhaust gases, thus breaking the 
sound waves. Automotive Engineering, 


1112 Wabash Ave., Chicago 


LOADING RAMP—This platform de- 
signed for use small inclines and 
said lighter and sturdier than con- 
ventional plates. Built-in safety pins 
non-slip grip. The platform comes 
inches. Bustin Firm Grip Grating Corp., 
Dover, 


combined refrig- 
erated air conditioner and heater for 
truck cabs, which fits under 


the crankshaft. optional equipment 
has self-contained hot cold-drink 
compartment. Mfg. Co., 1041 
Foch St., Fort Worth, Tex. 


TRUCK signs 
available three colors, including 
border, inches. Also offered are 
special sizes. Bing Transfer Signs, Berkley, 


SMALL Bus-About made 
for airports, lumber camps, military trans- 
port, industrial use. seats 
persons and comes and 12-foot 


lengths. Utility Truck 
Union City, Ind. 


CARGO HEATER—Two LP-gas burning 
heaters for the protection perishable 
cargo are offered. Model UH-88 
heating system for permanent installation, 
and Model UH-89 self-contained 
portable unit. Both are lightweight and 
thermostatically The heating 
element jet type burner which en- 
trains high volume air, resulting 
the circulation heated air. Hunter Mfg. 
Co., 1550 Seventeenth St., Cleveland 
14, 


Quick portable infrared baking ovens for 
baking paint car and truck fenders, 
hoods, back decks and side panels. All 
models move free-wheeling casters and 
all have adjustable top sections. Dry Clime 


Corp., Greensburg, Ind. 


z ‘on 


FOR SHOPS—Hack Saw No. 2625 for 
use places where high arch ordinary 
hack saws makes cutting impossible. The 
wobble drive extension (center), gives the 
mechanic action with 
sockets and comes three, six and 12- 
inch lengths. The nut starter, for use 
places inaccessible fingers, holds nuts 
from 3/16 inch 7/16 inch. Bonney 
Forge Tool Works, Allentown, Pa. 


HYDRA-MATIC TOOLS line 
special fools for repairing Hydra-Matic 
transmissions hos been introduced 
Serviquip, Box 2235, Dearborn, 


the April payment. 
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Lawsuits Affecting Dealers 
Court Decisions 


Leo Parker 
Attorney at Law 
GREAT deal discussion has 
arisen whether unpaid 
automobile seller can repossess the 
car from person military serv- 
ice. 

According late higher 
court decision the seller can 
unless the purchaser proves 
hardship,” and also pro- 
vided the seller had the pur- 
chaser sign new sales contract 
after entered military service. 

(2d) 627, was shown that 
the Soldiers’ and Sailors’ Civil Re- 
lief Act has been amended read: 

“Nothing contained this Act 

shall prevent the repossession, 
retention, foreclosure, sale, forfeit- 
ure, taking possession prop- 
erty which has been purchased 
under contract, lease, bail- 
ment, pursuant written agree- 
ment executed during after the 
period military service the 


person concerned.” 
+ * * 


Payment Missed 


MAN named Carden purchased 
tors under conditional contract. 
The first payment, due March 
was made Carden but de- 


Eighteen days after the second 
payment fell due Carden entered 
military service. 

Soon afterward the parties made 
new agreement writing where- 
the original payments were re- 
duced $40 for eleven months. 
Carden defaulted payments and 


Evans Steps Down 
After Years 
Staff 


DETROIT.—Retirement Ron- 
ald Evans, executive vice-presi- 
dent and director 
General Mo- 
tors, was an- 
nounced last week 
Harlow 
Curtice, president. 

Evans, who had 
served years 
with GM, also re- 
tired from mem- 
bership the 
corporation’s 
erations policy| 
and administra- 
tion committees. The retirement be- 
came effective Aug. 31. 

had been executive vice- presi- 
dent GM, with supervision over 
non-automotive operating divisions, 
since August, 1950. Previously, 
had .served years group ex- 
ecutive charge the engine 
divisions. 

His career began 1920 when 
joined Remy Electric Co. Starting 
foreign service. became manag- 
ing director the Vauxhall plant 
England 1929 and later was 
general manager the Opel plant 
Germany for six years prior 
president 1936. 

Evans the second execu- 
tive resign this summer. Harry 
Klingler, vice-president and 
group executive charge car 
divisions, resigned July 31. 

successor has been appointed 
for either. 


R. K. Evans 


| 


Top Trucks 


New-truck registrations for 
months, plus states for July: 


1954 Make 1953 Pos. 
1—155,451 Chevrolet 
5,697 White 6,565— 
3,150 Mack 3,500— 
Dia.T 
1,268 Reo 
638 Autocar 925—12 
3,379 Misc. 


filed replevin suit. The higher 
court held that the company could 
repossess the automobile, and said: 

“There nothing the record, 
other than failure pay, show- 
ing that undue hardships would 
result from enforcement the 
contract; and while court pro- 
cedure imperative, the law 
gives relief only cases dis- 
closed hardship.” 

The court also explained that un- 
less the purchaser signs new con- 
tract after enters military serv- 
ice, the seller cannot ordinarily re- 
possess automobile which 
payments are default. 

* * * 


Kickbacks 


month higher court held 
that whenever agreement 
between labor union and auto- 
mobile dealer requires that sales- 
men paid wage, unlawful 
for the dealer request, demand, 
receive back any part all 
such wages. 
For example, McDonald 


Wockner, 267 Pac. (2d) 
automobile salesman named Mc- 
Donald sued dealer recover 
the amount wages rebated 
the dealer. 
The testimony showed that Mc- 

automobile sales agency. 

* 


Dealers Got Rebate 


testified that shortly 
after receiving his commis- 
sions each month would into 
the dealer’s private office where, 
pay the dealer cash the amount 

the sum three fifty 
dollars. 

The contract between McDon- 
ald and the dealer prescribed the 
commissions payable union 
salesmen for sales automobiles. 

The lower court awarded McDon- 
ald $3,990 damages, and the higher 
court approved the verdict, saying: 

“It would seem that the state 
much concerned with preventing 
employers from coercing employes| Dealership and factory personne! grouped around 100-pound cake symbolizing 
into making secret rebates centennial the opening Tonkin-Sedberry, Inc., 


their wages with preventing em- 
ployers from coercing Va. From left: Hawthorn, district sales manager; Wade Sedberry, 


ployes their right organize for president; Stevens, district sales manager, and Dickens and John Lawson, 
collective bargaining purposes.” salesmen. 


Tonkin-Sedberry Bakes Cake— 


MIDLA 


and Vacuum 


IDLAND makes everything neces- 
sary for complete air vacuum 
power brake installations—designed 
and engineered save you time and 
money and guarantee you the utmost 
braking efficiency. 
Just take look the air brake 
Midland offers addition compres- 


sors, Hy-Power units, valves, cylinders, 
chambers, and slack adjusters— 


2-Way 
Hose Couplings Chain 6-Way Fittia 
Coupling 
Popular Kits Hose Bir Line Clea 
Kits—Sin ure Swi ube and Pipe 
these items from Stack Adjusters 
_Power Reservoirs Brac 
Passenger Cars Stop Switches 
Truck Foot Contro! Remote 
Synchronizing Hydraulic Vacuum Hose Assemblies 
Conversion Valve Conversion Hose Clamps 
Truck Tractor Tank Rotary Valves Terminal Bolt Assem 
Hy-Power Test Kits Emergency Relay Valves Female Hose Couplings 
Passenger Kits Shift Chamber Fittings 
Various Rod Eyes, 
Check your write the factory 
nearest you 
Those Who Know 
Power Brakes, 
MIDLAND 
THE MIDLAND STEEL PRODUCTS CO. 
3641 Milwaukee Ave. Detroit 11, Michigan 


AND STOP 


SAFELY! 


Total All Makes 


4 


4 


Touring Artmobile— 

Visitors stop Artmobile part the state hundreds miles from 
museum. The Chevrolet tractor-trailer has aluminum side flaps which form canopies. 
The museum wheels making two-year tour the state under the auspices 
the Fine Arts. 


P 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 


| 


More than Two Million 
Eaton Axles Trucks Today! 


EATON 


Newly elected presidents Con- 


Institute chapters their 
cities are Maurice 


Griffin, Woodall Industries, Inc., 


Truckaway System, Inc., Louisville; 
Palmer, Willys Motors, 


Toledo, and Max Rueber, Fuller 
Mfg. Co., Kalamazoo, who was 


president the institute’s 


western Michigan control. 


Other officers the Detroit con- 
trol include Luther Lawrence, 
Fruehauf Trailer Co., vice-presi- 
dent, and Robert Nixon, Motor 
Products Corp., secretary. Freder- 
ick Burnham, Joseph 
Carey, Kelsey-Hayes Wheel Co., 
and Ralph Mark, General Mo- 
tors, were made directors. 

the Toledo control, Rebert 
Vogel, Champion Spark Plug Co., 
was elected secretary. Clifford 
Hanf, Dana Corp., and Harold 
Bones, Tillotson Mfg. were 
named the board. 

Reeves, Drennen Motor Co., Inc., 
was elected vice-president. 

Don Hosler, Hyster Co., was 


AXLE 


CLEVELAND, 


Auto Personnel 


DIVISION 
MANUFACTURING 
OHIO 
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renamed secretary-treasurer 
Portland, Ore. 


New treasurer the Columbus 
control Merle McLeod, Cen- 
tral Ohio Steel Products 
Galion, 

Elected directors local controls 
their respective areas are Gor- 
don Grundy, Studebaker Corp. 
Canada, Ltd., Hamilton, Ont., 
and John MacMicking, Thomp- 
son Products, Ltd., St. Catherines, 
Ont., both the Hamilton control; 
Harold-A. Ketchum, Fasco Indus- 
tries, Rochester; Porta, Stude- 
baker, South Bend, and Ray 
White, assistant treasurer, Tor- 
rington Co., Torrington, Conn. 


* * * 
Delman Appoints Anderson 


Head Des Moines Plant 


Promotion Rebert Anderson 
manager Delman new 
windshield washer plant Des 
Moines, succeeding the late John 
Langley, has been announced 
Chuck Bachrach, general man- 
ager. 

Anderson has been Delman’s 


full load trips, off the highway. 
Wider range vehicle usefulness. 


Reduced wear engine and power transmitting 
parts; less maintenance. 


Maximum “earning” time the job; less 
time the shop. 


Fewer stops for gas and oil; lower operating cost. 


Extra thousands low cost, trouble-free miles 
the life the truck. 


COMPANY 


PRODUCTS: Sodium Cooled, Poppet, and Free Valves Tappets® Hydraulic Valve Lifterse Valve Seat Jet 


Engine Rotor Motor Truck Permanent Mold Gray Heater-Defroster Snap Rings 
Spring Cold Drawn Leaf and Coil Dynamatic Drives, Brakes, Dynamometers 


chief engineer since 1953, and has 
had charge planning its new 
plant 


Studebaker Promotes Parker 
Head Electrical Research 


Charles Parker, member 
Studebaker engi- 
neering staff for 
years, has 
been named head 
the electrical 
research division. 
Parker, who 
succeeds 
Wagar, retired, 
joined 
baker 1925 
laboratory 
technician. The 
Parker appointment was 
chief research engineer. 
* 


Brown Chosen Wagner 


For New Executive Duties 


George Brown, executive 
engineer Wagner Electric 
Corp., St. Louis, has been elected 
vice-president the firm. 

his new capacity, 
will have complete charge 
Wagner’s engineering and re- 
search divisions and will serve 
the executive 


Minett, York Named Head 
Chrysler Tank Plants 


Thomas Morrow, general man- 
ager defense operations for 
Chrysler Corp., has appointed op- 
erating managers for 
tank plants Newark, Del., and 
Center Line, Mich. 

Irving Minett, who has been 
administrative assistant the gen- 
eral ‘manager the Delaware tank 
plant, been operating 
manager that plant, and Hay- 
ward York, formerly factory 
manager the Center Line plant, 
has been made operating manager 
that facility. 

Minett first became associated 
with Chrysler Corp. 1934, while 
York joined the corporation 
1933. 


Tide Water Names Wark 


Western Division Chief 

Water Associated Oil Co., has an- 
nounced appointments Vice- 
Persidents Thomas Wark and 
Charles Brown general 
manager and assistant general 
manager, respectively, the 
company’s western division. 

Wark joined Tide Water 
years ago and since 1917 has 
been charge the western 
division production department. 
Brown, who has been with the 
firm since 1917, has served the 
administrative department, in- 
cluding industrial and public re- 
lations. 


New York Air Brake Opens 


Central Sales Office 


New York Air Brake Co. has 
opened combined sales office 
West New York, Y., 
centralize the operations 
divisions, Kinney Mfg. Co., Dudco 
division, Hydreco division, Aurora 
Co. and the Watertown divi- 
sion. 

Lynn Parrish will head Aurora 
sales; William Chester, will repre- 
sent Kinney, and William Amory 
will and Hydreco. 


Chrysler Export Names 


Columbia Sales Rep. 


William Mitchell has been 
named regional sales representa- 
tive for Columbia the export 
division Chrysler Corp. His 
headquarters will Bogota. 

Mitchell joined Chrysler Export 
1952 and since that time has 
been associated with many opera- 
tions the division. 

_* 


Eaton Promotes Three 
Saginaw Division 

Mott, administrative vice- 
president Eaton Mfg. Co., has 
announced the recent promotion 
Vincent Ayres chief engineer, 
Line assistant chief en- 
gineer, and D’Arcy assist- 
ant the sales manager the 
Saginaw division. 

Ayres formerly was assistant 
chief engineer the valve and 

(Continued on Page 35, Col. 1) 
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Auto Personnel 


(Continued from Page 24) 


Saginaw divisions, Line was cus- 
tomer contact engineer for the 
divisions, and D’Arcy was sales 
representative for the Saginaw 
division. 


International Puts Dwyer 
New York District Post 

John Dwyer, formerly Inter- 
national truck sales branch man- 
ager Jersey City, has been 
named assistant manager the 
New York truck district, 
truck sales manager Inter- 
national Harvester Co. 

Dwyer replaces Pearson, 
has been appointed general 

mer- 


MacDonald Chosen 
Martin MacDonald, vice-presi- 
real, has been named president 
the Canadian Assn. Equipment 
Distributors. 


Parker Names White 
William White, Wilwite 
Associates, Oakland, Calif., has 
been named regional sales repre- 
sentative Parker Sweeper Co., 


Springfield, O., manufacturer in- 


dustrial floor sweepers. White’s re- 
gion will include Washington, Ore- 
gon, Nevada and California. 

* 


Rothausen Promoted 

Rothausen has been ap- 

inted Denver division manager 
Gould-National Batteries, Inc., 
according Harris, brand 
names manager. Rothausen, who 
formerly represented the firm 
Lynchburg, Va., will cover Colo- 
rado, Wyoming, and parts Ne- 
braska and New Mexico. 


* 
Chain Belt Ups Schauer 


Brandt Retires 

William Brandt, assistant sec- 
retary Chain Belt Co., Milwau- 
kee, has retired after more than 
years’ service with the firm. 

Schauer has been appointed 
Brandt’s successor, according 
McKnight, president. 


* * * 
Auto Theft Investigators 


Elect Brigham President 

Sgt. Herbert Brigham, head 
the auto theft bureau the Mis- 
souri Highway Patrol, was elected 
president the International Assn. 
Auto Theft Investigators the 
annual convention Kansas City. 

Other officers are: Capt. 
King, Virginia State Police, first 
vice-president; Capt. Nelson, 
Los Angeles police department, 
second vice-president; Lt. Edward 
Leetsma, Grand Rapids (Mich.) 
police department, third vice-pres- 
ident, and Moncrief, Okla- 
homa City police department, sec- 
retary-treasurer. 

= 


Owens-Corning’s Bettridge 


Heads Transportation Sales 

James Bettridge, Toledo 
branch sales manager Owens- 
Corning Fiberglas Corp., has been 
named manager the transporta- 
tion products sales division. 

Robie Cone jr., salesman 
the Detroit office, has been appoint- 
Toledo branch manager suc- 
ceed Bettridge. 


Buick Adds Guthrey 


special assistant the general 
manager special assignments. 
Milford Redgers, formerly 
general superintendent the Wil- 
mington plant, succeeds Scott. Rod- 
gers succeeded Sidmey 
Roche, formerly superintendent 
the trim department. 
* 


Bray’s Duties Expanded 


Bray, manager the ma- 
terials division U.S. Rubber Co.’s 
Detroit plant, hag been assigned 
the additional responsibility 
warehousing automobile tires 
and tubes for the company’s tire 
division. Hines, formerly gen- 
eral foreman the materials divi- 
sion, been appointed manager 
the new warehouse division. 

* 


McLouth Names Tischer 


General Sales Manager 
Moultane, sales vice-presi- 
dent McLouth Steel Corp., De- 
troit, has announced the appoint- 
ment George Tischer gen- 


eral sales manager. Tischer re- 
places Riley who becomes 
vice-president for special prod- 
sales. 


Other appointments announced 
were those William Cleary 
assistant general sales man- 
ager, and Adamson, man- 
ager 


Goodrich Names 


Seattle district field manager for 
the Associated tires and accessories 
division Goodrich Co. 
Dalrymple succeeds Aber- 
crombie, who presently leave 
and will retire September. 


* 


Goodrich Names Sexton 

John Sexton has been named 
Los Angeles district manager 
for the Associated tires and acces- 
sories division Goodrich 
Co. Formerly was truck and bus 
tire supervisor the New York 
district. 


L-M Picks Farrell Head 


Sales Promotion East 
The promotion Curtis 


Farrell sales promotion man- Petroleum Corp., 


Reo Offers Cab 


Available all Reo models, this new 
sleeper cab requires wheelbase 
inches longer than standard. The resulting 
dimension, however, the same. The 
sleeping compartment has innerspring 
box mattress. 


ager for the Eastern 
Lincoln-Mercury has an- 
nounced Joseph re- 
gional sales manager. 

Farrell has been Mercury sales 
manager for the New York dis- 
trict during the past year. 
joined Ford eight years ago. 


Gates Gets Promotion 


Los An- 


NOW...A Truly Modern 


DIESEL TRACTOR 
Designed for 
Pius PAYLOAD 


Another Great Example 


the modern, new White Diesel with the big 
pay-off power AND EARNING POWER! 


puts first things for today’s operating 


conditions and economy needs. 


es 
A 


geles, has announced the promotion 
chief production engineer. 


Spark Plug Appoints 


Lee Sales Position 


Edgar Francois, manager 
replacement sales Spark 


Plug division General Motors, 
announced the appointment 


William Lee assistant sales 
manager replacement products. 

his new capacity, Lee will 
work with AC’s regional offices 
across the country. will also 
active the contact whole- 
sale accounts. Lee joined 
dealer man Chicago 1946. 


Klotsburger named Aid 


Expansion Fisher 


Edwin Kloteburger has been 
appointed Fisher Body 
member the general manager’s 
staff special assignments. 

Klotzburger had been manager 
General Motors’ plant 
Arlington, Tex. James Goodman, 

general manager Fisher Body, 
Klotzburger will aid the 

es. 


back cab 


power saves time 


Edgar Guthrey’s appointment There’s plenty economical power with the comfort and smooth 
tive for Buick Best- 

announced Zone Manager and shock-proof ride. Maxi ivi 
automotive mechanics teacher. But the big pay-off—it pulls “2300 cube” 35-foot, 

square-nose trailer within feet overall with 
Scott Named Manager 11% more increase payload. 


Get all the facts from your White Representative today Quiet operation 


on smo e-Fon- 
THE WHITE MOTOR COMPANY Cleveland Ohio 
For More Than Years The Greatest Name Trucks 


Light weight, rugged chassis design 


tiac assembly plant hag been 
named manager the B-O-P plant 
Arlington, Tex. 

Scott suceeeds Edwin 
burger, who has been transferred 
General Motors division 


| 
’ 
4 
4 
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ton express, $145. 

MERCURY—'51 Custom 4-dr., $760*. 
Custom 2-dr., $445. 

OLDSMOBILE—_’ 54 (88) Holiday, $3,000* 
(ps). 

PLYMOUTH — ‘53 Cranbrook 4-dr., $805. 
‘51 Cranbrook 4-dr., $355. °48 Deluxe 
club coupe, $115. '46 Deluxe 2-dr., $175. 

PONTIAC—’48 Torpedo (8) 2-dr., $230. 


Average Used-Car Prices 


(Compiled Automotive News/ 


Used-Car Auction Prices 


, e 
station wagon, $175. $1,754 
Paced severe slump the overall average price whole- 1953. 1,282 1,290 
sale used cars sold auction fell $33 last week, according Automo- PHILADELPHIA 1952 954 976 


tive News’ index. (H. Robinson Auto Sales Auction. 


1951 697 696 696 


for which eased upward $1, the decline was general. every Tuesday and Thursday. Prices 1950. 513 521 520 
Other setbacks were: down $37; and down getting better. Sold 134 cars out 212 237 245 255 
each; down $5, and down $4. 187 191 181 


BUICK — ’'53 Super 4-dr., $1,570*; Special 
club coupe, $1,400. '52 Super 4- “ar., $1,- 
275*, $1,160*, $1,115*, $1,085*; Riviera 
4-dr., $1,240°; 2-dr., $1,220*. '51 Super 
conv., $940*, $925°; 4-dr., $925*, $920°; 
Special 4-dr., $900. 

CADILLAC—’54 (62) coupe de Ville, $4,- 
810* (ps). '563 (62) coupe, $3,120* (ps); 
4-dr., $3,000* (ps). ‘52 (62) coupe de 
Ville, $2,200*. ‘51 (62) coupe de Ville, 
$2,010*. '50 (62) coupe de Ville, $1,610*. 

CHEVROLET—’'54 Bel Air 4-dr., $1,650°*; 
(210) 2-dr., $1,585, $1,440, $1,435. °53 
Bel Air coupe, $1,310; (120) 2-dr., $1,- 
150*, $1,075; 4-dr., $1,000*; (150) 2-dr., 
$1,030, $960, $950, $940, $890, $825; 4- 
dr., $1,005, $960, $900, $885. ’°52 SL De- 
luxe conv., $1,000*; 2-dr., $905*; 4-dr., 
$850, $825; SL Special 4-dr., $720; 2-dr., 
$710, 0. 

CHRYSLER — '52 Windsor 4-dr., $1,040* 
(ps). °51 Imperial 4-dr., $860*; 2-dr., 
$670*. '49 Town & Country conv., $360. 

DeSOTO—’53 Custom (6) club coupe, $1,- 
190*. ’52 Deluxe 4-dr., $850; Custom 4- 
dr., $760*. 

DODGE—’53 Coronet 4-dr., $1,310*; Mead- 


The losses and were great enough bring the 
prices those models record lows. 

The ratio sales offerings also declined last week, but still 
held above percent. 

nine representative auctions, 1,733 cars were offered and 1,229 
were sold, for ratio percent. week earlier, seven auctions, 
998 cars were sold out 1,324 offerings, for sales ratio per- 
cent. 

Prices marked with indicate unit equipped with automatic 
overdrive, and (ps) indicates power steering. 


LITTLE ROCK ARK 4-dr., $230; %-ton pickup, $170. ‘46 FL 
9 2-dr., $205. 

(Arkansas Auto Auction. Sale every | DeSOTO—'49 Custom 4-dr., $350. 
Tuesday. Prices are for sale of Aug. 24.) | DODGE—’52 Coronet 4-dr., $510. 

(Sold 50 cars out of 98 offerings.) FORD — '52 Custom (6) 2-dr., $635. ’51 
BUICK—’53 Super 2-dr., $1,340*. Custom (8) Victoria, $770. ‘50 Custom 
CHEVROLET—’52 SL Deluxe 4-dr., $750*, (8) 2-dr., $625; Deluxe (6) 4-dr., $465, 

$725*, $695. '561 SL Deluxe 2-dr., $510, $345, $340, $200; %-ton pickup, $335, 
$500; %-ton pickup, $465. ‘50 SL De- $310. '48 Deluxe (8) 2-dr., $190. ‘47 %- 
luxe 4-dr., $525. ‘49 SL Deluxe 4-dr., ton panel, $100. ‘46 Deluxe 2-dr., $250, 
$465, $350, $315; 2-dr., $305. 48 %-ton $240, $185, $160; %-ton. "42 Deluxe 4- 
pickup, $295. ‘47 FM club coupe, $245; dr., $140. '40 Deluxe 4-dr., $105. '39 1%- 


Average... 750 783 787 


(The above figures are averages used-car auction prices, all makes 
and models, carried regularly Automotive 


owbrook 2-dr., $880. Coronet 4-dr., $475. 4-dr., $615*. club coupe, 
Meadowbrook 4-dr., $860°. °48 Custom | NASH—’51 Statesman sedan, $590*; Ram- 
Main (8) 4-dr., $1,500, club coupe, $160. 

Main (8) 4-dr., $1,050, $1,000, $960; 2-| (98) 4-dr., 
dr., $935, $920. (8) (88) 2-dr., (98) 4-dr., 
conv., $880; Main (6) 2-| conv., (76) 
dr., $650. Custom (8) Victoria, (76) conv., $180. 
$775*; Custom (6) 4-dr., $620; Deluxe PACKARD—’52 4-dr., $970*, $910*. ’51 4- 


9. dr., $670*. '49 4-dr., $310. 
HUDSON—’51 Pacemaker conv., $410. dr., 2 at $1,410, $1,405. '53 Cranbrook 
KAISER—’53 Manhattan 4-dr., $910*. °48 station wagon, $1,250, $1,125; 4-dr., $1,- 
4-dr., $100. 080; Cambridge 4-dr., $960, $955, $950, 
LINCOLS."49 4-dr., $300. $910, $870; 2-dr., $950, $925, $910. °52 
MERCURY—’51 2- dr., $640*; club coupe, a "oho 4-dr., $795, $690; Cranbrook 
4-dr. 5 
PONTIAC—’ 53 Chieftain (8) station wagon, 


4-dr., $950; 2-dr., $1,- 


dr., $700*. °49 Silver Streak (6) 2-dr.. 
$570. ’48 Torpedo (6) 4-dr., $250. 
STUDEBAKER — °'53 Champion 4-dr., 
$860*. °51 Commander Land Cruiser, 
$650*; 4-dr., $530; Champion 2-dr., $500. 
’50 Champion 4-dr., $360; 2-dr., $275. 
WILLYS—’51 (6) station wagon, $740. 


GRAND RAPIDS, MICH. 


(Grand Rapids Auctions, Inc. Sale every 

Tuesday. Prices are for sale of Aug. 24.) 

(Market down a little from two weeks 
ago, however, premium autos still bring 
that high dollar. The demand is great 
for all clean and sharp models. Sold 59 
cars out of 89 offerings.) 

BUICK—’54 Super 2-dr., $2,635*. ‘53 Super 
conv., $1,905*, $1, 750°; RM 2-dr., $1,850* 
(ps). ‘52 Super 4-dr., $1,300*,' $1,190, 
$1,000*. °51 Super 2-dr., $1, 000°; Special 
2-dr., $785*. Special 4-dr. ry $685, $545, 
$330. '49 Super 4-dr., $450*; Special 4- 
dr., $290. 

CADILLAC—’50 (61) club coupe, $1,225*. 

CHEVROLET—’54 Bel Air 4-dr., $1,750. 
"63 (210) 4-dr., $1,250*, $1,185; 2-dr., 
$1,200, $1,125. "52 SL Deluxe 4-dr., $765. 
"51 SL Deluxe 4-dr., $640, $620*. "50 SL 
Deluxe Bel Air, $700*, $675; 2-dr., $570°. 
"49 SL Deluxe 2-dr., $400; 4-dr., $315. 

DeSOTO—'51 Custom (6) 4-dr., $710*. 

DODGE — '53 Meadowbrook club coupe, 
$1,030°. 

FORD — '54 Crest (8) 2-dr., $1,575. '52 
Crest (8) 4-dr., $900. °51 Deluxe (8) 4- 
dr., $400. '50 Custom (8) 2-dr., $385. 

HUDSON—’49 Super (6) 4-dr., $235, $125. 

MERCURY — '54 Monterey 890°. 

"52 4-dr., $1,190*. °49 4-dr., $41 

NASH—’52 Statesman 2-dr., 

OLDSMOBILE—’54 (98) Holiday, $2,875*: 
(88) 2-dr., $2,350*. °53 (88) 4-dr., $1,- 
445. (88) Holiday, $1,500*. (88) 
2-dr., $1,050*; (98) 4-dr., $955*. ’50 (76) 
Holiday, $575*. 

PLYMOUTH—’54 Belvedere 4-dr., $1,565". 
oan Concord 2-dr., $650. "50 Deluxe 4-dr., 

465. 

PONTIAC—’53 Chieftain (8) Catalina, $1,- 


New Delco Signal-Seeking Tuner 


brings advanced tuning and performance Chieftain 
$1,025*..’47 Torpedo (8) 4-dr., $190. 
STUDEBAKER — °49 Commander Land 
auto radios Cruiser, $300. 
| 
VALDOSTA, GA. 
(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Aug. 20.) 
Vv i ; : (Sold 203 cars out of 265 offerings.) 
club coupe, $4,500* (ps). °53 (62) coupe 
new General Motors development uses the (62) 
precision electronics find stations. Bel Air 4-dr., 
mere touch the selector bar and the 
Lj 600; -ton pickup, $1,000. Bel Air 
cally tuning the first available station Handyman, $1,375. Deluxe club 
coupe, $810. ‘51 SL Deluxe club coupe, 
pinpoint perfection. Another touch and Deluxe club coupe, $560. 
FL Del 2-dr., $410. 
FORD — ’ Crest (8) Victoria, $2,350: 
dr., $1,640. Custom (8) 2-dr., $1, H 
quicker, safer job tuning car radio than Main (8) 2-dr., $900. 
d if! A t ti t ° f ‘51 Custom (8) Victoria, $780; 4-dr., 


auto radios originated with Delco 
now available some America’s finest 
cars. Ask your car manufacturer. 


AUTO 
TURNTABLES 


DELCO 
AUTO RADIO Macton Machinery Co. 


DYKE LANE 


Show your courtesy drive safely. 
onn. 


DELCO RADIO GENERAL MOTORS KOKOMO, INDIANA 


{ 
: | 
| 
1 
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$780; conv., $700. 
$625. 

HUDSON—'53 Wasp club coupe, $1,145°*. 

KAISER—’50 4-dr., $295. 

MERCURY — '53 Monterey conv., $1,600*; 
4-dr., $1,425*; Custom 4-dr., $1,375. 
Custom 2-dr., $1,095; 4-dr., $1,060*. '51 
club coupe, $765; 2-dr., $600. '50 coupe, 
$600. 

NASH — ‘54 Statesman 2-dr., $1,610. °53 
Statesman 4-dr., $1,165. Rambler 
station wagon, $550. ‘50 Statesman 4- 
dr., $300. 

OLDSMOBILE—’54 (88) Super sedan, §3,- 
600*; (98) 4-dr., $§3,100* (ps); conv., 
$2,900*. °53 (98) 4-dr., $2,250° 
(88) sedan, $1,625*; Super sedan, 
550°. '51 (88) Holiday, $1,100*. ’50 (98) 
4-dr., $580. '49 (76) station wagon, $350. 

PACKARD—’50 4-dr., $410. 

PLYMOUTH — '53 Cambridge 4-dr., $760. 
‘51 Cambridge 2-dr., $500; 4-dr., $470. 

PONTIAC—’S4 Star Chief (8) 4-dr., $2,- 
450°. Chieftain (8) 4-dr., $1,350*. 
‘52 Silver Streak (8) Catalina, $1,185*; 
4-dr., $1,135*. 

STUDEBAKER—’52 Champion 2-dr., $500; 
%-ton pickup, $400. ’°51 Champion 4-dr., 
$550. 


‘50 Custom (8) 2-dr., 


DENVER 


(Denver Auto Auction. Sale every Friday. 
Prices are for sale of Aug. 20.) 

(Market stronger on used autos with 
more cars offered for consignment. Sold 
98 cars out of 166 offerings.) 

BUICK — ’54 RM Riviera 2-dr., $2,950* 
(ps); Special 2-dr., $2,350*. ’53 Special 
4-dr., $1,375*. °51 Super Riviera, $805*. 
Super 2-dr., $300. °47 Super 4-dr.. 
$150. 

CADILLAC—’'54 (62) coupe de Ville, $5,- 
375* (ps); coupe, $4,650* (ps). '53 (62) 
4-dr., $3,135* (ps). °51 (62) 4-dr., $1,- 
695°. 

CHEVROLET—'54 Corvette conv., $2,675*; 
(210) Handyman, $2,150; 2-dr., $1,675, 
$1,600, $1,575; Bel Air Sport coupe, $1,- 
910, $1,900; 2-dr., $1,850, $1,675; 4-dr., 
$1,755, $1,750, $1,725, $1,700; 2-ton 
truck, $2,150; %-ton pickup, $1,385, $1,- 
220. °53 (210) 2-dr., $1,085; 4-dr., $955. 
"52 SL Deluxe Bel Air, $1,240*. 51 FL 
Deluxe 2-dr., $645*. 


CHRYSLER—’54 NY 4-dr., $2,390* (ps). 
Windsor club coupe, $545*. 

DeSOTO—’50 Custom 4-dr., $630*. 

DODGE — ‘52 Coronet 4-dr., $775*. °51 


Coronet conv., $605*. 

FORD—’54 Crest (8) Country sedan, 2 at 
$2,475, $2,465, 2 at $2,425, $2,420; Vic- 
toria, $2,235*, $2,205; conv., $2,150; 4- 
dr.,* $2,100*; Skyliner coupe, $2,075; 
Main (8) Ranch Wagon, $2,175, $2,170, 
$2,150; Main (6) Ranch Wagon, $1,850; 
Custom (8) Ranch Wagon, $2,075; 4-dr., 
$2,025*, $1,950, $1,925*; club coupe, $1,- 
750. '52 Custom (8) Country sedan, $1,- 
450. 

HUDSON—’'50 Pacemaker 2-dr., $325. 

KAISER—’51 4-dr., $445, $425. 

MERCURY—’51 club coupe, $855. °49 club 
coupe, $445. 

NASH—’52 Rambler Hard Top, $735. ‘51 
Statesman 4-dr., $470. '50 Statesman 4- 
dr., $360. '49 Ambassador 4-dr., $175. 

OLDSMOBILE — (98) 4-dr., $3,625* 
(ps); Starfire conv., $3,350* (ps); Holl- 
day, $3,200*. (ps); (88) Super Holiday, 
$3,150*, $2;950* (ps); 4-dr., $2,600*. °53 
(88) Super 4-dr., $1,790* (ps), $1,750*. 
‘51 (88) Super 4-dr., $890*. 

PACKARD — '52 (200) 4-dr., $965. °51 

2-dr., $705*. 

PONTIAC — '54 Star Chief (8) Catalina, 
$2,430*, $2,380*; conv., $2,400*; 4-dr., 
$2,300. ’50 Silver Streak (8) 4-dr., $650*. 
"48 Torpedo (8) 2-dr., $270. 

STUDEBAKER — '50 Commander 2-dr., 
$400. 

WILLYS—’51 station wagon, $540. °46 (4) 
Jeepster, 


MISCELLANEOUS -— ‘50 %-ton pickup, 
$615. 


CHICAGO 


(Arena Auto Auction. Sale every Tues- 
day. Prices are for sale of Aug. 24.) 
(Seld 311 cars out of 485 offerings.) 
BUICK—’54 RM conv., $2,900* (ps); Su- 
Riviera 2-dr., $2,700* (ps), 
$2,605*; 4-dr., $2,550*; Special Riviera 
2-dr., $2,495*; 4-dr., $2,200*; coupe, $2,- 
205*. Super Riviera 4-dr., $1,840* 
2-dr., $1,750*; Special Riviera 2- 


CADILLAC—’ 54 (62) coupe, $4,535* (ps), 
$4,490* (ps). ‘53 (60) Special 4-dr., 
275* (ps); (62) 4-dr., $3,025* (ps). 
(62) coupe de Ville, $2,535* (ps); 
Special 4-dr., $2,520* (ps). ‘51 
Special 4-dr., $2,000*, $1,790*, $1,730*. 

CHEVROLET—’54 (150) Handyman, $1,- 
875*; Bel Air 2-dr., $1,630; (210) 2-dr., 
$1,425. ’°53 Bel Air 4-dr., $1,430*; conv., 
$1,345; (210) 2-dr., $1,275*, $1,235*, 
$1,195*, $1,150; (150) 2-dr., $1,085. ’52 
SL Deluxe Bel Air, $1,105*; conv., $865; 
2-dr., $845, $835. ‘51 SL Deluxe Bel Air, 
$950, $900*; club coupe, $710*; FL De- 
luxe 2-dr., $785*, $630. 

CHRYSLER—'53 Windsor club coupe, $1,- 
675*. Windsor 4-dr., $745*. Im- 
perial 4-dr., $435°. 

DeSOTO—’53 Fire Dome (8) 2-dr., $1,440* 
(ps); 4-dr., $1,385*. '52 Fire Dome (8) 
4-dr., $1,025*. °51 Custom 4-dr., $670*; 


conv., $655*. 
Heater All 


EASIES Install! 


Holes 
Drill! 


For 
Popular Make Cars 


HaDees 


for free illustrated folder 
HaDees Heater Div., Gabriel Co. 
Rockford, 


DODGE—'54 Coronet (6) 4-dr., 
"53 Coronet (8) Diplomat, 
Coronet club coupe, $705*; 
Coronet conv., $490*; 
4-dr., $470*. 

FORD — '54 Crest (8) Victoria, $1,900*; 
Main (8) 2-dr., $1,440. '53 Crest (8) 
Country sedan, $1,660; Victoria, $1,500*; 
Main (8) Ranch Wagon, $1,640*; 4-dr., 
$975; 2-dr., $950; Custom (8) conv., 
$1,500*, $1,410*; 4-dr., $1,285*; 2-dr., 
$1,155, $1,145, $1,070. ‘52 Custom (8) 
conv., $1,190*. 


HUDSON—’52 Wasp Hollywood, $805*. ’51 
Commodore (8) 4-dr., $400*. °50 Com- 
modore (8) 4-dr., $285. °49 Pacemaker 
2-dr., $100. 

KAISER—’51 4-dr., $475. 

LINCOLN—’ 54 Capri coupe, $3,300* (ps), 
$3,200* (ps); Cosmopolitan coupe, $2,- 
885*. °52 Cosmopolitan 2-dr., $1,700* 
(ps); Capri 4-dr., $1,500*. 

MERCURY—’54 Custom Sport coupe, §2,- 
115*. '53 Monterey coupe, $2,000*, §$1,- 
875*, $1,810*, $1,800*; Custom Sport 
coupe, $1, 700°, $1,670°; 4-dr., $1,360. 
4-dr., $1,220*, $1,215*; 2-dr., $1,100. 
"51 2-dr., $800. 

NASH — ’53 Ambassador 4-dr., $1,330; 
Rambler station wagon, $935. '52 States- 
man 4-dr., $850; Rambler 2-dr., $700. 
’50 Statesman 4-dr., $315, $250; Rambler 
conv., $305. 

OLDSMOBILE — ‘54 (98) Holiday, 2 at 
$3,150* (ps); (88) 4-dr., $2,700* (ps), 
$2,535*. °53 (98) Holiday, $2,125*, $2,- 


$1,565*. 

$1,320*. °51 
4-dr., $595*. 
Meadowbrook 


(ps), 


"52 
$1,750* (ps), 


(ps); 
PACKA 


(ps). 


(200) 


$2,040° (ps); 
(88) Holiday, 
(98) Holiday, $1,850* 

4-dr., 
$1,315*; (88) conv., $1,415*, 

RD — '53 Cavalier 4-dr., 


$1, 
4-dr., 


PLYMOUTH—’53 Cranbrook conv., $1,275; 


4-dr., 
$960. 
dr., $595; 
Deluxe Suburban, 
conv., $460. 

PO 
$2,375*, $2,250°, 
4-dr., $2,140*. 


$1,065. 


$2,190*; 


’52 Concord Suburban, 
‘51 Cranbrook Belvedere, $695; 4- 
Cambridge 4-dr., 
$585; Special Deluxe 


NTIAO — '54 Star Chief (8) Catalina, 


$610. 


conv., $2,200*; 


"53 Chieftain (8) station 
wagon, $1,755*; Catalina, $1,425*; 


2-dr., 


$1,350*. '52 Chieftain (8) 4-dr., $995*, 
$955*. 

STUDEBAKER — ‘53 Commander Land 
Cruiser, $1,550*. ‘51 Champion 4-dr., 
$435*, $400. °50 Champion 4-dr., $350*. 
’47 Champion club coupe, $120*. 

WILLYS — Aero 2-dr., $630*. ‘51 %- 


ton pickup, $290. 


$305. 


station wagon, 


MISCELLANEOUS—'53 MG Midget road- 


ster, $1,060. 


‘51 Henry J sedan, $150. 


ALBANY 


(Tim Anspach Auto Auction. Sale every 


Monday. 
(The market on all 


Prices are for sale of Aug. 23.) 


models today 


showed that prices are beginning to slip. 


On the whole, 


except for a few choice, 


units. The decline, 


however, 


the market was lower 


ready-to-sell 
was mod- 


erate. Sold 161 cars out of 197 offerings.) 


BUICK—’54 Super Riviera 
coupe, $2,500*. 
$1,350*. 
cial 4-dr., $520. 
$425*; conv., $320*; 


2-dr., $2,700*; 


Super Riviera 4-dr., 
*51 Super 4-dr., $800*. 


"50 Spe- 


49 RM Riviera 2-dr., 
Super 4-dr., 


$370. 


’47 Super 4-dr., $175; Special 4-dr. $110. 


CADILLAC—’54 (62) 4-dr., 


$4,325* (ps). 


$1,- 


"53 (62) 4-dr., $2,950° 
Special 4-dr., $1,300*. 
$940*. (60) Special 4-dr., $710*; 
(62) conv., $690%. "47 (62) 4-dr., $340*,. 
CHEVROLET—'54 Corvette conv., $2,525*; 
Bel Air 4-dr., $1,785; (150) 4-dr., $1,- 
480, $1,430. '53 (120) conv., $1,280; 2- 
dr., $1,160; (150) 4-dr., $1,040. ‘52 SL 
Deluxe 4-dr., $900, $425; Bel Air coupe, 
$850; 2-dr., $800. '51 SL Deluxe 4-dr., 
$610. '50 SL Deluxe Bel Air, $810, $685*; 


(ps). °50 (60) 
"49 (61) 4-dr., 


2-dr., 4-dr., $310; Deluxe 
$610; Special 4-dr., $510; 
$460. ‘49 SL Deluxe 4-dr., $580, $440, 


$420; club coupe, $400; FL Deluxe 4-dr., 
$470; 2-dr., $330; SL Special 4-dr., $360. 
‘48 FM 4-dr., $370, $320; club coupe, 
$270; 2-dr., $340; 2-dr., $255; 
station wagon, $200. 47 FM 4-dr. $240. 
Aerosedan, $200; 2-dr., $180; 
ton pickup, $100. 


CHRYSLER-—'52 NY 4-dr., $1,280* (ps). 
"51 Imperial 4-dr., $1,080*; NY 2-dr., 
$940. '50 Windsor Newport, $850*. 


DeSOTO—’51 Deluxe 4-dr., $660. '50 De- 
luxe club coupe, §670*; Custom 4-dr., 
$410. 


DODGE—’'53 Coronet club coupe, $1,240*. 
‘561 Coronet 4-dr., $720*; Wayfarer 2-dr., 
$600. °49 Wayfarer 2-dr., $480; Deluxe 
4-dr., $400; Custom 2-dr., $380. °46 De- 
luxe 4-dr., $140. 

FORD—’54 Crest (8) 4-dr., $1,960*%, $1,- 
700°; Custom (8) 4-dr., $1,800, $1,710; 
2-dr., $1,680; Main (8) 2-dr., $1,520. 
53 Main (8) 4-dr., $1,250. °52 Custom 
(8) conv., $1,200*;* Main (8) Ranch 
Wagon, $1,175*. '51 Custom (8) conv., 
$885, $710*; 2-dr., $720, $660, $650*; 
Custom (6) 2-dr., $435*; Deluxe (8) 2- 
dr., $630; Deluxe (6) 2-dr., $560. ‘50 
Custom (8) 4-dr., $620, $500, ‘$450; 2-dr., 
$540, $490, 2 at "$480, $460; Custom (6) 
2-dr., $490, $400°; 4-dr., $460. '49 Cus- 
tom (8) 4-dr., $450, $290; 2-dr., $390, 
$210*. °48 Deluxe (8) 2-dr., $210. °47 


Deluxe (6) 2-dr., $120. "46 Deluxe (8) 
2-dr., $140. 

HUDSON—’'50 Pacemaker 2-dr., $335. 
Commodore 4-dr., $100. 

KAISER—’52 Manhattan 4-dr., $750*. 

LINCOLN—’51 Cosmopolitan 2-dr., $960*. 
Cosmopolitan 2-dr., $565*. 

MERCURY—’51 2-dr., $750. 

NASH—’48 Ambassador 4-dr., $170*. 

OLDSMOBILE—’50 (88) 4-dr., $610, $585; 
club coupe, $480*; (98) 4-dr., $530*. °48 
(98) 4-dr., $320*; conv., $260*. 

PLYMOUTH—’'54 Savoy 2-dr., $1,590; Bel- 
vedere 4-dr., $1,540. '53 Belvedere coupe, 
$1,300. °52 Cranbrook 4-dr., $810*, §775. 
‘51 Cranbrook 2-dr., $660; 4-dr., $650. 
'60 Special Deluxe 4-dr., $520; Deluxe 
4-dr., $480. ‘48 Special Deltxe 4-dr., 
$280, $250; club coupe, §210; ‘47 Deluxe 
2-dr., $180. °46 Special Deluxe 4-dr., 
$150. 

PONTIAC — '53 Chieftain (8) 4-dr., §$1,- 
615*; 2-dr., $1,230. '52 Chieftain (8) 2- 
dr., $1,265*; 4-dr., $1,210*, $1,030"; 
coupe, $1,500*. ‘51 Silver Streak (8) 
Catalina, $1,200*. ’50 Silver Streak (8) 
4-dr., $720*, $430; club coupe, $640*. ‘49 
Silver Streak (8) 4-dr., §$500*; 2-dr., 
$490*; club coupe, $470*; Silver Streak 
(6) 4-dr., $460. '47 Torpedo (6) 4-dr., 
$165; Torpedo (8) 4-dr., $150, $110. °46 
Torpedo (8) 2-dr., $100. 

STUDEBAKER—’50 Champion 2-dr., $330; 
Starliner coupe, $300. 

WILLYS—’51 Jeepster, $660. 

MISCELLANEOUS—'52 MG Midget conv., 


$660. ‘49 GMC %-ton express, $330; 
Austin 4-dr., $210. 

FONTANA, WIS. 
(Hollenbeck Aute Auction. Sale every 


Friday. Prices are for sale of Aug. 20.) 
(Market noticeably stronger on ’53s; 

continuing level on slightly older units. 

Sold 121 cars out of 190 offerings.) 


(Continued on Page 38, Col. 1) 


plated 


many other leading engine manufacturers, 


selects and distributes PERFECT CIRCLE 
in1 chrome piston ring sets for authorized replacement service 


Perfect Circle 


THE STANDARD COMPARISON 


| 
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N. PLAINFIELD. N. J MEROURY — sedan, $620°. ‘49 sedan, 


(Lebanon Auto Auction. Sale every Wed- (88) sedan, $960°. 


good prices. The swing is now definitely | pacKARD—’ 19 sedan, $170. 
99 cars out of 127 offerings.) PLYMOUTH—’52 Cranbrook sedan, $740; 


sedan, $675. Cambridge 


Continued from Page Super Riviera, $620, $600. Cranbrook conv., 

Super $820°; sedan, $535; Cambridge sedan, 

Special 4-dr., $1,385°. Super Capri conv., (ps).| $480. Super conv., PONTIAO Star Chief (8) Catalina, 


Riviera coupe, $1,300°. ‘51 hiss Riviera RM sedan, $235 


$2,260* (ps); Chieftain (8) sedan, $1,- 


$865°; conv., $985°; RM Riviera 4-dr., 330. °51 station wagon, $925; Monterey 


100*, $960*. 50 Silver Streak (8) sedan, 


(62) sedan, $1,020°. 


$655. 4-dr., $655. 

Super Riviera $600. coupe, $760, (ps); (210) sedan, Torpedo (6) sedan, $150. 

(62) 4-dr., Statesman 4-dr., $455. Statesman station wagon, Champion sedan, $425. Champion se- 


CHEVROLET—'53 Bel Air conv., $1,460° OLDSMOBILE — '54 (98) Holiday coupe, $735, $700; conv. 


4 . $3,220* (ps); 4-dr., $3,015*. '52 (98) 4- sedan, $650, $6 
=. dr., $1,410* (ps); (88) Holiday coupe, Bel Air, $750*; 


$710, $700; SL Special | WEILLYS—’52 sedan, $680. 
, $680. ‘50 SL Deluxe | MISCELLANEOUS — Henry J sedan, 


sedan, $680, $650, $590, $300. 


a Holiday 4-dr., $1,030*, $935°; (88) Su- ‘49 SL Special sedan, $400; SL Deluxe 
Deluxe Special (88) Super 4-dr., Windsor sedan, (Dyer Auto Auetion. Sale every Friday. 


$640°, $625°. ‘48 NY/| Prices are for sale of Aug. 20.) 


$585; ° . , $585; $780°. ‘49 4-dr., $235. sedan, $390, (Sold 212 cars out of 348 offerings.) 
clud 9006, $000, PLYMOUTH 53 Cranbrook club coupe, | DeSOTO — sedan, $805°. '50| BUIOK — ‘54 RM Riviera, $2,750° (ps); 
Deluxe coupe, $460, $405; conv.,| $980; 4-dr., $890. Cranbrook Custom sedan, $690. Century 4-dr., (ps); Riviera, 
Deluxe 4-dr., $460, $345. dere, $845. Cranbrook club coupe,| DODGE Coronet sedan, $810. (ps); Super 
Windsor 4-dr., $640. Special Deluxe coupe, Coronet sedan, $530. Super 4-dr., Rivi- 
Custom 4-dr., $870. De- $240. Deluxe 4-dr., $290, $160; 2-dr.,| FORD Crest (8) Victoria, era, Riviera, (ps); 
4-dr., $600. Custom 4-dr., $425°.| Main (6) Ranch Wagon, Special 4-dr., $1,500. Super 4-dr., 


DODGE %-ton pickup, $800. Chieftain (8) Catalina, $1,- Crest (8) Victoria, Custom 
be yg conv., $650*°. ‘50 Meadowbrook 325°. ‘50 Silver Streak (8) conv., $585°. (8) sedan, $790, $765; Deluxe (8) sedan, | CADILLAO — '54 (62) coupe de Ville, $4,- 
, $520. "49 Custom 4-dr., $270°. STUDEBAKER—’50 Champion 4-dr., $430° ; $710. '50 Custom (8) sedan, $580, $540, 900° (ps); conv., $4,700° (ps); coupe, 
wouD.’s3 Custom (6) 4-dr., $1,185. ’51 club coupe, $350; Commander Land $515; Deluxe (6) sedan, $425. °49 Cus- $4,550° (ps). ‘53 (62) conv., $3,275* 
Custom (8) Victoria, $860°*, "$800"; 2-dr., Cruiser, $325*. ‘48 Champion 4-dr., tom (8) conv., $370; Custom (6) sedan, (ps); 4-dr., $2,955* (ps). '51 (62) coupe, 


*. luxe (6) 4-dr. $270*; club coupe, $180. $280. $2,015*, $1,940*. 
$420. Custom (8) 4-dr., $420, Henry (6) se-| sedan, $470, $360, $350. (210) 4-dr., $1,455; 
$335; $285. dan, $270. LINCOLN—'49 sedan, $200. Bel Air $1,355, 


4 


Wagner Air Brakes 
provide safe braking... 
cut maintenance costs. 


risk jeopardizing your fleet operation. Unsafe brakes can 
cost you pay-load capacity, endanger lives, and threaten cus- 
tomer’s cargo. 


Safe air brakes are all-important for you consider the 
profitable operation over-the-road vehicles. Take the advice 
thousands fleet operators who rely rugged Wagner Air 
Brakes. They know from experience that Wagner Air Brakes are 
safe air brakes. The millions safe miles their drivers log every 
year prove the road-tested dependability Wagner Air Brakes. 
For over-the-road for added savings Pre- 
ventive Maintenance equip your fleet with Wagner Air Brakes. 
good business, too, specify Wagner Air Brakes when 
ordering new vehicles. Wagner Air Brakes are available 
original equipment all leading trucks and buses. 


Get all the facts Wagner Air Brakes. Send today for your free 
copy Wagner Bulletin gives full details and data. 


AIR BRAKE USERS 
ARE OUR BIGGEST BOOSTERS 


6393 PLYMOUTH AVE., ST. LOUIS 14, MO., U.S.A. 
(Branches Principal Cities and Canada) 
LOCKHEED HYDRAULIC BRAKE PARTS and BRAKE 


You gain the advantages 
these superior Wagner 
Air Brake Components 


ROTARY 
COMPRESSOR 


RELAY-QUICK RELEASE 
EMERGENCY VALVE 


CLUSTER 


SLACK 


BRAKES 


4-dr., $1,245, — (210) 2-dr., $1,185, 

,060, ,040; 4-dr., $1,155 $1,035. "52 
SL. Deluxe Bel Air, $1,150°, $1,100; 2- 
$860, $650. ‘51 SL Deluxe conv., 
$755°; 4-dr., $685. 

CHRYSLER—’53 Windsor 4-dr., $1,500. '52 
Windsor 4-dr., $830*. °51 Windsor club 
coupe, $640. "50 Windsor Newport, $610. 
*49 Windsor club coupe, $385. °46 Wind- 
sor 4-dr., $155. 


DeSOTO—’51 Custom 4-dr., $760°. 


DODGE—’53 Coronet 4-dr., $1,175; Mead- 
owbrook club coupe, $880. °51 Coronet 4- 
dr., $780; Meadowbrook 4-dr., $655; 
Wayfarer roadster, $560; %-ton panel, 

200. 


FORD—’S4 Custom (8) 2-dr., $1,550. ‘53 
Crest (8) Victoria, $1,525*; Custom (8) 
2-dr., $1,345*, $1,195. ’52 Custom (8) 
conv., $975*; 4-dr.. $950. Custom (8) 
Victoria, $750; 4-dr., $700; 2-dr., $670; 
Deluxe (6) 2-dr., $395; %-ton pickup, 
$515; %-tom panel, $295. 

HUDSON—’52 Wasp Hollywood, $815. ‘49 
Pacemaker 2-dr., $130. 

MERCURY—’53 2-ar., $1,420*, $1,405. '52 
4-dr., $1,230, $1,180; 2-dr., $1,100. ‘51 
club coupe, $895*, $810*, $620; 4-dr., 
$865*, $810*, $705, $685. 4-dr., $470". 
club coupe, $306. 

NASH Rambler club coupe, $1,020. 
‘62. Statesman 4-dr., $1,000, $915°. ‘51 
Statesman 4-dr., $500; Ambassador 2- 
dr., $486; Rambler club coupe, §485, 


$440. 

OLDSMOBILE — ‘54 (98) 4-dr., $2,700° 
(ps). "53 (98) 4-dr., $2,000*, $1,875", 
$1,840°. (88) 4-dr., $1,300*. '51 (98) 
Holiday, $1,145°; 4-dr., $980*; (88) 2- 
dr., $990°; 4-dr., $800°. "50 (88) 4-dr., 
$650°. 

PACKARD—’51 (200) 4-dr., $840*. 

PLYMOUTH—’53 Savoy Suburban, $1,590; 
Cranbrook 4-dr., $1,050, $910; 2-dr., 
$1,035. Cranbrook 4-dr., $730. °51 
Cranbrook 4-dr., $625, $595; 2-dr., $475; 
Cambridge club coupe, $440. °50 Deluxe 
Suburban, $320. 

PONTIAC — ’'54 Star Chief (8) Catalina, 
$2,420* (ps); 4-dr., $2,200*; Chieftain 
(8) 4-dr., $1,915*. ‘53 Chieftain (8) 
Catalina, $1,620*; 4-dr., $1,275*. 
Chieftain (8) Catalina, $1,370*; 2-dr., 
$975, $950*. 

STUDEBAKER — Commander 2-dr., 
$1,200. ‘50 Champion 2-dr., $280. °48 
Commander club coupe, $115. 

MISCELLANEOUS—’52 Henry J (4) sedan. 
$235. '50 GMC %-ton pickup, $370. 


OAKLAND, CALIF. 


(Oakland Auto Auction. Sale every Wed- 

nesday. Prices are for sale of Aug. 25.) 
(Buying very strong although there is 

still a scarcity of clean used cars.) 

BUICK—’53 Super. Riviera, $1,880*. 
Super Riviera, $920*; 4-dr., $810*; RM 
Riviera, $810*; Special 2-dr., $560*; 4- 
dr., $530. '47 Super 2-dr., $185. 

CADILLAC—’'49 (62) 4-dr., $1,010. 

CHEVROLET—’'54 Corvette conv., $2,700° 
(ps); Bel Air 2-dr., $1,840. ‘53 Bel Air 
Sport coupe, $1,635*; (210) 4-dr., $1,- 
375, $1,305; (150) 2-dr., $1,105. '52 SL 
Deluxe station wagon, $1,185; %-ton 
pickup, $835. '51 SL Deluxe 4-dr., $735*. 
‘50 SL Deluxe 4-dr., $695; FL Deluxe 2- 
dr., $560; %-ton pickup, $430. ‘46 FL 
2-dr., $215. 

CHRYSLER — ’50 Royal 4-dr., $685. °47 
Town & Country conv., $150*. 

DeSOTO—'54 Fire Dome (8) club coupe, 
$2,190. 

DODGE—’50 %-ton pickup, $470. 

FORD—’53 Crest (8) Victoria, $1,560*; 
4-dr., $1,330; Main (8) Ranch Wagon. 
$1,470*. °52 Crest (8) Sunliner conv.. 
$1,410*; Victoria, $1,250; Main (8) 
Ranch Wagon, $1,395; Custom (6) 4-dr., 
$800, $790. '51 Custom (8) conv., $835*; 
4-dr., $825*; Deluxe (8) 2-dr., $655; 4- 
dr., $600; Business coupe, $530. "50 Cus- 
tom (8) 2-dr., $700*; Deluxe (6) 2-dr.. 
$495. 49 Custom (8) conv., $450, $290: 
2-dr., $420; station wagon, $405; club 
coupe, $395. '48 Deluxe (8) 2-dr., $225. 
’47 Custom (8) 4-dr., $250; Deluxe (8) 
2-dr., $185. 

HUDSON—’50 Commodore (8) 4-dr., $420*. 
’47 Super (6) 4-dr., $155*. 

MEROURY—’54 Custom 4-dr., $1,935. °51 
club coupe, $910, $900, $790*; 4-dr., 
$905*. °50 club coupe, $720. °49 station 
wagon, $525; 4-dr., $460*, $475; conv., 
$440*. '48 4-dr., $240. 

NASH—’51 Rambler station wagon, $770. 
Ambassador 2-dr., $215. Ambas- 
sador 4-dr., $125. 

OLDSMOBILE—’53 (88) Holiday, $1,940*. 
"52 (88) 2-dr., $1,355°. (88) 4-dr., 
$610*. °48 (88) conv., $175*. "47 (98) 4- 
dr., $200*. (98) 2-dr., $255; 4-dr., 
$110. 


(Continued on Page 39, Col. 1) 


WINTER SUMMER 


America’s 


FINEST 
Heater 


For 


Popular Make Cars 
HaDees 


Write for free illustrated folder 
HaDees Heater Div., Gabriel Co. 
Rockford, 


BRITISH FORD 
GERMAN FORD 


BRITISH NASH 
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Write for 


Co. 


= 
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VALVE 
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vPLYMOUTH — '53 Cranbrook club coupe, 
$1,125*. '52 Cranbrook 4-dr., $870, $855, 
$505; Concord 2-dr., $740. '51 Cranbrook 
4-dr., $675, $505. '50 Special Deluxe 2- 
dr., $560; coupe, $500. '49 Special De- 
luxe 4-dr., $440, $370. '46 Special Deluxe 
2-dr., $215. 


PONTIAO — '51 Silver Streak (8) 2- dr., 
$825. °48 Torpedo (8) 2-dr., $310. 


STUDEBAKER — Commander 4 dr., 
$700*. %-ton dump, $300. '48 Cham- 
pion 4-dr., $285*. 

MISCELLANEOUS—’52 Henry J 2-dr., 
$450. '47 Crosley (4) 2-dr., $120. 


OMAHA 


(Soderberg-Kline Auto Auction. Sale ev- 
ery Thursday. Prices are for sale of Aug. 
26.) 

(The saute market is holding its own. 
Sold 71 percent of cars offered.) 


Super 4-dr., $765. 
4-dr., 


(62) 4-dr., 

CHEVROLET—’54 Bel Air 4-dr., 
$1,715*. Bel Air 2-dr., $990. 
Deluxe Bel Air, 2-dr., $880; 
club coupe, $705. Deluxe 4-dr., 


Used-Car Notes 


SPOKANE, Wash. “house- 
cleaning” program has been map- 
ped the Used Car Dealers Assn. 
Spokane County. 

The association special din- 
ner meeting discussed drive 
aimed eliminating the “curb- 
stone” dealer from Spokane. 

These dealers usually sell cars 
from their homes. They are not 
bonded. 

The association also backed the 
new ordinance which prohibits the 
sale new and used autos 
Spokane County Sunday. 

Lee McBride president, and 

* 


Retrial Car-Theft Case 


Denied New York Dealer 


BALTIMORE. Joseph Stern, 
New York used-car dealer who con- 
tended was the dupe used- 
car racketeer, been refused 
new trial Federal Court. 

Stern was convicted transport- 
ing stolen cars interstate 
commerce and was sentenced 
years and fined $10,000 Septem- 
ber, 1952. 

Stern had asked retrial 
grounds that was fear his 
life when his case was heard, testi- 
fied falsely and placed the blame 
shield Gabriel Vigorito, who now 
serving five-year sentence New 
York for car thefts. 


Landgrave Gets Bigger 


PERU, Ind.—Charles Landgrave 
has moved used-car business 
from 170 Broadway larger 
Broadway and Dan- 
iel Sts. 


* * * 


Hofkes Opens U.C. Firm 


BOYD, Wis.—Clarence Hofkes 
has formed Hofkes Auto Sales, 
used-car firm here. Hofkes had 
been associated with Boyd Oil 
Garage Co. (Chevrolet) for 
years. His son, Dick, will active 
the new company. 


Oakland Auto Auction 


Buys Out Pollock 
OAKLAND, Used 
Car Auction has been sold 


Pollock the Oakland Auto 
Auction. 


BUILD SERVICE PROFITS 


1281 
COLORADO 


STEMAC 


retunded not satisfied. 
MYRLO COMPANY 
2168 Cleveland 13, dept. 


$550; SL Special 2-dr., $510; FL Deluxe 
2-dr., $500. "49 SL Deluxe club coupe, 
$460; %-ton panel, $275. 

CHRYSLER—'53 NY sedan, $1,655* (ps). 
Royal 4-dr., $455*. 

DeSOTO—’50 Custom 4-dr., $560. 

DODGE—’50 Wayfarer sedan, $465; 1%- 
ton stake, $250. 

FORD—’52 Custom (8) 4-dr., $1,065; 2- 
dr., $800, $685; Main (8) 4-dr., $980, 
$975. '51 Custom (8) 4-dr., $760, $695. 
"49 Custom (8) 2-dr., $375, $305, $300, 
$295. °48 %-ton panel, $200; Custom (8) 
club coupe, $170. 

KAISER—’51 4-dr., $260. '49 4-dr., $205. 

MERCURY—’51 2-dr., $810*; coupe, $540. 
’50 2-dr., $540. 

OLDSMOBILE—’54 (98) Holiday, $3.350° 
(ps). °S2 (98) 4-dr., $1,305*; (88) 4- 
dr., $1,200*. '50 (88) 2-dr., $570. ‘49 
(98) 4-dr., $480, $320. °46 (66) club se- 
dan, $130. 

PLYMOUTH—’54 Belvedere 4-dr., $1,720*. 
"63 Cranbrook 4-dr., $980; Cambridge 
$800. °49 Special Deluxe 4- 

PONTIAC — '49 Silver Streak’ (8) 4-dr., 


$420. 
STUDEBAKER—’52 Champion 4-dr., 
$650*. ‘51 Commander 4-dr., $515*. 


FT. WAYNE, IND. 


(Carl Marker’s Auto Auction. Sale every 
Tuesday. Prices are for sale of Aug. 24.) 
(Market still steady with plenty of 


121 cars out ef 156 offerings.) 


BUICK — Super conv., $2,650° (ps); 
. "63 Super 4-dr., 


$1,280°; 4-dr., $1,065; RM 4-dr., $1,120°. 
Super Riviera Hard Top, 
dr., $905°, $815*. 
dr., $615*; 2-dr., $555*, $505*; sedanet, 
$530*; Special 4-dr., $535*, $485*. 
Super conv., $370; 4-dr., $345; RM conv., 
$330*. 

CHEVROLET—’54 Bel Air 4-dr., $1,705*. 
"53 (210) 2-dr., $1,100; %-ton pickup, 
$810. °52 SL Deluxe Bel Air, $1,075; 2- 
dr., $830*, $825*, $820. SL Deluxe 
2-dr., $695*, $595°. '50 SL Deluxe 4-dr., 
$540*; 2-dr., $410. '49 SL Deluxe 2-dr., 
$275. °48 FL 4-dr., $270. 

DeSOTO—’'53 Powermaster 4-dr., $1,290*. 
*51 Deluxe Carry-All sedan, $600. 

DODGE — '52 Meadowbrook 4-dr., $800; 
2-dr., $725; Coronet conv., $900; Way- 
farer 2-dr., $700. '51 Coronet 4-dr., $630. 
*50 Meadowbrook 4-dr., $340; Coronet 
4-dr., $450. '49 Meadowbrook 4-dr., $290. 

FORD—’54 Crest (8) 4-dr., $1,800*; Crest 
(6) 2-dr., $1,335. '53 Crest (8) conv., 
$1,630*. '52 Crest (8) Victoria, $1,100*; 
Custom (8) 4-dr., $1,040*, $1,010, §$1,- 
000*, $975*; 2-dr., $990, $965; Main (6) 
2-dr., $750. ‘51 Custom (8) Victoria, 
$810. °50 Custom (8) 4-dr., $450. °29 
Touring, $500. 

HUDSON—’50 Pacemaker 4-dr., $300. 

KAISER—’49 4-dr., $205. 

LINCOLN—’49 Cosmopolitan 4-dr., $255. 

MERCURY — ’54 Monterey 4-dr., $1,940*. 
Monterey 2-dr., $1,350*. °51 Custom 
4-dr., $685. '49 Custom 2-dr., $375. 

NASH—’53 Ambassador 2-dr., $1,050; sta- 
tion wagon, $925. °51 Statesman 4-dr., 
$520. °47 Ambassador 4-dr., $130. 

OLDSMOBILE—’53 (98) 4-dr., $1,960*. °50 
(98) 4-dr., $710*; comv., $530°; (88) 4- 
dr., $575*. '48 (88) sedanet, $220°. 
(88) 2-dr., $155. 


buyers and sales percentage good. Sold | PACKARD—’53 Clipper 2-dr., $1,265°. 


*50 Super Riviera 


49) F 


meeting 
invited.” 


PLYMOUTH — '51 Cambridge 2-dr., $620; 
Cranbrook 4-dr., 2 at $610; conv., $400. 

PONTIAC—’53 Chieftain (8) 2-dr., 2 at 
$1,500*; conv., $1,435*. '52 Chieftain (8) 
2-dr., $1,075*; 4-dr., $1,035*; Chieftain 
(6) 2-dr., $860, $850. '50 Silver Streak 
(8) 2-dr., $535. °49 Silver Streak (8) 
2-dr., $410, $400. '47 Torpedo (6) 4-dr., 
$120. "46 Torpedo (8) sedanet, $150. 

STUDEBAKER—’52 Champion 4-dr., $605. 
"51 Commander conv., $650*. ‘50 Com- 
mander 4-dr., $345*. 


WINDSOR, VA. 
Windsor Auto Auction. Sale every Thurs- 
day (Aug. 26). Sold 73 percent of the cars 
offered. 


HORSEHEADS, 
Horseheads Auto Auction. Sale every 
Friday (Aug. 27) Sold 74 percent of the 


284 cars offered. 


FARGO, 
Tri-State Auction. Sale every Thursday 
(Aug. 26). Bold of ~ 


MANHEIM, PA. 
Manheim Auto Sales & Auction, Inc. Sale 
every Friday (Aug. 27). Market good. Sold 
191 out of 317. 


MINNEAPOLIS 
Minneapolis Auto Auction. Sale every 
Wednesday (Aug. 25). Consignment off a 
little. Sold 69 128 offerings. 


JESSUP, MD. 

Colie’s Auto Auction. Sale every Wednes- 
day (Aug. 25). Buyers plentiful and many 
cars sold at good prices. Sold 34 out of 
51 offerings. é 


FLINT 
Flint Auto Auction, Inc. Sale every 
Wednesday (Aug. 25). Prices were up 
slightly and good percentage was sold 
with 68 cars out of 118 offerings changing 
hands. 


* 
EBENSBURG, PA. 
Ebensburg Auto Auction Co. Sale every 
Thursday (Aug. 26). Market apparently 
steady and dealer’s demand very good. 
Sold 114 cars out of 145. 


FREE every 
sensational new 
Telescopic Hoist (Model 


heavy-duty dump truck bodies 
eleven fifteen feet long. 

This 20-ton capacity hoist pays 
for itself quickly because weighs 
much less shifts more loa 
cost per ton and minimizes 
maintenance. Available for 
single tandem axle straight 
trucks, Model 1210 mounts 


easily, part extending 
below the truck frame. 
larger capacities, 
HERCULES builds Twin 
Telescopic Hoists with 
even greater payload- 
boosting advantages. 
Act now increase 
your profits. Write, wire 
phone for complete 
information. 


5357 


New Hercules Front Mounted 
Telescopic Hoist Gives You 
1000 Extra Legal Payload 


You can haul extra half-ton payload 
choosing the 
RCULES Single 


1210) for your 


buy from the line strongest design 


HERCULES STEEL PRODUCTS CORPORATION GALION, OHIO 


TRUCK DUMP 
BODIES AND HOISTS TRAILER 
Medium Heavy DUMP BODIES 
Rock Conversion AND HOISTS 


Platform 


SPREADERS 


Agricultural 
Cinder Cement 
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American Management Assn. Oct. 


Melton Publishes Book Sales Management Parley 4-6 the Conrad Hilton Hotel 


Antique Automobiles Set for Oct. 4-6 Chicago 


Sixteen speakers and discussion 
CHICAGO.—What facts the sales leaders will take part the pro- 


manager needs and how get Attendance will limited 
use them will be the subject of a to 400 sales executives from the 

MEXICO CITY.—Seven 1954 Lin- special conference States and Canada, officials 

colns, one 1954 Chrysler and the marketing division 
Fords were entered the Fifth 
Pan-American Road Race the 
opening day for official entries, ac- 
cording the national race com- 
mittee. 

Six the compose the 
Lincoln factory team, including 
Chuck Stevenson, last year’s win- 
ner; Walt Faulkner; Jack McGrath; 
Johnny Mantz; Bill Vukovich, and 
Ray Crawford. 

The seventh Lincoln will driven 
Fernando Leeuw Murphy, 
Mexico City pilot, who placed 15th 
last year. expected that will 
“travel with the Lincoln caravan,” 
but will not official member 
the team. 

The 1954 Chrysler was entered 
Angel Acar, Mexican pilot, and the 
Lines and Transportes Chihuahu- 
enses. 

The Fords were entered the 
small stock-car category the 
Anza brothers Tuxtla Gutierrez, 
who have competed four previ- 
ous events without success. 

The race, set for Nov. 19-23, has 
been shortened three 
year provide for more suitable 
finish line Mexico City. Total 
distance 1,908 miles, broken into 
eight legs. 

The race committee said that 
rules changes this year were “re- 
duced minimum,” but that 
certain modifications were needed 
guarantee “more orderly 
event” and conform the 
standards the international 
race-governing body. 


Brown, Wilson Get 
New Ford Posts 


Brown jr. 
has been appointed parts and serv- 
ice manager and Allen Wilson 
advertising and sales promotion 
manager the special products 
Ask your Heil distributor explain how will pay you push 
McClure, sales manager, an- Heil Bodies and Hoists. 
nounced last week. 

Brown joined Ford 1947 
Miami and became service repre- 
sentative for the Richmond (Calif.) 
branch the company 1939. 
During World War II, was chief 
flight mechanic for the Ford flight 


James Melton Auto- 
The book dedicated Stanley 
CLEVELAND. James Melton Seward, vice-president Early Entries 
Advertising Cleveland, 


has published book, gave Melton his first antique car— Mexican Race 
Wheels Rolling,” the story White Steamer. 


OK! THAT'S OUR PROFIT FROM 
HEIL BODIES AND 


THE fast hydraulic action Heil Hoists means faster dumping and 
shorter cycle time. Fast-acting hoist mechanism elevates body over 
50° dumping angle within seconds after raising cycle started. 
Precision-engineered cylinder raises and holds loads efficiently and 
dependably. These are few the customer-satisfying features that 
mean money the bank for you. 

Here’s how easy is—you make the sale, then just call your Heil 
distributor. quickly mounts the body and hoist, provides expert 
maintenance and parts service. All you collect your profit 
the sale! 


HEIL NO-SAG BODIES 


Research has shown, experience has proved that 
cleans scuff-marks, road dirt and grease off white-walls like 
magic. harmless rubber, and inexpensive. Sold 
all grocery stores. Your appreciate this tip! 


most publicized 
license frame 
the market 


frames and everyone wants them. 


connect your name with program 
es. 
are creating customers and increased 


sell safety and 


you'll sell cars 


test department Willow Run and 
later Dallas district and 
midwest regional service manager 
for Lincoln-Mercury. 

Wilson joined the company 
1946 and has held positions field 
Manager and car sales manager for 
Ford division’s Detroit district and 
manager the sales council de- 
partment Lincoln-Mercury. 
joined the special products division 
last year. 


Heat 
Miami Dealer Shows Staff 


How Done 


the heat wave 
which has gripped Florida for sev- 
eral weeks, one dealership’s air- 
conditioned office vacant most 
the time now because the dealer 
has gone out hunt for business. 

Ben McGahey (Dodge-Plymouth), 
demonstrating his sales man- 
ager and staff how make friends 
and interest them new ‘cars. 

McGahey, who started sales- 
man, rose become general man- 
ager and then got his own dealer- 
ship, gone back prewar 
salesmanship. flushes out pros- 
pects, helps salesmen close tough 
deals and goes after sales his 
own, 

think have the most aggres- 
sive sales organization Miami,” 
commented. believe the boss 
can get better results getting 
out among the customers than 
trying run things from inside 
the office. Anyway, we’re more than 
holding our own among the Dodge 
dealers across the country.” 


Orders Batteries 


PHILADELPHIA. Government 
contracts excess million 
have been announced Electric 
Storage Battery Co. Included the 
orders battery for the atomic 
submarine, The Sea Wolf. 


Reinforced steel subframe welded inte- 
grally with the body supports the load 
uniformly and distributes the lifting 
forces the hoist without bulging 


distortion. 
lets you carry bigger payloads, saves 
gas and tires. 


design 


ALWAYS SPECIFY HEIL 


HEIL co. 


Dept. 3059 MONTANA ST. MILWAUKEE WIS. 


Sales Offices: New York, Union, N. J., Washingten, D. C., Atlonta, 
Les Angeles, 
BH-43D 


Oregon Families Own 30% 
More Cars Than U.S. Average! 


There are 1.3 passenger cars per family the State Oregon 
truly the heart the motor-minded Pacific 


Sell This Rich Market With The Great News- 
Take advantage The Oregonian's 40,726 daily circulation lead 
over the Oregon second newspaper. We're first 


the DAILY 


292,332 SUNDAY 
Represented Nationally Moloney, Regan Schmitt, Inc. 


| 
fro 


AUTOMOTIVE NEWS, SEPTEMBER 1954 


Drought Hits All, 
Even Bootleggers 


MOBERLY, Mo. Neither car 
bootleggers nor the authorized 
dealers the prairie and plains 
country can scare enough vol- 
ume crow about, and that’s prob- 
ably why the bootleggers are not 
working this side the street. 

Farmers, despite good net-worth 
statements, are not cheer- 
ful and are not buying automobiles. 

dealers are hardest 
hit since more than percent 
their business based agri- 
culture. Once was the Little 
Three dealers who cried most 
about off-sales, but now its all 
them. 

Chevrolet dealer business 
years and who said never had 
losing month, plans lose little 
for August. His July business just 
broke even. has curtailed all but 


routine sales effort, plans taking 


ENFIELD’S 


Always first with the latest 


close 
and reliable 
your right hand 


fits into your pocket con- 


venient wherever and whenever 


MINIFON records interviews, 
speeches, important conversations. 


MINIFON gives hours hi- 


fidelity recording. 

MINIFON completely self- 

contained and weighs little more 

than pounds. 

Complete with stetho- $ 50 

Write, Wire Phone 

For Leaflet Demonstration 

ENFIELD’S 

409 Lincoln Road 
Miami Beach Ph. 5-7111 


== 


SHORTSTOP 
IGNITION SPRAY 


Tokes but few sprays 

start moisture 

motors. And plastic 

coating gives months protection against 
stalling due condensation. Greatly reduces 
corrosion, seals dampness. 

Comes handy spray can with easy push 
valve. size for glove com- 


ZACO CHROME SPRAY 
and PRESTO SPRAY ENAMEL 


At 


KEEP YOUR EYES SALES 
Use monthly sales graphs that 
tell you day-by-day how you 
stand against sales quotas on 
sew cars, used cars, parts and 
service. Annual sales ther- 
mometers, full color map 
U.S.A. plus date and space 
for important meetings. Full 
year control pad $3.85. 

THORNTON CO. Dept. AN-9 
1036 Peachtree Atlanta, Ga. 


the profitable deals and letting the 
others without much palavering. 
concentrating service for 
customers. Fortunately, said, his 
used-car inventory extra low. 


Ford and Buick dealers the 
small towns are the same boat. 
few implement dealers, who 
took auto franchises during 
more prosperous seasons, have 
let them the theory that 
two liabilities not make 


profit. These are dealers sub- 


Controls 


BALTIMORE. Fidelity De- 
posit Co. has issued booklet 
“Embezzlement Controls for Busi- 
ness Enterprises.” Written Les- 
ter Pratt, available free 
from the Public Service Division, 
Fidelity Deposit Co., Baltimore 
Md. 


dealers who sell only few cars 
year. 

Chrysler Corp. dealers are 
better off and report lagging sales 
and profits. 

estimate the sales drop 
this area north Moberly looks 


Recent rains are cheer- 


ing but much irreparable damage 
has already been done high tem- 
peratures and hot winds and farm- 
ers are inclined view the crops 
that will benefited the rains 
bread and butter for winter 
They are not enthusiastic 
enough spend except for neces- 
sities. 

The absence any widespread 
the credit structure 
makes possible for the serious- 
ness the situation glossed 
over while waiting for upward 
trend. The auto dealer not the 
only merchant caught the sag- 
ging agricultural economy the 
butcher, the baker and the candle- 
stick maker are better off. 

Fewer dealers are being lost 
city dealers and employment the 
industries fairly normal. 

One dealer summed with 
this cheerful report: “It’s the 
bottom. can’t get worse its 
got get better.” 

—L. Houck 


Wherever there’s business there’s 


Burroughs 


Even Paul Bunyan Would Gasp— 


Two giant 50-ton dump trucks are making Paul Bunyan look like piker the 
legendary hero's own backyard—the Range. King-sized bodies and 
hoists for the trucks were built Marion Metal Products Co., Marion, They are 
mounted Dart Model 40-T chassis. The vehicles weigh 100,000 pounds each. When 
fully loaded they would tip the scales 220,000 pounds. Each the trucks are 
powered two 275-horsepower engines. 


Now, dealers can get simple, low-cost 
mechanized accounting and still conform 
factory-recommended systems. The 
Burroughs Sensimatic will follow your 
present pattern accounting from 
the original media, through distri- 
bution journals, customer accounts, 

and general ledger the financial 
statements, but with much greater 
speed and ease. There’s compli- 
cated change system worry about. 


Sensimatic handles many other jobs 
tion few. And easy use that 
even beginners can expert work. 


Changes your accounting system the 
growth your dealership won’t make 
your versatile Sensimatic obsolete either. 
That’s because the exclusive sensing pan- 
els that control the automatic operation 
the Sensimatic can changed meet 
your every need. 


So, you want the “best deal town,” 

get all the information the Sensimatic. 

Call your nearest Burroughs branch. It’s 

listed the yellow pages your phone 

book. write Burroughs Corporation; 
Detroit 32, Michigan. 
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Defendants 
Dismissed 
Law’ Case 


NASHUA, H.—(UTPS)—T 
defendants have been dismissed 
unusual case the Nashua 
Municipal Court which two au- 
tomobile dealers and salesman 
were charged with keeping used- 
establishments open Sunday 
violation old “blue law.” 
counter charge had been brought 
against private investigator who 
caused the warrants served 
the automobile men. 

charge “exposing for sale 
and attempting sell merchandise 
the Lord’s Day” was dismissed 
the case John Naceski, 
employe McLean Heath, 
used-car dealership. The court also 
dropped the case against the pri- 
vate investigator, Norman Kier- 
stead, who had been accused 
“performing work his secular 
calling the disturbance others 
the Lord’s Day.” 

The “blue law” charges against 
the two used-car dealers, Holman 
McLean and John Groves, were 
the request At- 
torney Leonard Killkelley, who 
originally issued the warrants 
against them the request 
Kierstead. 


Judge Antoine Guertin de- 
clined state why dropped the 
cases against Naceski and Kier- 
stead what had been regarded 
“test cases,” but indicated that 
Sunday sales activity was matter 
for the Board Aldermen 
decide. 


Power Address 
Safety Champs 


advertising manager Chevrolet, 
will the main speaker the 
Victory Award 
ing winners 
the 1953-1954 Na- 
tional Safe- 
Contest. 

The luncheon, 
sponsored 
General Motors, 
will climax the 
three-day Na- 
tional Safety 
W. G, Power gram of the Na- 
tional Safety Council’s commercial 
vehicle and transit sections. will 
held Oct. the LaSalle Hotel. 

Power, who making his second 
appearance the Nafional Safety 
Congress, has chosen his sub- 
ject, “Partners Safety.” 
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The following advertised delivered 
prices include the retail list price sug- 
gested the factory, provision for 
Federal taxes, and suggested delivery 
and handling charges. They do not cover 
transportation costs, state and iocal 
taxes, optional equipment or any other 
charges that may be passed on to the 
retail buyer. 

BUIOK — Special—4-dr. sed., $2,265.32; 
2-dr. sed., $2,206.86; Riviera, $2,305.43; 
conv., $2,563.17; stat. wag., $3,163. Oen- 
tury—4-dr. sed., $2,520.17; Riviera, §2,- 
533.56; conv., $2,963; stat. wag., $3,470. 
$2,711.17; Riviera, $2,- 
625.56; conv., $2, 963.59. Roadmaster—4-dr. 
sed., $3,269.36; Riviera, $3,373.05; conv., 
$3,520.56; Skylark conv., $4,483. (Dyna- 
flow standard on Roadmaster, optional at 
$192.50 on all other models. ) 


CADILLAC — Series 62—4-dr. sed., $3,- 
932.70, cl. cpe., $3,837.77; Coupe deVille, 
$4,261.01; conv., $4,404.31. Spe- 
clal—4-dr. sed., $4,683.32. Series 75—8- 
pass. sed., $5,874.78; lim., $6,090.17. El- 
dorado—conv., $5,738. (Hydra-Matic stand- 
ard on all models.) 


CHEVROLET — One-Fitty — 4-dr. sed., 
$1,680; 2-dr. sed., $1,623; utility sed., $1,- 
539; 6-pass. stat. wag., $2,020. Two-Ten 
—4-dr. sed., $1, 771; 2-ar, sed., $1,717; 
el, cpe., $1,782; 6-pass. stat. wag., $2,133. 
Bel Air—4- dr. sed., $1,884; 2-dr. sed., $1,- 
830; hardtop, $2,061; conv., $2,185; 8-pass. 
stat. wag., $2,283. Corvette—con., $3,523. 
(Powergtide standard on Corvette,’ optional 
at $178.35 on all other models.) 


CHRYSLER—Windsor Deluxe—4-dr. sed., 
$2,562 (8-pass., $3,492.25); cl. cpe., $2,- 
540.50; Newport, $2,830.75; conv., $3,- 
045.75} stat. wag., $3,321. New Yorker— 
sed., $3,228.75 (8-pass., $4,368); cl. 
ope., $3, 202; Newport, $3, 503; stat. wag., 
$4,024.25. New Yorker Deluxe—4-dr. 
$3,433; cl. epe., $3,406.25; Newport, §$3,- 
707.25; conv., Imperial 
—4-dr. sed., $4,259.50; lim., $4,797; New- 
port, $4, Crown Imperial 8-pass. 
sed., $6,921.50; lim., $7,043.75 (PowerFlite 
standard on all eight-cylinder models, op- 
tional at $189 on Windsor Deluxe.) 


DeSOTO — Powermaster Six—4-dr. sed., 
$2,385.75 (8-pass., $3,281); cl. cpe., $2,- 
364; stat. wag., $3,107.75; Fire Dome vV-8 
4-dr. sed., $2, 673 (8-pass., 
cl. cpe., $2,651.50; Sportsman, $2,922.50; 
conv., $3,144.25; stat. wag., $3,381. (Pow- 
erFlite optional at $189 on all modeis.) 


DODGE—Meadowbrook Six—4-dr. sed., 
$2,024.75; cl. cpe., $1,983. Meadowbrook 
V-8 — 4-ar. sed. $2,175. 75; cl. cpe., $2,- 
154.25. Coronet Six—4-dr. sed., $2,136; cl. 
cpe., $2,109; 2-dr. stat. wag., $2,228.50; 
4-dr. 2-seat stat. wag., $2,719.25; 4-dr. 
3-seat stat. wag., $2,790.25. Coronet V-8— 
4-dr. sed., $2,244.50; cl. cpe., $2,223; spt. 
cpe., $2,380.25; conv., $2,513.75; 2-dr. stat. 


sed., 


250 Antique Cars Ready 
For Glidden Revival 


BOSTON. The ninth annual 
revival the Glidden Tour 
veteran motor cars through New 
scheduled Sept. 18-25. 


More than 250 cars will make 
the 420-mile trip from Hartford, 
Conn., through Woodstock, Vt., 

and Sugar Hill, H., the Larz 
Anderson Antique Auto Museum 
Brookline, Mass. 


cars newer than 1913 vint- 
age will allowed the race. 
Mobile roadster the 
oldest car entered. 


Current Prices New Cars 


wag., $2,517; 4-dr. 2-seat stat. wag., §2,- 
960.25; 4-dr. 3-seat stat. wag., $3,031.25. 
Royal V-8—4-dr. sed., $2,372.75; cl cpe., 
$2,349; opt. $2,503; conv., $2,632. 


(Fluid Drive optional at $20.40 on Mead-- 


owbrook Six and Coronet Six sedans and 


club coupes. PowerFlite optional at $189 
on all models.) 
‘ORD — Mainline Six — 4-dr. sed., $1,- 


700.50; 2-dr. sed., $1,651; bus. cpe., $1,548; 
2-dr. stat. wag., $2,029; Oustemiine Six— 
4-dr. sed., $1,793; 2-dr. sed., $1,743.50; 
cl. epe., $1,753; 2-dr. stat. wag., $2,121.50; 
4-dr. stat. wag., $2,202. Orestline Six — 
4-dr. sed., $1,898; hardtop, $2,054.50; Sky- 
liner, $2,164; conv., $2,164; 4-dr. stat. 
wag., $2,338.50. (For V-8 models, add 
$76.50. Fordomatic optional on all models 
at $184.) 

HENRY J — Corsair Four — 2-dr. sed., 
$1,404. Corsair Deluxe Six —2-dr. sed., 
$1,566.18. 

HUDSON—Jet—4-dr. sed., $1,858; 2-dr. 
sed., $1,621; 2-dr. utility, $1,836.75. Super 
det — 4-dr. sed., $1,954; 2-dr. sed., $1,- 
932.75. Jet-Liner — 4-dr. sed., $2,056.60; 
2-dr. sed., $2,045.85. Wasp — 4-dr. sed., 
$2,256.11;. 2-dr. sed., $2,209.43; cl. cpe., 
$2,256.11. Super Wasp — 4-dr. sed., §2,- 
465.84; 2-dr. sed., $2,413.28; cl. cpe., $2,- 
465.84; Hollywood, $2,704; conv., $3,004.20. 
Hornet Special —4-dr. sed., $2,619; 2-dr. 
sed., $2,570.60; cl. cpe., $2,619. Hornet — 
4-dr. sed., $2,768.86; cl. cpe., $2,741.99; 
Hollywood, $2,987.75; conv., $3,287.70. 
(Hydra-Matie optional at $178.03 on all 
models in Jet category. Borg-Warner auto- 
matic transmission optional at $178.03 on 
all other models.) 

KAISER — Special —4-dr. sed. $2,389; 
2-dr. sed., $2,334. Manhattan—4-dr. sed., 
$2,670; 2-dr. sed., $2,617. Darrin 161 — 
conv., $3,668. (Hydra-Matic optional at 
$178.20 on all models except Darrin, which 
carries overdrive as standard equipment.) 

COLN—Lincoin—4-dr. sed., $3,537; 
hardtop, $3,640. Lincoln Capri—4-dr. sed., 


$3,726; hardtop, $3,884; conv., 
(Hydra-Matic standard on all models.) 

MEROURY — Custom — 4-dr. sed. §2,- 
265.50; 2-dr. sed., $2,208.50; sport cpe.. 
$2,330. Monterey — 4-dr. sed., $2,347.50; 
hardtop, $2,466.50; Sun Valley, $2,596.50; 
conv., $2,624.50; stat, wag., $2,791. (Mere- 

NASH — M tan — Hardtop, $1,445; 
conv., $1,469 (both prices at coastal pcris 
of entry). Rambler Deluxe — 2-dr. sed., 
$1,550. Rambler Super—4-dr. sed., $1,800; 
2-dr. sed., $1,705; hardtop, $1,805; Sub- 
urban, $1,805. Rambler Custem — 4-dr. 
sed., $1,970; hardtop, $1,955; conv., $1,- 
985; 2-dr. stat. wag., $1,955; 4-dr. stat. 
wag., $2,055. Statesman Super—4-dr. sed., 
$2,163; 2-dr. sed., $2,115. Statesman Ous- 
tom — 4-dr. sed., $2,337; hardtop, $2,428. 
Ambassador Super—4-dr. sed., $2,422; 2- 
dr. sed., $2,370. Ambassador — 
4-dr. sed., $2,605; hardtop, $2,740. Nash- 
Healey — LeMans hardtop, $5,128.05 (at 
coastal ports). HMydra-Matice optional at 
$178.85; not available on Nash-Healey, 
which is equipped with overdrive, or Metro- 
politans.) 

OLDSMOBILE — Series 83 — 4-dr. sed., 
$2,337.09; 2-dr. sed., $2,271.62; Holiday, 
$2,449. Super 88—4-dr. sed., $2,476.71; 2- 
dr. ved., $2,410.25; Holiday, $2,688.39; 
conv., $2,867.59. Series 98—4-dr. sed., $2,- 
805.82; Holiday, $2,826; Deluxe Holiday, 
$3,041.75; Starfire conv., $3,248.84. (Hydra- 


$4,045.50. 


. | Matic optional at $178.35 on all models.) 


PAOKARD—Clipper Special—2-dr. sed., 
$2,544. Clipper Deluxe—4-dr. sed., $2,695; 
2-dr: sed., $2,645; Sportster cpe., $2,830. 
Clipper Super — 4-dr. sed., $2,815; 2-dr. 
sed., $2,765; Panama hardtop, $3,125. 
Packard — Cavalier 4-dr. sed., $3,344; 
Patrician 4-dr. sed., $3,890; Pacific hard- 
top, $3,827; conv., $3,935; Caribbean conv., 
$6,100; 8-pass. sed., $5,610; lim., $5,960. 
(Ultramatic standard in Patrician, Pacific, 
convertible and Caribbean; optional at $199 
on other models.) 


PL -Gr. sed., $1,765; 
cl. sed., §1,727.25; bus. cpe., $1,617.50; 
stat. wag., $2,064. Savoy—4-dr. sed., $1,- 
872.50; i sed., $1,835; cl. cpe., $1, 842.50; 
spt. cpe., $2,064; conv., $2,220; stat. wag., 
$2,207.25. Belvedere—4-dr. sed., $1,953.25 ; 
spt. cpe., $2,145; conv., $2,301; stat. wag., 
$2,288. (Hy-Drive optional at’ $145.80 on 
all models. PowerFlite at $189.) 

PONTIAO — Chieftain 6 Special — 4-dr. 
sed., $2,026.64; 2-dr. sed., $1,968.36; 2-seat 
stat. wag., $2,364; 3-seat stat. wag., $2,- 
419. Chieftain 6 Deluxe — 4-dr. sed., $2,- 
130.53; 2-dr. sed., $2,072.28; 2-seat stat. 
wag., $2,504. Chieftain 8 Special — 4-dr. 
sed., $2,101.62; 2-dr. sed., $2,043.45; 2- 
seat stat. wag., $2,439; 3-seat stat. wag.. 
$2,494. Ohieftain 8 Deluxe — 4-dr. sed., 
$2,205.51; 2-dr. sed., $2,148.32; 2-seat stat. 
wag., $2,579. Star Ohief 8 — Deluxe 4-dr. 
sed., $2,301; Custom 4-dr. sed., $2,394; 
conyv., $2,630. Catalina — Chieftain 6 De- 
luxe, $2,316.30; Chieftain 6 Custom, $2,- 
382.43; Chieftain 8 Deluxe, $2,391.99; Chief- 
tain 8 Custom, $2,458; Star Chief 8 Cus- 
tom, $2,557. (Hydra-Matic optional at 
$178.35 on all models.) 

STUDEBAKER — jon Custom — 
4-dr. sed., $1,801.11; 2-dr. sed., $1,758.07. 
Champion Deluxe — 4-dr. sed., $1,918.18; 
2-dr. sed., $1,875.18; 5-pass. cpe., §$1,- 
971.93; stat. wag., $2,187.23. Champiea 
Regal — 4-dr. sed., $2,026.29; 2-dr. sed., 
$1,983.29; 5-pass. cpe., $2,080.04; hardtop, 
$2,241.29; stat. wag., $2,295.33. Com- 
mander Deluxe — 4-dr. sed., $2,179.13; 
2-dr. sed., $2,136.13; 5-pass. cpe., $2,- 
232.88; stat. wag., $2, 447.88. Commander 

Regal—4-dr. sed., $2,287.23; 5-pass. cpe., 
$2,340.98; hardtop, $2,502. 23; stat. 
$2,555. 98. 
438.28; Regal 4-dr. sed., $2,533. 28. (Aute- 
matic Drive optional at $216 on Cham-, 
pion, $226.50 on Commander and Land 
Cruiser.) 

dr. sed., $1,823; 2-dr. 

» $1,737. Ace—4-dr. sed., $1,968; 2-dr. 


a: $1,892. Ace Deluxe—4-dr. sed., $2,- 
023; 2-dr. sed., $1,947. Eagle — Hardtop, 
$2,167; Deluxe hardtop, $2,222; Custom 


hardtop, $2,411. Station Wagon—Deluxe 6- 
cyl., $1,973.09. (Hydra-Matic optional at 
$178.55 on all models except Larks.) 


New Commercial Car Registrations, 
States for July, 1954-1953 


Truck registrations states 
are released here weekly, 
sentatives state capitals. 


Two States Previously 


319 


2 12 38 


New Hampshire ‘4 67) 52 15 18 i al 


West Virginia | "| 201 59 59 23 687 
‘53 77 73 13 5 14 28 3 868 

‘53 3 117 152 2 8 5 42 16 1269 

12 States Reported | 3244 Ol 2812 720 1178 108 33 149 107 | 79 9412 
To Date for July ‘53 ‘ 3936 70 on 2607 1016 1342 97 57 278 186 299 88} 10958 
Year ‘34 155451 1461; 31718] 147538) 36513) 43012 3150 1268 5819 5697 7287 3379| 442931 


New Passenger Car Registrations, States for July, 1954-1953 


Car registrations states 
released here weekly, 


compiled Polk rep- 
resentatives state capitals. 


1283 


136 274 410 283 488 763 1257 320 1627 550 149 1369 504 104 166 
114 147 261 234 179 451 939 1803 1626 125 803 2300 252 9336 
New Hampshire 269 300 384 124 406 107 133 794 


te 


oo 
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Dodge 


Plymouth Heater Model 500A 


Positive fingertip dash control temperature 
Foot warming for driver’s and other occupants’ comfort while motoring 
Fresh air with heat re-circulated heat 


Air without heat for hot weather comfort 
Volume air equals that moved standard 12” fan 
Swift, sure winter weather defrosting 

Demisting and defogging humid, rainy weather 

Clear visibility all weather 
Weight: Packed individual carton, lbs. Finish: Beautiful black baked enamel 


with "roo 


Missouri Gets 
Flood Zany 
Ads Autos 


(Continued from Page 6) 

with downpayment cash 
trade $750. The balance was $1,- 
450 with monthly payments, in- 
cluding interest and insurance, 
$64.09. The dealership would make 
the full new-car payment $64.09 
until Jan. 25, 1955, and after that 
the buyer makes payments 
$64.09. Apparently the total cost for 
interest and insurance would 
$216.34. 


Only Plymouths were adver- 


tised this plan and buyers 


were urged hurry down for 
conference with one Security’s 


“sales counselors.” 
Falco Lease Transportation, 7666 
Manchester, St. Louis, offer bal- 


loon-note type deal 1953 


1954 Chevrolets, what terms 


“America’s newest lease and 


chase plan.” 
sample 1953 Chevrolet deal 
$1,295 anticipated sale price, plus 


$11 license, plus $60 for 


$50 deductible collision, fire and 
theft insurance policy, plus $68 for 


which totals $1,434. this point, 


rather than deducting from the 


purchase price, $125 required 
deposit deducted, which 


leaves $1,309. Twelve payments 
$55 take care $660 this, 


amount which leaves end-of- 
year purchase balance $649. 

The advertising states that 

gives 100 percent mechanical 
guarantee for one year and that 
the year-end purchase balance 
may refinanced without addi- 
tional cash. also states that 
required liability coverage may 
had through them the buy- 
er’s own agent and that Missou- 
ri’s sales tax the year-end 
purchase balance only. 

Other dealers are offering vari- 
ous inducements. Vincel 
Louis, large Pontiac dealership, 
offered factory installed air con- 
ditioning free six 1954 
first-come first-served basis. 


C | 

(Continued from Page 
advertising which may prac- 
ticed the industry. 

Many the industry’s prob- 
lems have, you know, been the 
subject consideration the 
Commission, both with respect 
but 
trade practice conference and 
economic studies, culminating 
reports Congress and 
1944. 

The terms any trade prac- 
tice conference should, 
opinion, broad enough cover 
the entire field manufacturer- 
dealer relationships, well 
the relationship each these 
the public. 

must clearly understood 
that any discussion this time 
would preliminary nature, 
looking toward the possibility 
later engaging trade practice 
conference. 

Prior undertaking such 
conference, the Commission would 
first ascertain from the Depart- 
ment Justice whether the hold- 
ing such conference would 
any way conflict interfere with 
any matter now pending before 
the Department Justice. 

will appreciate your furnish- 
ing copy this communication 
each those you may have 
invited attend the conference 
mentioned your original com- 
munication. 


(Continued from Page 3) 


responsibility the motoring 
public this area. 

want meet the folks, some 
whom will keep Geffen Motors, 
Inc., alive and hearty for another 
years. They will see that 
Geffen Motors, Inc., always, 
brings the car owner the best 
and most modern care and serv- 
ice and the full measure re- 
sponsibility for complete and last- 
ing satisfaction. 

Sincerely yours, 
David Geffen, 
President 
Geffen Motors, Inc. 
Your DeSoto-Plymouth Dealer 
437 Columbia St., Utica, 


ought 
know 


ONLY AMERICAN 


delivers scheduled airfreight 
all leading 
industrial states 


Direct service the greatest number industrial 
states only one many reasons why you should 
specify American Airlines Airfreight. Equally impor- 
tant, American’s superiority handling facilities 
capacity...and frequency scheduled de- 
partures. These factors assure you prompt for- 
warding, dependable on-time deliveries. 


AMERICAN 


Leading Airline 


are more and more 

Bin and Shelving Dealers 
“Going 


There must reason! 


BORROUGHS MANUFACTURING COMPANY 


SUBSIDIARY THE AMERICAN METAL PRODUCTS COMPANY DETROIT 


3002 NORTH BURDICK KALAMAZOO, MICHIGAN 


THE EXTRA-COMFORT SEAT 


other dual-purpose heater and air circulator 
builds for year-round motoring comfort and safety. 
CONTROL” Delivery Body 
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Analysis First-Half Auto Stocks 
1954 

How Makes Fared States 

Am. 10% 10% 
came its traditional strong- Buick’s national penetra- Stude. 14% 


national market, and that figure 

surpassed states and 

the District Columbia. 

The Big Three was strongest 
Mississippi, where sold 97.23 per- 
cent the total first-half market. 
also sold 97.14 percent Ala- 
bama and topped percent 
Arkansas, Delaware, Georgia, 
Michigan, Oklahoma, South Caro- 
lina, Tennessee and Texas. 

The “Little Three” did best 
Nevada, where got 11.09 percent 
the market holding the Big 
Three 88.91 percent. 

Nevada was the only state where 
the Big Three sold less than 
percent the market. The “Little 
Three” held the Big Three less 
than percent New Hampshire 
and less than percent Idaho, 
Rhode Island and Washington. 

+ 


MOTORS got its big- 
gest slice the pie Wyo- 
ming, where its penetration was 
54.53 percent. But did nearly 
well Delaware, where its pene- 
tration was 54.11 percent. 

GM’s worst showing was Ne- 
vada, where sold 42.94 percent 
all new cars the first half. 
also was relatively weak 


hold, New York, where got 

18.86 percent the market, com- 

pared with its national average 

13.88 percent. Chrysler also 
got more than percent 

Vermont. 

Chrysler Corp. fared most poorly 
Oklahoma, where sold only 
9.66 percent the market. Its 
penetration was also less than 
percent Michigan, home most 
its plants. 

Ford Motor Co. did best Okla- 
homa, winning 36.01 percent the 
market, although its figure topped 
percent Michigan. 

Ford Motor did worst New 
Hampshire, where could claim 
only 26.29 percent the market. 
Its next shallowest penetration 
was New York and Utah, both 
states showing 28.15 percent. 

* * 


biggest advantage over 
Chevrolet was achieved 
Michigan, where its percentage- 
point margin was 5.25. Chevrolet, 
the other hand, was farthest 
front Louisiana, where its 
percentage-point advantage was 6.19. 
Buick was third place nation- 
ally. state-by-state basis, 


tion was 9.22 percent and Plym- 
outh’s was 7.69. 

Buick’s biggest lead over Plym- 
outh was established Wyo- 
ming, where its margin was 5.95 
percentage points. Plymouth was 
most solidly third place 
Vermont, where had 2.62 per- 
centage-point lead over Buick. 

Buick was No. states and 
the District Columbia, and No. 
one state. 

Plymouth, when was not run- 
ning No. was No. states, 
No. eight states, No. seven 
states and two states. 

Oldsmobile was fifth nationally. 
was fourth states, fifth 
states, sixth states and the 
District Columbia and seventh 
two states. 

* * 
all standings, was No. 
three states, No. states and 
the District Columbia, No. 

The seventh-place seller nation- 
ally was Mercury. state-by- 
state basis, however, Mercury was 
fifth California, Colorado, Idaho, 
Oklahoma and Wyoming and sixth 


Average 29.06 29.22 


Compiled from reports of trading on the 
American and N. Y. Stock Exchanges. 


nine other states. was No. 
position everywhere else. 

Popularity trends were definitely 

established according areas. 
Chrysler Corp. did best the 
Middle Atlantic states—New Jer- 
sey, New York and Pennsylvania 
—where averaged 17.76 percent 
penetration. fared most poorly 
the East South Central area— 
Kentucky, Tennessee, Alabama 
and Mississippi—with 12.10 per- 

cent the market. 

Ford Motor Co.’s best showing 
was the West. South Central 
states—Arkansas, Louisiana, Okla- 
homa and Texas—where its sales 
averaged 33.44 percent the total. 
Its poorest penetration was av- 
erage percent New Eng- 
land. 

General Motors was tops the 
East South Central area— the 
same states where Chrysler Corp. 
was weakest. that area aver- 
aged market penetration 51.61 
percent. fared worst the Pa- 


cific Coast—California, Oregon and 
Washington—with average per- 
centage 46.45. 

All other makers lumped to- 
gether got their biggest share 
the Pacific percent 
the average. 

make-by-make basis, mar- 
ket penetrations ranged from 
weakest strongest follows: 

South Carolina 
3.38 New Jersey. 
Texas 2.29 New York. 

Wyoming 10.78 Vermont. 

Forp—21.20 New Hampshire 
Kentucky 1.57 Nevada. 
Mercury—3.82 South Carolina 
7.39 New Jersey. 

Wyoming. Cadillac—1.16 
Maine 2.99 California. 
Chevrolet—17.74 Nevada 
32.64 Mississippi. Oldsmobile— 
4.66 Vermont 9.38 Utah. 
New 

Mississippi 3.10 Rhode Island. 

Henry J—Less than 0.01 Colo- 
rado, Delaware, Idaho, North Da- 
kota, Oklahoma and Wyoming, 
0.16 Maine. Dela- 
ware 0.36 Kansas. 
New Hampshire. 

Alabama 
Mississippi 1.35 Montana. 


How Car Makers Fared Percentage Industry 


the Various States First Half Sales 


Computed Automotive News 


STATES 


Nat'l 


Alabama 
Arizona 
Arkansas 
Colorado 
Connecticut 
Delaware 
Florida 
Georgia 


Kentucky 
Lovisiana 


Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 


New Hampshire 
New Jersey 
New Mexico 


AMERICAN 


MOTORS 


11.00 
13.93 


11.45 
12.97 
17.29 
11.06 
12.41 
11.74 
12.74 
13.57 
12.38 
12.33 
11.56 
12.82 
16.72 
15.24 
15.91 

9.95 
12.98 
12.23 
13.47 
14.39 
12,29 
15.63 


24.39 
24.66 
22.93 
25.04 
26.42 
27.66 
21.57 
22.76 
25.12 
28.09 
26.19 
28.19 
26.19 
22.59 
26.54 
23.83 
28.64 
26.01 
28.34 
26.15 
24.90 
27.35 
22.89 


17.77 
13.75 


22.30 


21.47 
26.97 
28.47 


13.69| 


Oldsmobile 
TOTAL 


Chevrolet 


9.66| 
14.73| 23.95 
22.66 
16.75| 23.83 
11.88 
25.41 
13.62 
26.55 
21.30 
18.26| 23.23 
15.31| 27.43 
15.24| 26.30 
24.92 
25.70 

22.15 


22.60 


Pennsylvania 
Rhode 
South Carolina 


Virginia 
Washington 
West Virginia 
Wisconsin 


K-W TOTAL 
Studebaker 


€ 
> 
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Electric Typewriter Data 


NEW YORK.—Surveys the 
Connecticut State budget division 
and the Military Transport 

Service have revealed that the use 
electric typewriters has increased 
work output 30.2 percent and 
resulted what was six days out- 
put five for the transport group. IVE makes cars Dodge, 
Findings the studies are covered Ford, Lincoln, Packard and 
from Remington Rand, Inc., with tubeless tires extra cost, 
Fourth Ave., New York 10, Early July Packard an- 


Now-up 1000 pounds 
EXTRA 


Model 155381 
“Teleramic” Holst 
with model FL-6 
Contractors Braced 


NEW 
ANTHONY 


TWIN HOIST 


Tele 


HOISTS and BODIES 


Extreme forward location and point-of-lift the Anthony “Teleramic” hoist shifts 
all the hoist weight up-front—puts more the permissible load the 
front axle—lets you carry far more payload the rear axles—and the lighter 
combination weight boosts the legal payload much 1000 pounds. Anthony 
Hoists are available models tons capacity for all trucks 


—straight and wheelers. Get the facts 
today from your Anthony distributor near 
you write direct Dept. 5414-C. 


ANTHONY COMPANY 
STREATOR, ILLINOIS 


MOT WATER IS FORCED INTO 
ENGINE AT THIS POINT..... 


PERCOLATOR- LIKE ACTION FORCES 
WATER THROUGH 


DRAWS COLD WATER 
FROM ENGINE AND 
INTO HEATER ...... 


OWE-WAY VALVE PREVENTS INTER- 
FERENCE WITH CIRCULATION 
WHEN ENGINE 1S RUNNING 


keeping engines warm night, KIM Hotstart eliminates 
cold starts, the cause most winter repair bills. Along 
with quick, easy starting, KIM Hotstart saves warm-up 
time, fuel consumption, prolon battery life, elim- 


necessity heated terminals. 
KIM Hotstart light-weight 
electric pre-heater that plugged into 
the electric circuit night. draws 

off cold water from the engine, heats 

Easily installed; four sizes fit any 
engine diesel engine. Sold and installed 
leading automotive suppliers. Write 
pre-heater literature. 
gas and MFG. CO. 


and circulates through the engine. 
diesel engines 917 Washington 


Makes Using Tubeless 


Dodge, Ford, Lincoln, Packard, Pontiac Offering 
New Tires 1954 Models 


nounced that tubeless tires would 
standard equipment the 
rest its 1954 cars, but all other 
manufacturers have refrained 
from public announcement, 
probably because the are 
short supply. 

Dealers partly attribute the 
shortage tubeless tires the 
strikes Goodyear and Firestone, 
two producers tubeless tires. 


dealers now selling cars 
with tubeless tires expect them 
standard all their cars. 
Dealers most other lines say 
they have heard only reports, 
varying degrees authenticity, 
that their cars will have tubeless 
tires next year. 

Dodge dealers are the latest 
find tubeless tires coming through 
some their cars. 

One Dodge dealer said that 
the past two weeks most his 
some which also had white 

sidewalls. 
This dealer has been told that 
1955 tubeless tires will standard 
all Dodges and that conven- 
tional tires will optional the 
same cost. The tires are made 
Goodyear. 


* 
the last month, many 
Ford dealers have been get- 
ting cars with Firestone tubeless 
tires about percent their 
units usually the Customline 
models. 

known that Ford was pre- 
pared two months ago get the 
jump other cars the low- 
priced field with announce- 
ment that tubeless tires would 
available the last half the 
1954-model run. But the rubber 
strike intervened and the an- 
nouncement never made. 
Dealers are confident that they 
will fully available intro- 
duction time. 

Lincoln-Mercury dealers say that 
good portion their cars have 
been coming through with Fire- 
stone tubeless tires recent weeks. 
But they haven’t appeared yet 
the Mercurys. L-M dealers re- 
port that even Mercurys are little 
scarce these days, due the L-M 
strike St. Louis. 

Pontiac dealers are very likely 
handling more cars with tubeless 
tires than any the other dealers. 
These dealers have been receiving 
them for the past days. 


Pontiac dealer reported 
that all his cars were being 
delivered with tubeless tires. An- 
other that could have 
had all tubeless-tired cars, but that 
was holding his tubeless orders 
down about percent his 
total draw until public demand in- 
creased. Pontiac using U.S. 
Royal tubeless tires. 

This dealer asserted that his 
men were experiencing some 
mechanical problems with the 
new tires, partly because their 
unfamiliarity with the 
models and partly because their 
air pump didn’t have quite 
enough pressure correctly in- 
flate the tires. said his men 
found great deal easier 
switch wheels than switch 
tires. 

One Chevrolet dealer said reports 
were circulating that Chevrolets 
would have tubeless tires before 
the 1955 models are introduced. 


readily admitting that they 


Rubber Anticipates 


50% Tubeless Output 


NEW YORK. “Tubeless tires 
are becoming very popular, and our 
company prepared make them 
whatever quantities our custom- 
ers need,” Howard Hawkes, 
general manager the tire divi- 
sion U.S. Rubber Co., said last 
week. 

“This includes tires for original 
equipment new autos, and those 
for the replacement market,” 
added. 

expect the majority all 1955 
cars equipped with tubeless 
tires,” Hawkes said. “At least, half 
our company’s total passenger- 
tire production will tubeless 
the first the year.” 


haven’t been receiving many cars 
recently say that U.S. Royal and 
Firestone tubeless tires are coming 
through needed. Some the 
cars still have conventional tires, 
“but then, many people still prefer 
tubes their tires,” they said. 
Other “Little Three” dealers 
have not received any cars with 
tubeless tires, and most say they 
haven’t even heard reports about 


the tire situation the 1955 
models. 

One dealer, little dubious about 
the value tubeless tires, said 
that public acceptance and demand 
for them was slow developing 
because “neither the the 
dealers have been sold the safe- 
and other advantages the 
tubeless tires.” 

CALLAHAN 


RUBATEX 


closed cellular rubber 


CONTROLLED 


PRODUCTION 


for PRODUCT PERFECTION 


mixing mills. 


ander 
using 
compounds. 


Compounds ,ar 
with natural 


Each job handled 


rescription— 
measured 


Auto 

Ma atic 

Presses 
Rubatex 


Preci 


Automotive experts know that the selection properly conditioned 


material vital importance the performance gasketing, 


cushioning and sealing jobs. That’s why 


they specify Rubatex. 


used Rubatex why not give test? 


Write for our latest catalog, Dept. 
Division, Bedford, Virginia. 


route. 


never 


AN-9, 
Great American Indastries, Inc., Rubatex 


ALSO MANUFACTURERS VINYL SHEETS 


APTCO 


Sales Days Detroit are WEDNESDAYS and 
FRIDAYS. Buyers have gathered our sale for 
the past six years and with your continued valued 
support and cooperation will live our 


reputation that WEDNESDAYS and 
APTCO must!!! 
Two the top Car Sale. 


Out the traffic mile from city 
Dix Road (U. 25) Detroit-Toledo 


Service and cooperation has made this sale one 
the best the middle-west. 


Come One—Come 


FOR AIR THAT PROTECTS 
USE RUBATEX 


WINTER DAMAGE 
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Opposing Views Given 
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logical move, but they seem 
forget that still tied 
with the earlier consolidation (of 
Nash Kelvinator and Hudson). 
busy integrating the two 
companies and that’s easy 
task.” 

officials have admitted that 
they want diversity products, 
and could supply that some 
degree with its Kelvinator line 
ranges, refrigerators, washers and 
other household and commercial 
appliances. 

AND when S-P and merge, 
the new firm would have total 
assets some $580 million. 
May 1954, had total assets 
$325 million, compared with 
S-P’s $255 million. 

For comparison, Chrysler Corp. 
June 30, 1954, had total assets 
$886.3 million, and General Mo- 
tors the same date had $4.9 bil- 
lion. Ford Motor Co. had bil- 
lion Dec. 31, 1952, the latest 
available figure. 

the two firms blend into the 
fourth biggest auto producer, 
believed that selective dualing 
dealers would occur, just S-P 
now doing. 

last count, Studebaker had 
2,500 dealer outlets; Packard, 1,200; 
Nash, 1,400, and Hudson, 
total for the four makes. 

Ford Motor has 8,400; Chrys- 
ler Corp., 10,200; GM, 20,800, and 
Kaiser-Willys, 2,200. 

K-W last week said contem- 
plates mergers. dispel ru- 
mors that K-W would build 
1955 cars, company spokesman 
said tooling progress for new 
models. 

widespread story that K-W 
would move South America was 
caused Henry Kaiser’s recent 
trip there. The spokesman said 
Kaiser went South America 
connection with other Kaiser in- 


car models are dropped 
(though some probably would be), 
the new corporation would have 


Permacel Tape Establishes 


Southwestern Division 


NEW BRUNSWICK, 
macel Tape Corp., manufacturer 
industrial tapes, has announced 
the establishment southwest- 
ern division. Headquarters will 
Dallas. 

Managing the division, which will 
cover Texas, Oklahoma, Louisiana 
and New Mexico, Jack Richard- 
son, who has been with Permacel 
for over years. 
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Planning for Exports— 


Hutchinson (left), Studebaker over- 
seas operations vice-president, and Pierre 

Freres, Brussels, Belgium, discuss plans for 
distribution 1955 cars and trucks. 
visit South Bend, also met 
president, and James Nance, Packard 
president and future president Stude- 
Cerp. D'leteren said that 
for next year are excellent and 
that expects the percentage Amer- 
cor business increase. His 
assembles cars and trucks day for 
105 dealers the Brussels The firm 
largest service and sales salon. 


least one model each $100 class 
between $1,400 and $2,700 (adver- 
tised-delivered prices) and then 
would jump Packards, $3,344 
for the Cavalier and the 
Packard limousine $5,960. 

the price classes would the 
following models: 

$1,400, Metropolitan; $1,500, 
Rambler Deluxe; $1,600, Hudson 
Jet; Rambler Super and 
Champion Custom; $1,300, Cham- 
pion Deluxe; $1,900, Rambler Cus- 
tom and Champion Regal; $2,000, 
Jet Liner; $2,100, Statesman Su- 
per and Commander Deluxe; 
200, Wasp and Commander Re- 
gal; $2,300, Statesman Custom 
and Ambassador Super; $2,400, 
Land Cruiser and Super Wasp; 
$2,500, Hornet Special and Clip- 
per Special; $2,600, Clipper De- 
luxe; $2,700, Clipper Super and 
Hornet. 

Studebaker also has truck line, 
from half-ton two-ton models. 

* * 


AND have formed 
supplier-customer agreement, 
possible prelude merger. 
Packard’s new V-8 engine and its 
new Ultramatic transmission will 
available 1955 Nash models. 


With some AM’s cars com- 
peting with those S-P, some 
automen say perhaps would 
customer than partner. 


earlier idea make more 
parts interchangeable 
abandoned. 


takes two years bring 
out new model, was pointed 
out that S-P and not 
merge near the beginning 1955, 
they both will have proceed with 
costly programs for 1957 models 
themselves. they get together, 
they could undertake joint pro- 
gram, thus making possible sub- 
stantial savings. 


Some industry observers dis- 
count conflict personalities 
between Nance and Mason, while 
others emphasize it. 


One person said, “Both Nance 
and Mason are too strong-willed 
take back seat the other.” 

* a 
NOTHER observer said, “They 
(Nance and Mason) realize that 
merger benefit all con- 
cerned, would not quibble about 
their positions.” 

Also frequently mentioned re- 
garding merger the purchase 
parts makers and some non- 
automotive firms. Nance said 
would like bring into S-P. 
Other firms reportedly have ap- 
proached S-P, hoping get 
the ground floor. 

Justice Department last 
week expressed concern over 
the number and size companies 
merging throughout the U.S. 

Assistant Attorney General Stan- 
ley Barnes, who heads the anti- 
trust division, said, going 
look into every significant 
merger.” 

Washington press con- 
ference, was explained that the 
Department’s approval 
the and Stude- 
baker-Packard mergers were: 
based the belief that consoli- 
dations would increase, not de- 
crease, competition. “The inde- 
pendents were weakened 
financial condition consolida- 
tions were viewed help 
their chances competing with 
the Big Three,” Barnes said. 

Justice Department approval 
the mergers does not mean that 
they will get antitrust immunity, 
was stressed. 


Fla. Tag Sales 


TALLAHASSEE, Auto li- 
cense tag sales Florida far 
this year have totaled $27,301,000— 
increase 9.14 percent over the 
corresponding period last year. Mo- 
tor Vehicle Commissioner 
Fisher expects the total reach 
$30 million before the year ends. 


Chrysler Duke Canada— 


Official car during the visit the Duke Edinburgh (left, rear), was Chrysler 
New Yorker Thunderbolt. The Duke shown Vancouver with the gov- 
ernor British Columbia, attend the British Empire games. 


Salesmen Union Threatens 


Deliveries 


Detroit 


(Continued from Page 1) 


model deliveries will not made 
any Detroit dealerships, un- 
less the dealers grant recognition 
the salesmen’s union 


pointed out that deliveries 
are made haulaway trucks op- 
erated other Teamster members 
who would refuse cross picket 
lines. 

Kierdorf said that necessary, 
auto salesmen from throughout the 
state would called help 
the picketing. 

* * 
NION frustration with the 
NLRB stems mostly from the 
recent ruling which the 
renounced jurisdiction over all 
dealerships unless they make di- 
rect interstate purchases mil- 


$100,000. 

The ire the unionists also 
has been aroused several other 
ings the board, which some 
union leaders have facetiously re- 
named the “Management Rela- 
tions Board.” 

Curréntly the organizational drive 
the AFL Salesmen’s Union 
Detroit has been tied down 
series NLRB hearing postpone- 
ments, mostly resulting from the 
dealers’ demands for time gath- 
data their business volume. 
Petitions are now file for hear- 
ings Detroit dealerships, in- 
cluding that Rice. 

* 


stoppage 1955 deliveries, 
Detroit labor attorney made these 
points: 

prevent union members from walk- 
ing and down front 
place business. 

Historically, the Teamsters 
never cross picket lines. 

court injunction against the 
pickets may obtained can 
proved that they are using vio- 
lence. But recent dealership 
case which violence was proved, 
the court ordered only reduction 
the number pickets. 

There have been few cases 
where injunction against pick- 


Des Moines Dealers 


Struck Mechanics 

DES MOINES. Mechanics 
dealerships went strike here 
last week when their contract 
expired. Picket lines were set 


Brand, business repre- 
sentative the AFL Machinists, 
said 306 members Local 254 
are striking for 12-cent hourly 
increase. The present scale for 
$1.94. 

Dealer James Piggott, pres- 
ident the Des Moines Auto- 
mobile Dealers Assn., said the 
association had offered the me- 
chanics last year’s contract “with 
production bonus plan which 
the mechanics could make more 
money turning out more 
work.” 


eting has been granted when 
was shown that the pickets were 
“destroying the business.” 


Nevertheless, labor organizing 
under the present laws and under 
the present Administration ex- 
tremely difficult. 

Flint, the AFL General Driv- 
ers Union has filed unfair labor 
practice charge against Bud Mc- 
Kerring (Ford), according Frank 
Kierdorf, business representative. 
The union charged that McKerring 
coerced, intimidated and fired 
employe for labor activities. 

* 


Tire Settlements 


week the rubber industry 
appeared wrapping its 
1954 labor negotiations. Settlements 
were reached three members 
rubber’s “Big Four,” Goodyear Tire 
Rubber Co., which had been 
strike for almost two months; 
Goodrich Tire Rubber Co., and 
Rubber Co. 

Still continuing last week was 
the three-week strike Firestone 
Rubber Tire Co., which re- 
negotiating its entire contract with 
the CIO Rubber Workers. The only 
issue the other companies was 
wages. 

The Goodyear settlement calls 
Goodrich workers will get be- 
Rubber employes will get 
boost. 

Similar wage agreements were 
expected late last week for unions 
General Tire Rubber Co. and 
Seiberling Co. 

result the rubber com- 
pany settlements, Lincoln-Mercury 
announced last week that was 
again shipping all cars with five 
tires. Ford division spokesman 
said that all new Fords would 
equipped with spare tires again 
“within very days.” 


MESA Sues 


ANOTHER labor front, the 
Mechanics Educational Society 

America, disregard- 
ing American Motor Corp.’s recent 
plea for the union’s help reduc- 
ing costs, sued the firm for $2,538,- 


000. 

Filed Federal court, the suit 
asks damages for 600 employes 
AMC’s Kelvinator plant, who were 
made jobless the firm’s recent 
decision transfer part its op- 


Ford Silent 
Report Stock 


Will Offered 


(Continued from Page 2) 


advance Ford division just the 
first step the battle the auto 
giants. Next, Mercury will make its 
move and then will Lincoln’s 
turn, according Wilson. as- 
serts: 


“Sometime 1956 new Ford 
product, the Continental, will 
offered the company’s prestige 
price only little under 
$10,000. The Continental just 
one more sign that the driving 
force Ford the urge 
first and best. 


“This radical move for Ford 
Motor Co., but change too 
radical likely push the 
rejuvenated company toward its 
bold goal leadership everywhere 
the motorcar market.” 

Under Breech’s guidance, the 
Ford Motor Co. was soon making 
money, earning $64.8 million 
1947 and $98.5 million 1948, ac- 
cording Fortune. 

The article says that this was 
partly accomplished convincing 
the older executives that per- 
cent return net worth was not 
enough because General Motors 
averaged percent annually 
net worth and, “If they (the Ford 
executives) could not well, 
Ford could not competitive.” 

“At the end last year,” the 
article reports, “net worth was 
just over $1.4 billion, $954 
lion from 1946. This but one 
the many present alltime highs 
Ford’s statistical picture. 

“The money for this huge expan- 
sion has all come from inside the 
company, from depreciation and 
from the $1.5 billion worth prof- 
its earned since 1946.” 

some length, the writer dis- 
cusses the current automobile mar- 
ket which has been strongly 
affected Ford’s efforts sur- 
pass Chevrolet sales. 

“Of course Ford blitzed the 
market,” Wilson declares. 

“The rapid and successful rally- 
ing Ford’s dealers new kind 
market fight important evi- 
dence the new company’s 
strength. fact, there hardly 
part Ford that isn’t tough 
nails,” continues. 

Discussing Ford’s postwar sales 
forces, Fortune says, “Ford dealers 
had come through the war 
pretty good financial condition 
selling used cars and service. These 
dealers were also wonderfully ca- 
pable—for years they had been sell- 
ing the Ford product reputation 
rather than performance.” 

The story says that 
making great effort make 
the Ford, heretofore identified 
car for the masses, classless 


car. 

“Without sacrificing any part 
the popular-priced field, Crusoe 
proposes compete the medium 
and luxury markets, not across the 
board price, course, but 
edging the value the Ford 
the point where its best lines will 
have appeal those markets,” the 
writer 


Truckers Cite Lary 


CHICAGO.—The National Truck 
Leasing System has awarded $100 
prize Walter Lary, 22, San 
Francisco, for 2,300-word essay 
“How Truck Leasing Serves In- 
dustry. The award was made 
the annual Charles Clark Me- 
morial Award contest. 


Rapids. 

The union charged that AMC 
violated its contract deciding 
the shift without consulting 
the MESA. 

Robert Waldron, AMC’s as- 
sistant director industrial rela- 
tions, said: “The union well knows 
that there nothing the con- 
tract that limits the company’s 
right decide where its products 
are manufactured. 

“The economic factors making 
the move necessary were discussed 
with all the employes, including 
union representatives, many oc- 
over the past months. 


Toledo Parade— 


Nineteen-year-old Phyllis Pawlicki, Miss 
Kaiser-Willys and Miss Toledo, teamed 
with this 1904 first Willys 
for Toledo parade observance the 
first anniversary the K-W sales division. 
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Most Support It; Some Indignant 


Dealer Reaction Quinn’s Talk 


(Continued from Page 2) 
000 $100,000 into dealership. 
there is, maybe sell this 
place and take easy for awhile.” 

One dealer said had immedi- 
ate reaction newspaper “sell-or- 
get-out” headlines. The dealer said 
shopper came with news- 
paper and said: 

“The boss says you got sell 
get out, how much are you 
going give off?” 

ENTHUSIASTIC dealer said 
Quinn’s talk was the harbinger 

better days come. 

“It looks me,” said, “That 


U.S. Aide Upholds 
Ward Tax Refund 


DENVER.—Benjamin Hillard 
Federal referee bankruptcy 
here, last week reaffirmed previ- 
ous decision that the must 
refund Fred Ward $92,530 back 
taxes. 

lengthy written opinion Hil- 


lard held the Federal government 


has more rights bankruptcy 
court than any other litigant. 

Ward now serving term 
the state prison Canon City for 
fraud rising out the million 
collapse his once powerful auto 
sales empire. 


going get good product, 
the right type advertising and 


never given the merchandising 
promotion programs that Ford 


cleaner competition for give their dealers. 


Chrysler dealers. got the feeling 
that action going taken 
against the cheap dealer who 
selling for $50 over cost.” 

dealer St. Louis also got the 
impression that Chrysler dealers 
who bootlegged cars would 
eliminated. 

One dealer cited Quinn’s refer- 
ence the “hound-dog” styling 
competitive car. 

“We don’t care they (the 
Chryslers) look like the hound 
dog not,” said, “just they 
sell like the hound dog sold this 
year.” 

kind concluded,” another 
dealer said, “that they’re expecting 
maintain greater inventories 
next year. We'll glad 
along. But have give 
car make worthwhile.” 

Another wished that Chrysler ac- 
tivities weren’t newsworthy. 
said that “all this fuss about the 
glamorous 1955 model isn’t making 
easy sell our inventory 1954 
models.” 

another dealer adopted 
wait-and-see attitude. 

“Every year,” said, “they get 
all worked for the new mod- 
el, but that’s the end far the 
factory concerned. They have 


write today. 


953 Hamilton Street 


who all part their own 

financing can get HIGHER PROFITS with 
Profit Sharing Plan; full 
coverages coast coast, backed 
nationally famous leader the 
bile finance insurance industry. 


ASK FOR PROOF Our field 


man will present all the facts without obligation. 
You still hove time this you 


THE STUYVESANT INSURANCE COMPANY 


are more and 

Bin and Shelving Dealers 


There must reason! 


BORROUGHS MANUFACTURING COMPANY 


SUBSIDIARY THE AMERICAN METAL PRODUCTS COMPANY DETROIT 


3002 NORTH BURDICK KALAMAZOO, MICHIGAN 


*except Ohio 


Allentown, Pennsylvania 


“They say they’re going give 
competitive car and strong 
advertising support this year. 
they do, sell the cars. 
want make money just 
badly they do.” 

One dealer was dubious about 
Chrysler dealers making other 
dealers “play our rules for 
while.” 


“As long Ford and deal- 
ers continue discount $25 
profit car, we’re not going 
playing anybody’s game but 
theirs.” 

Consensus dealers St. Louis 
was that the corporation’s plans 
for 1955 are much different than 
those previous years and point 
definitely good business. 


* * * 


dealers Atlanta are op- 
timistic the prospects for 
and voiced approval what 
they termed “Quinn’s hard-hitting 
approach.” 


few said that Quinn’s attitude 


Obituaries 


Greenlease Aide 
Takes Own 


OKLAHOMA CITY.— Robert 
Moore, vice-president and general 
manager Greenlease-Moore, Inc. 
(Cadillac), Oklahoma City, died 
here Aug. self-inflicted shot- 
gun wound. 


Mr. Moore was partner 
Robert Greenlease, Kansas City, 
whose son, Bobby, was kidnapped 
and slain last year. 


Police Capt. Ted Baughman said 
there was apparent motive for 


the suicide. 


Fred Sidles, Dealer, 


Lincoln, Neb. 


55, Pontiac Buick Cadillac dealer 
here, died Sept. following heart 
attack. 


past director the Nebraska 
New-Car Dealers Assn., Mr. Sidles 
was one-time Buick distributor 
for 10-state area. also was 
owner resort near Denver. 


Leo Ward 
BOSTON. — Leo A. Ward, 27, district 
sales representative for Ford Motor Co., 


died Aug 21. 


John 
ALBERT LEA, Minn.—John Berglund, 
owner of John ‘Berglund Co. (Pontiac), 
was killed in an auto accident near Wells, 


Minn., Aug. 19. 
* 


Joseph Janetta 
DULUTH, Minn.—Joseph Janetta, 57, 
owner of Chief Motors Co. (Pontiac), died 
following a heart attack. 


Lambert 

ATLANTA.—Jack Lambert, former 
owner of Southern Buick Co., which was 
succeeded by Hix Green, died Aug. 23. At 
one time he operated a Dodge dealership 
in Savannah, and managed a Buick deal- 
ership in Denver. 

ia 


Treffle Faubert 
MALONE, Y.—J. Treffle Faubert, 55. 
owner of Faubert Buick Sales, Inc., died 
Aug. 24. 


Lewis Larsen 


LIMA, O.—Lewis A. Larsen, 79, one of 
the five founders and former chairman of 
Superior Coach Corp., died Aug. 25. Mr. 
Larsen served as Superior president from 
1943 through 1948. He was chairman of 
the board from 1948 until his retirement 


1951. 


James Babb 


CORBIN, Ky.—James E. Babb, 41, own- 
er of Anderson Motor Co. and a past pres- 
ident of the Corbin Chamber of Commerce, 
was found dead in his office Aug. 26, with 
a bullet wound in his head. A coroner's 
jury returned a verdict of suicide. 

* * 


William Ede 


SAN ANGELO, Tex.—William R. Ede, 
70, auto dealer and former mayor of this 
city, died Aug. 17. 

* * 


Simon Louis Drexler 


THIBODAUX, La.—Simon Louis Drex- 
ler, 78, @ pioneer in the auto business in 
Louisiana with his brother, Joseph L. 
Drexler, died here Aug. 29 after a brief 
illness. The two brothers operated Drexler 
Motor Co. (Ford). Mr. Drexler was fea- 
tured in a cartoon by the late Robert 
Ripley a number of years ago as not 
knowing how to drive an automobile. 


1954 


was slap the face dealers 
who have gone along with Chrys- 
ler during the last two lean years. 

They voiced the opinion that the 
Chrysler organization blaming 
dealers for sales lost due the 
factory’s failure produce line 
cars that the public would ac- 
cept. These dealers said Quinn’s 
tactics were and threat- 
ening. 

However, the majority termed 
the tactics aggressive rather 
than dictatorial and said they 
will put the Chrysler organiza- 
tion the beam. 

“They are what the dealers need 
prepare themselves for the com- 
petitive market ahead,” one said. 


* 

SURVEY the Los Angeles 
area indicated the morale 
Chrysler dealers has soared high 
from low point. All the 
dealers checked supported Quinn’s 

program. 
feel better and sincerely be- 


lieve that this the greatest thing 
that ever happened Chrysler,” 
said 

Another dealer reported de- 
posits received 1955 models 
with solicitation. 

General tenor dealer opinion 
that Quinn outlined sound, 
new approach which will insure 
quality dealer program. 


GENERALLY favorable reac- 

tion also was noted Chicago. 
Dealers termed Quinn’s approach 
realistic and hard-hitting. 

“Quinn’s talk was very favorable 
for the live-wire dealer,” one said, 
“but was sock the dead-timber 
operator Probably the only 
way shake him up.” 

Dealers generally said that 
Chrysler performs promises, 
dealers will hold their end. 
One summed this way: 

“If Chrysler comes out with 
hot line, get the bandwag- 
on. Nobody will have tell what 

do.” 


tire dealer adds 
*75,000 year sales with 


COVERS 


Ges 
ka 


Charlie Case, successful dealer who 
advertised 
with 
good service plus every local advertising 


chose nationally 
sell, then consistently backed them 


means available. 


THE 
Fremont, Ohio 


Systems Priced from $206.25 


HOWARD ZINK CORPORATION 


Charlie Case Tire Company 
Phoenix has made booming 
success the $500 month 
service station taken over 
1945. Total sales year hit 
$500,000 15% grossed from 
seat covers and Charlie pre- 
dicts seat cover sales will grow 
im coming years. For one thing 
he plans co put stronger selling 
effort behind the nationally ad- 
vertised Howard Zink seat covers. 

you are interested add- 
ing sales and profit with fast 
selling line merchandise, 
Howard Zink offers you real 
opportunity. 

Howard Zink the only 
advertised brand 
seat covers. every- 
where know and trust the name, 
you know and trust the 
quality of nationally advertised 
products you buy for personal use. 

Write today for information 
how you can get into the profit- 
able seat cover business with 
the Howard Zink seat cover line. 


VENTILATION SYSTEMS 
OVERHEAD-UNDERFLOOR 

INSTALL YOURSELF 


Write for FREE literature Obligation 


147 West William St. 


2%” 


The National System Garage Ventilation, Inc. 


Decatur, Hlinois 


WITH THE STIFF WIRE 
OVAL DEADLOCK KEY RING 


SUPERIOR BECAUSE: 
EASIEST AND FASTEST APPLY 
POSITIVE LOCK AGAINST LOSS 
NON TANGLING 


METAL EYELET TAGS DEADLOCKS 


Shipment Prepaid 
Accompanies 


Orde 


GARD ... 


GRAND ISLAND, 


250 
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Seven Makers Idle This Week 


Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


PRODUCTION ONLY) 

Week Week 1 1 

AMERICAN MOTORS 2,230 1,010 2,450 6,984 165,655 
830 1,010 1,036 3,852 58,619 
44,957 

30,357 

4,346 

11,539 467,564 260,537 


1,011,923 1,221,136 
120,374 774,560 1,001,877 

2,979 
17,588 202,274 191,659 
258,671 2,098,051 2,056,476 
44,276 377,905 


11,048 
1,074,251 1,034,183 
$6,101 
Total Cars, U.S. 92,165 436,537 4,450,766 3,891,706 
*Revised 
COMMERCIAL CARS 
PRODUCTION ONLY) 
WHITE 215 295 212 
Total Trucks, 16,510 17,545 72,519 716,317 
Total Cars, Trucks, 
108,675 125,840 111,194 509,056 4,608,023 
Total Cars, Trucks, 
Grand Total, 


Cars and Trucks, 


U.S. and Canada....113,425 135,010 116,002 525,732 5,660,411 4,899,936 
*Hevised. Miscelilancous includes Autecar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc 


N.B.: All U. S. totals include cars and trucks for military orders. 


Auto Credit $123 Million 
Month, But Off Pace 


stallment paper outstanding in- 
$123 million during July, 
the Board Governors the 
eral Reserve System announced 
last week. 


The increase brought total out- 


standing auto installment paper 
$10,103 million dollars. 
Consumer installment credit 
all types increased $124 million 
$21,246 million, the board said. This 


(Continued from Page 1) 


which American Motors expects 
achieve next year. 

The Metropolitan, introduced 
Nash Motors last March, climaxed 
years research developing 
standards with 
mies and maneuverability. 

Like Nash, Hudson introduction 
plans require that dealers complete 
technical service training and stock 
supply service parts before re- 
cars for sale. 


inerease, added was part sea- 
sonal and compared with boosts 
$369 million July, 1953, and $436 
million July, 1952. 

breaking down the auto paper, 
the board found that the total held 
sales finance companies in- 
creased $122 million $5,371 mil- 
lion. 

Auto paper held commercial 
banks decreased $10 million $3,- 
761 million. 

Auto dealers increased the pa- 
per they held million during 
the month total $404 mil- 
lion, and all other financial in- 
stitutions increased their auto- 
paper holdings million $567 
million. 

The board pointed out that the 
moderate decline holdings 
commercial banks approximately 
offset increases other financial 
institutions and auto dealers. 

Total consumer credit all 
the board said, amounted es- 
timated. $27,835 the end 
July, $44 million above the end 
June and $254 million above 
July 31, 1953. 


Output Due Hit 
New Low for 1954 


(Continued from Page 1) 


January through August, compared 

with 834,303 the first eight 

months 1950, the previous high. 


seven makes down this week 
are Pontiac, Chrysler, DeSoto, 
Dodge, Plymouth, and 
Willys. 
Pontiac closed Friday (Sept. 
model changeover and inven- 
tory. expected start 1955- 
model output the first week 
October. 

Studebaker, which had been 
down for four weeks, slated 
begin producing its 1955 models to- 
morrow (Sept. 


down next week, but hopes 
get back into production about 
two weeks. 

Packard will halt operations 
next Friday begin 60-day 
shutdown for changeover and 
shift its final assembly lines 
another plant. 

October will another month 
low output, since Ford division, 
Buick, Oldsmo- 
bile and Cadillac will changing 
new models. 

AST week’s car output held 
fairly steady because Buick, 
Oldsmobile and Pontiac boosted 
schedules, thus compensating for 
the end output Chrysler Corp. 

Truck production dipped be- 
cause the one-week inventory- 
taking both Dodge and Mack. 
With Chrysler Corp. down, 
and Ford Motor last week turned 
out 96.9 percent the cars pro- 
duced. 


* 
ACCOUNTED for 63.0 percent 
and Ford for 33.9 percent. 
the preceding week their shares 
were 60.5 percent and 33.7 percent, 
respectively. 
far this year makers 


Galion Adds Distributor 


Appointment Power Brake 
and Equipment Co., Tampa, 
dump bodies and hydraulic hoists 
central and western has 
been announced Galion 
Body Galion, The distrib- 
utor located 230 South Water 
St., Tampa. 


COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS' READERS 


Automotive News not the 
name any classified advertiser using 
box number, For our readers who wish 
protect their identity when answering box 
number ads, suggest you send your 
replies direct Classified Manager, Auto- 
motive News. note listing the 
concerns which you would not want your 
letter reach. Your reply will de- 
stroyed the advertiser one you have 
mentioned; otherwise will forwarded 
immediately the advertiser. 


have produced cars and 
716,317 trucks, down 12.6 percent 
and 17.3 percent, respectively, 
from the comparable last 
year. 

Canadian production cars and 
trucks comparable, running 15.0 
percent behind 1953. 

OTES: The strike Lincoln- 
Mercury’s St. Louis assembly 
plant now its seventh week. 
Dealers normally serviced the 
plant are receiving cars from the 
Wayne (Mich.) facility. 


Aug. Car Sales Top July 


Austin Reports 
Successful Test 
Gas Turbine 


BIRMINGHAM, England. 
gas turbine with 
heat exchanger, installed 
standard Austin Sheerline Saloon, 
has been successfully tested, ac- 
cording the British Motor Corp. 

details the test were di- 
vulged, but was said that fuel 
consumption the turbine “is no- 
where near that the piston en- 
gine, and may many years. 
before reaches that stage.” 

The heat exchanger allows the 
device utilize the energy ex- 
haust gases.. 

The turbine consists two- 
stage compressor driven three- 
stage compressor turbine followed 
separate power turbine and 
cross-flow heat exchanger. 


Postwar Pattern Resumed After 2-Year Lapse; 
Month’s Total Put Near Half Million 


(Continued from Page 1) 


can expected hold back and 
wait for new models. 


Dealers aren’t discouraged the 
September outlook. They believe 
that fewer sales September 
reflect the suppressed demand 
for new cars buyers wait for 

This, they feel, will get the new 
models off booming 
Combined with expected widespread 
innovations the some say 
this could keep sales high levels 
through the months. 


year, the new-model selling 
season got off uncertain 
beginning and sagged badly before 
things started pick March. 
good start this year, market 
push the 1955 sales total beyond 
the 5,300,000 new cars expected 
sold during calendar 1954. 

The approaching end the 
new-car sales has acted even 
more sharply the used-car 
market. Used cars are near the 
critical period when they abruptly 
become year older new mod- 
are introduced. 

expected slide. This particu- 
larly true which lose 


certain market distinction when 
they are current models one day 
and become year-old cars the next 
counterpart makes come 
the scene. 

This used-car factor was evident 
last week the 
index wholesale used-car values. 
While demand wholesale auc- 
tions remained high—71 percent 
all offerings were sold—prices 
dropped generally and the 
value plummeted. 

* 
overall average price dropped 
$33 reach $750, being pulled 
down largely the $195 cut 
which dropped $1,754. 

The only models gain were the 
which eased upward modest 
$1, $697. 

Other market losses were: 
down $37, $954; down 
$1,282; down $8, $513; 
down $8, $237; down 
$5, $375, and down 
$187. 

The price spread between 
after last week’s adjustments was 
(previous week’s spread en- 

($135), and $50 ($54). 


ings unlimited, wonderful op- 
for promotion. Has anyone in 


High in the pines, climate world famous 
for relief and cure asthma. Old es- 
tablished Chevrolet, Oldsmobile, Cadillac 
dealer. Give experience, references, em- 
ployment, etc. in first letter. Box 1111, 
Prescott, Arizona. 

WANTED—SALESMEN to sell nationally 
known line of automotive accessories. 
Direct factory to dealer sales. No other 
lines required, but not objectionable if 
non-conflicting. Salary and commission 
or straight commission. Protected terri- 
tories available. State experience and 
give all details. Box 4106, c/o Automo- 
tive News, Detroit 26. 


AUTO SEAT COVER SALESMEN. Excel- 
lent opportunity for salesmen calling 
upon new car dealers to carry strong 
repeat order line of well known pre- 
cision fit auto seat covers and many 
other fast selling items, either part or 
full time. Fabric Mfg. Co., 205 Thomas 
St., Newark, N. J. 


EXPERIENCED YOUNG USED car sales- 
man to operate outstanding used car lot. 
Chev-Olds dealer, Liberty, N. Y. 


SALES MANAGER WANTED for large 
Buffalo, N. Y. automobile dealer. Appli- 
cant must be experienced, with proven 
record of volume with profit. Must be 
able to hire, train and direct sales force 
successfully. Good salary and incentive 
plan. Give age and full particulars. Box 
Automotive News, Detroit 26. 


ads: are forwarded the advertiser, unopened, the same 


HELP WANTED 


USED CAR MANAGER. One of our clients 
seeks aggressive, intelligent used car 
merchandiser for full charge department. 
Must not be content with less than $12,- 
000 a year salary, bonus. Upon proving 
himself, thie man will be given unique 
opportunity to attain ownership interest. 
Answer fully in ist letter. Fien and 
Schwerin Adv. Agency, Packard Bidg., 
Philadelphia 2, Pa. 


SERVICE MANAGER. Pontiac dealership 


ence. Applicants must furnish recom- 
mendations and references. Excellent po- 
sition for the right man. Write Box 4085, 
Automotive News, Detroit 26. 


COMPLETE 


AUTOMOTIVE NEWS Classified Advertise- 
ments reach estimated 156,000 readers, 
engaged every branch the 
tive from Maine 
The place start advertising for help, 
positions, dealerships, lines, used cars 
trucks, parts and shop equipment 
the classified want columns Auto- 
motive News. 


See Above for, Full Advertising Rates 


FORD MOTOR 31,220 
GENERAL MOTORS. 58,065 416,672 
California. RATES: TWENTY 
Section are requested ad- 
have been post-card 
and your courtesy will help 
whi ch thi department in Los Angeles, California doing a regu- 
AMC ary will commensurate with experi- 


WANTED 


WANTED: GENERAL SERVICE MAN- 
AGER for a very large Ford dealership 
the city Denver, Colorado. Must 
very capable of handling a large volume 
business. want man that has 
good character and good background 
and aggressive. This is a permanent 
and full time position. Outstanding pay. 
Box 4047, c/o Automotive News, 
26. 


SERVICE MANAGER. Executive 
Twenty years experience. Good technical 
knowledge, broad experience in handling 


type. 


customers and employes. man. 
Excellent references. Available immed- 
lately, Box 4081, c/o Automotive News, 
Detroit 


SALES MANAGER. LONG ISLAND, N.Y. 
vicinity. Married, sober, sharp trader, 
strong closer. Know new and used cars 
and trucks. Many more capabilities. 
“Big 3° only. Now with independent. 
Fine references. Write Box 4100, 
Automotive News, Detroit 26. 


SERVICB MANAGER. Nine years’ exper- 
fence General Motors and Chrysler prod- 


c/e Automotive News, Detroit 26. 


GENERAL SALES MANAGER with truck 
experience. Can handle volume operation. 
Interested in Ford or General Motors. 
Willing to prove ability. Interested in 
percent of profit deal. Box 4107, c/o 
Automotive News, Detroit 26. 


AUTOMOBILE MAN, twenty-eight years 


tion or used or new car managership. 
Prefer southeast but would consider any- 
where. Excellent references. Box 4108, 
c/o Automotive News, Detroit 26. 


SALES MANAGER. -Mature man—capable, 
aggressive, not afraid of hard work. De- 
sires contact with dealership with good 
future potential. Can take complete 
charge new and used car departments. 
Can organize and develop hard hitting 
sales force.. Exceptional background. Ex- 
ecutive. experience in volume operation 
dating prewar years. Presently employed 


phia. Same firm since 1949. Single, 
relocate easily. Write Box 4109, c/o Au- 
tomotive News, Detroit 26. 


Florida preferred. Spears, 
St., Jacksonville, Fla. 


GENERAL MANAGER FOR Dodge-Plym- 
outh dealership, 


c/o Automotive News, Detroit 26. 


AUTO FINANCE MAN — 12 years with 
single office company. Experience in all 
phases of operation. 32 years old, mar- 

Desire change to 


who is looking for a sales minded credit 
man. I am a hard worker and able to 
assume responsibility. Box 4115, c/o 
Automotive News, Detroit 26. 


AUTO SALES MANAGER or general man- 
ager. Formerly employed as manager of 
6,000 new and used units a year. Was 
considered the most successful in the 
state. Am interested in a position where 
{ may become part of the company. 
Former finance and factory experience. 
Sober, young, married with complete 
knowledge of all phases of the business. 
Address Box 4116, c/o Automotive News, 
Detroit 26. 


sales manager 
or truck Avaitable first of 


Box 4098, c/o Automotive News, Detroit 
26. 


DEALERSHIPS AVAILABLE 


HANDLING PONTIAC — Large metropoli- 
tan Massachusetts location. Total sales 
1953, one million. No receivables, used 
cars optional. Only those in position to 
make quick purchase and can qualify 
considered—$95,000. Box 4111, c/o Au- 
tomotive News, Detroit 26. 


DEALERSHIP AVAILABLE handling 
Oldsmobile—large southern New England 
city. Opportunity knocks once—it’s here. 
Owner retiring after 39 years—29 han- 
dling Olds. Excellent opportunity. Fac- 
tory approval necessary. Box 4112, c/o 
Automotive News, Detroit 26. 


DEATH OF OWNER necessitates sacrifice 
of only authorized dealership in Hico, 
Texas; only Chrysler-Plymouth in Ham- 
ilten County. Good shop equipment, ade- 
‘quate building available on reasonable 
lease. Mrs. 8. E. Blair, Jr. 

FOR.SALE OR LEASE: Completely 
equipped auto and truck agency—central 
Minnesota—on outskirt of town in rich 
farming territory. Five acres of land on 
main highway—cafe and home in con- 
nection. Would also make good, small 
factory site. Box 4113, Automotive 
News, Detroit 26. 


For Quick Results 
Use Automotive News 


WANT ADS 


De-| DEALERSHIP AVAILABLE HANDLING 


AUTOMOTIVE NEWS, SEPTEMBER 1954 


DEALER SERVICES 


WEST VIRGINIA. Bxperienced profes- 
sional bonded adjusters. Repossessions, 
collections made anywhere in West Vir- 
ginia. J. M. Carter, Statewide Adjust- 
ment Service, 501 United Carbon Bidg., 
Charleston, W. Va. Tel. 2-0042. 


INVENTORY SERVICE 
Parts and Accessories 
-@ CERTIFIED REPORTS 


Get the facts now find out you are 
shape for Obsolescence and 
can profits don't for the year end 
learn how this operating. 


Dealers say our poe and testing of 
procedures alone worth cost inventory 


Full time experts. pick-up part time help. 
Automotive inventory Service Co. 


Kentucky. 100-150 unit deal. Over $350,- 
000 gross last year. Low, rental lease. 
Must qualify with factory. All replies 
confidential. Box 4094, c/o Automotive 
News, Detroit 26. 


DeSoto - Plymouth. Showroom front on 
Main St. Modern and fully equipped 
garage. Will sell or lease. Factory ap- 
proval can be obtained. See or call John 
DePumpo, Waverly, N. Y. Phone 1. 


DBALERSHIP AVAILABLE, handling 
Buick, near Phoenix, Arizona. Completely 
equipped including Texaco station. Ideal 
for one man operation or with one sales- 
man. Perfect for one seeking health re- 
storing climate. Box 4069, c/o Automo- 
tive News, Detroit 26. 


POR SALE OR LEASE — Completely 
equipped auto agency, Rhinelander, Wis- 


CARS FOR SALE 


c/o Automotive News, Detroit 26. 


DEALERSHIP HANDLING FORD, 1,000 
car potential. Located in one of the 
southwest’s fastest growing cities; un- 
usually large service and parts volume. 
Dealership showing good profit through 
1954, Selling on account of health. All 
cash not necessary. Box 4119, c/o Auto- 
motive News, Detroit 26. 


FOR SALE NEW CAR dealership, one 
the four.’’ Corner 
showroom, service floor 55’x60’. Lease 
bldg., parts and equipment only. Good 
landlord. $150,000 gross in 1953. Health 
is failing. Deal will be very reasonable 
to new purchaser. Located in Traverse 
City, Mich. Box 4120, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 


WANTED—150-350 UNIT Ford or GM deal 
in southern Calif. Have smaller deal 
now. Will trade or not. Strict confidence. 

Box 4110, c/o Automotive News, Detroit 

26. + 


SUCCESSFUL AUTO MANAGER, under 


VISIT DETROIT 


and 


RUSS 
SUPER AUTO MARKET 


and Grand River 


600 CARS AND TRUCKS 
ALWAYS STOCK 


Wholesale Every Part 
the 


For Details; Write, Phone See 


RUSS DAWSON 


Ford Dealer Detroit, Mich. 


fidential. Box 4117, 
News, Detroit 26. 

CHEVROLET—SINGLE OR dual, 100 to 
200 units, Michigan. Am qualified and 
ready to act now. All replies confidential. 
Box 4118, c/o Automotive News, Detroit 
26. 


BUSINESS OPPORTUNITIES 


ATTENTION DEALERS 


SPECIALIZING THE SALE 


EX-TAXIS 
Excellent Bodies Good Motors Heaters 
WANTED—ACTIVE PARTNER 
With investment take half New 
interest proven product, registered trade BUY NOW LOWEST PRICES EVER 
mark, to package and distribute thru_auto- 

obliterates scratches ond, package kit 500 


MORRIS FREEDMAN 
BOULEVARD 
PHILADELPHIA 43, PA. 
SARATOGA SHERWOOD 


DEALER SERVICES 


SOMETHING NEW 
USED CARS DELIVERED 


have for sale nice selection 
fleet leased 1953 Chevrolets, Fords and 
all body These cars 
can delivered your door 
location. Phone write for informa- 
tion: 


Robinson Rental, 
229 S$. Hanson St. Philadelphia, Pa. 
Spatig, Used Car Manager 
Sherwood 8-1500 


DEALERS 


STOP A.F.A. LOSSES 


$5.00 postpaid 
BOX 113, NEWTOWN, OHIO 


HOW MUCH CAN YOU 
AFFORD SACRIFICE 
order sell your share the 


NEW CAR 


The DREW over allowance will 
keep you the minute and lead the 
way towards 


AUTO AUCTION 


MORE AND BETTER SALES!!! 
bany-Schenectady 
$12.50 complete ALBANY, 


(For Oniy) 


EVERY MONDAY ... NOON 


DEALER MANAGEMENT SERVICE 
Box 1622 Calif. 


GRAND RAPIDS AUCTIONS, INC. 


EVERY TUESDAY 
Auctioneer: Col. Nagy 
Phone: ARdmore 6-4720 


ATTENTION 
FORD DEALERS 


satisfied with TODAY'S return 
investment? While you have been wait- 
ing for SOMEONE turn EVENTS 
save you, we, FORD DEALERS, have been 
operating at a greater profit and have sold 
more new cars than anyone in our district for 
usiness HEARTACHES 


Are 


DEALERS SAY 
Our greatest are 
CARL MARKER'S 
FORT WAYNE 
AUTO AUCTION 
Oldest the Mid-West 
Sale Every Tuesd 
OPEN ALL NIGHT MONDAY 
Phone 1254 Phone 5209 


324 West Main Street, Fort Wayne, 


Guarantee Checks 
Only 


Automobile Business Liquidators 
Used Car Auctions 


References: Netional Bank 
Wire, Write Phone 3232 5110 
BOWEN & McCULLUM SERVICE 
Public Square thtown, Ky. 


WANTED FOREIGN CARS. 


WANTED—10 to 100 Fords, 


GORDON BUICK 


(formerly Robertson Buick) 
1000 Wabash Ave. Chicago 
2-1030 


Value approximately $18,000 based 


970 Milner 


AUTO TRANSPORT—1946 Whitehead and 


FOR SALE: 


eee 
FOR SALE—ANTIQUE CAR. Rolls-Royce 


WANTED MISCELLANEOUS 


DeSOTO, CHRYSLER and THEY SPIN—THEY Attract 


customers with beautifully colored alumi- 
num spiral streamers. Use any combina- 
tion of colors. Your choice of red. blue, 
green and gold. Bach 20 foot length, 
$1.25. Silent Salesman, 1001 So. Seneca, 
Wichita, Kans. 


REPLACEMENT AUTO HEADLINERS— 
$12.50. Civilian jeep tops—§70.20. Half 
top — $56.16. 3-ply convertible tops — 
$18.95. Plastic convertible top protector 
cover—$12.85. Rush service! Boston Big 
Buck, 278 Cambridge St., Boston, Maas. 


DUAL CONTROLS $25. 
model, transmission) 
AADTA Engineering, 
ser, W. Va. 


eight passengers. 1950 to 1954 sharp cars 
and priced right. McClintock - Cadillac, 
Phone 4-0613, Lansing, Mich. 


Highest 
prices paid. Imperial Motors, 3001 Cren- 
shaw Bivd., Los Angeles. RE 0293. 


Chevrolets 
and Plymouths—’51 models up. Epperson 
Motor Co., Athens, Tenn. 


PARTS FOR SALE (state make, 
Shipped. C.0.D. 


Box 59-R2, Key- 


ONE SOURCE FOR 


UMS PARTS IMPORTED ENGLISH LEATHER 


LACQUER AND PLASTIC PAINT 


high 50% Restores Used-Car and Panels 
For information and trade prices write— 
DISCOUNTS INCREASED Grays Harbor Motors 
BUICK PARTS Ist and Sts. Aberdeen 
60%, Aberdeen, Wash. Importers 


$10.00. Your cost only $4.69) 
Send For FREE CATALOG. One day serv- 


ice. Special cash allowance on Phone 
Orders. All Shipments 


Our New Model 


TOW BARS 


LEAD SALES... 
VALUE AND... 


Mee? Requirements 


MOTO-MATIC 
TOW GUIDE 


and 


BRAKE-MOBILE 


TOW PILOT 


NASH AUTOMOBILE PARTS 
FOR SALE 


net prices. Parts inventory list 


JOHN C. SULLIVAN 
Jackson, Miss. 


TRUCKS FOR SALE 


with Automatic Brake 
Cannot Matched 
Any Price 


Write Today For 
Catalog 


Factory Sales Division 
PILOT DISTRIBUTING 
COMPANY 


CREEK MICH. 
Phone WO. 2-5257 


“Leaders The 
Since 1939 


Kales, 35 foot, with doors. Adapted to 
haul any car. Perfect condition, new 
paint job. $1,000. Mayse Motor Co., 1473 
Boonville, Springfield, Mo. 


SHOP EQUIPMENT FOR SALE 


IRON FIREMAN, bin fed 
stoker, Model CF50. Used two winters. 
Like new. Reason for selling; putting in 
gas. Nall Motors, Inc., Iowa City, Ia: 


OR SALE — SHOP equipment: Ammco 
No. 2500 automotive honing machine. 
Used only few times. Make offer. West- 
mont Automotive Parts, 2424 W. Mont- 
rose, Chicago, 


ANTIQUE CARS FOR SALE | 


— 1926 ‘Silver Ghost’’ 4- door. Close 
coupled sedan. ‘‘Body by Brewster.” 
Thoroughly conditioned. Ready to drive 
anywhere. Six ‘‘like new’’ tires, spares 
in fender wells. 4 wheel brakes added 
1931. Will deliver 500 mile radius De- 
troit —- $1,750. York Giddey Chevrolet | 
Dealer, Lapeer, Mich. 


NEW YORK 


SKYLINE AUTO AUCTION 


EXCLUSIVELY FOR AUTO DEALERS 


Greenpoint Avenue Provost Street Brooklyn 22, 
Tel. EVergreen 3-4800 Auctioneers—David Spielman 
All Checks Guaranteed John Becker 


you have cars SELL... 
you have cars 


Come Skyline Auctions 


New Subscription Order 


Send Automotive News Address Below 
for One Year Two Years $14 
for which check attached send bill 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Car Truck Dealer Manufacturer 


9-6-54 


DEALERSHIP AVAILABLE HANDLING Oe 
five years old, “‘Big Three’’ franchise. 
Available to qualified party. Box 4031, 
west or north to 150 miles. Box 4087, 6 Oe 
on last ten years. Desirous of factory posi- Po Meee 
40, wishes buy small agency invest 
and actively manage larger deal. Life 
ences. Factory approval assured. Con- 
and General Motors dealers. 
solving plating problem refinishing chromium 
without apparent cause other than bumpers, Large returns. 
penses and competition. Highest qualifi- reply. 
cations and recommendations. Box Box 4122, c/o Automotive Detroit 26. 
larger company with opportunity for ad- 
vancement. Would also consider dealer 
Our booklet simple, time saving 
year. years old, married, six years’ 
experience selling Ford trucks and cars. ieee 
Can furnish ‘proven sales record from 
regional office down to present dealer- 
ship. Interested in only employment with a an 
dealership handling Ford cars and trucks " ae 
above 50,000 population. Present 
earming past six years—7,000 up. Will fet 
consider offer any place A., prefer 
west of Mississippi river. All answers tin aig 
will be promptly answered with compiete aie. 
2,- 
jue 
st. 
nd 
confidence. investment any kind re- 
News, Detroit 26. 
ia, More than 4,000 various type auctions. 
ip, know the automobile business; one member 
firm factory district manager for six years 
is —one of “Big 


PENNANT 


WINNING 


The INTERNATIONAL Truck Dealer has 
pennant winning sales pitch. features the world’s 
most complete truck line. 


has the right pitch for every prospect. offers 
exactly the right truck, from pickups 90,000 
GVW off-highway models. the right power, with 
wide choice engines—including gasoline, LPG, 

and diesel 


His game-winning pitch the long-respected 
INTERNATIONAL reputation for quality. Because sells 
quality has more satisfied customers. 

Their loyalty safeguards his profits for years come. 


Franchises are available few choice locations. you 
are qualified, and want bonus winning team, 
there may INTERNATIONAL Truck Dealer 

franchise open you. 


For Details, phone your nearest INTERNATIONAL Harvester 
District office. write to: 


INTERNATIONAL HARVESTER COMPANY 
180 North Michigan Avenue Chicago 


See the new hit, “The Halls ivy,” with the Ronald Colmans, Tuesdays, CBS-TV, 8:30 p.m., EST, starting October 19th. 


international Harvester Builds Farm Equipment and FARMALL® Tractors...Motor Power...Refrigerators and Freezers 
Better roads mean better America 


RNATIONAL TRUCKS 


Standard the 


\ 


